N DAKOTA | 
| 0.1% 


S DAKOTA 
4.2% 


The year 1950 was a big one for sales of gasoline in the LU. S., as the nation consumed close to 40 
billion gallons—almost three billion more than in 1949. Consumption in 1950 was greater than the year 
before in all 48 states and the District of Columbia. 


Analysis of API statistics shows that the nationwide consumption hike in 1950 was 8.1% over 
1949 (compared to a 5.9©; increase in 1949 over 1948). Biggest gains were in the Southeast and the 
Rocky Mountain region. Nevada had the biggest gallonage jump—14%. Smallest increase was recorded 
in North Dakota. (For API statistical table on which map is based, see page 51.) 


Partial Text of Petroleum Product Wholesale Price Order, Page 53 
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: over 1949. Shaded states were above the national average of 8.1% : 


ERIE IS NEVER 


QUESTIONED .. . HERE’S 


ENS of thousands of these 1" positive 

displacement type meters are being 
used in Erie gasoline pumps throughout the 
world and are giving sustained accurate 
service. What better proof would you 
want? They feature two double acting 
pistons (equivalent to four-piston operation) 
producing a constant non-pulsating flow 
with exceptional quietness. Their simplic- 


ity and accuracy are never questioned. 


Write for full color cat- 
alog No. 1280 that il- 
lustrates and describes 
in detail every feature 
contained in the Erie 


Pump, the most accessi- 


ble pump on the market. 


@ Mode! 748-20 with retractable hese 
serves a 13 ft. radius 


without hose 
retractor 
Model 748-10 with 13 ft. 
of hose exposed and with 
retractor 


ERIE METER SYSTEMS, INC. 


Main Office and Plant, Erie, Pa., U.S. A. 
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ETHYL ADVERTISING SPOTLIGHTS 
YOUR BEST GASOLINE 


Every month of every year Ethyl advertising helps you to sell 
more of your best gasoline. This year Ethyl’s “‘powerful differ- 
ence” campaign is appearing nationally in an expanded list of 
magazines that reach 56,000,000 readers every month. 


* ETHYL CORPORATION, NEW YORK 17, NEW YORK 


Products sold under the “ETHYL” trade-mark: antikneck compounds... salt coke... ethylene dichloride... sodium (metallic)... chierine (liquid). . . off soluble Gye... benzene hexachieride (technica?) 
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Water often makes non-corrosive liquids 
into corrosive ones...keep cars covered 


Another way to get more from your GATX tank cars 


GENERAL AMERICAN TRANSPORTATION CORPORATION 
135 South La Salle Street +- Chicago 90, iNtinois® 


District Offices: Buffalo Cleveland Dallas Houston « Los Angeles « New Orleans 
New York « Pittsburgh + St. Louis « San Francisco + Seattle « Tulsa « Washington 
Export Dept: 10 East 49th Street, New York 17, New York 


NATIONAL PETROLEUM NEWS 


. THE CARE AND NURSING OF TANK CARS 
| 
4 
WGatx7 
W 


Vol. 43, No. 15 


April 11, 1951 


WARREN C. PLATT 
Editor and Publisher 


EDITORIAL STAFF 


CLEVELAND 
C. Editor 
V. B. Gurwen Associate Editor 
Woustapt News Editor 
Born, Ja Equipment Editor 
Hotcer Transportation Editor 
Frank C. TBA Pditer 
W. Dirrricn Copy FEditer 
Joun Barrow Merchandising F ditor 


A. Fditorial Assistant 


NEW YORK 
}. P. Moswen, Ja Market Editor 
C. H. Pecxwoarn Market Reporter 
McKim Market Reporter 
Raymonn E. Byorxeack Fastern Fditer 
O'Brien News Reporter 


WASHINGTON 
Heasert A. Yocom Washington Editor 
Dante L. Harsour News Reporter 
R. Paria News Reporter 


CHICAGO 


Leonarp CasTiLe Midwest Editor 
Frank Hotman Market Reporter 
HOUSTON 
Marvin Rew News and Market Reporter 


LOS ANGELES 
Frank Breese News Correspondent 


BUSINESS STAFF 


CLEVELAND 


W. Boutron Vice Prendent 
A. E. Kaarr Treasurer 
J. Parkin Sales Manager 
H. Lover Circulation Manager 
Sales Representatives 
Cleveland Watrer G. Beaces 
Chicago Georce C. 
Houston Gromce Rein 
Los Angeles Rosrer W.) 
New York James Down 
Philadelphia J. Jerrenis 
San Francisco Rocess P. Pageant 


Publication Office 


NATIONAL PETROLEUM PUBLISHING CO 
Cleveland 13, Ohio 1213 West trd St 
CHerry 1.7672 

Orwee Piart Pereoteom Posie ations 

Vereocecm Processinc, News 
Seavice, Ouceam Perce Seavice, Ou-Law 
amM REPORTS 


BRANCH OFFICES 


Chicago 5, Ill 59 E. Van Buren St 
HArrison 7.5901 

Houston 2, Texas 810 Ist Nat'l Bank Bidg 
ATwood 0412 

Los Angeles S$, Calif. 684 S. Lafayette Pk. P! 
DUnkirk 7.4988 


New York 20, N.Y 50 West 50th Se 
COlombus 5.1695 

Philadelphia 3, Penna 1616 Walnut St 
PEnnvpacker $4008 

San Francisco 4, Calif 57 Post St 


Steer 1.5568 
Washington 4, 1046 Nat'l Press 
NAtional 3477 


APRIL 11. 1951 


CONTENTS 


GASOLINE OCTANE AND SUPPLY-—The effect of mobiliza- 
tion on gasoline octane number and the supply of all products 
discussed at the meeting of the Western Petroleum Refiners 
Assn 35 


FUEL OIL MARGINS. The question of equitable margins on 
fuel oil discussed at the meeting of the Oil-Heat Institute. 
Promotion of oil heat to meet natural gas competition also 

taken up at the convention and exposition 37 


WHOLESALE OIL PRICE CEILINGS. The Office of Price 
Stabilization issues an order setting wholesale oil price ceil- 
ings. Partial text of the regulation is published 53 


NON-PETROLEUM MOTOR OIFLOil industry lubrication 
men offer comments and observations on the advantages and 
disadvantages of a non-petroleum motor oil which is being 
marketed at $1 per quart 4 63 


NEWS SECTION 


DEPARTMENTS 


About Oil People 70 
Advertisers’ Index 71 
Ahead of the News 13 
Atlantic’ Coast Comment 31 
Coming Meetings 71 
Editorial 


Lubrication 
Midwest Comment 


Merchandising, Advertising and Promotion 


63 
31 
66 
Oil Markets 40 
Oil Prices “4 
Pacific Coast Comment 
Statistics 50 
Supply and Demand 19 
Washington Comment 17 


Published every Wednesday. Editors of National Petroleum News accept no responsibility for 
unsolicited manuscripts. Subscription rate $7 per year in United States, Mexico and Pan-Ameri- 
can Countries; $8.50 in Canada and Foreign Countries. Current copies 35 cents, except special 
issues; back copies more than two months old 50 cents t cope Microfilm copies available 
through University Microfilms, Ann Arbor, Michigan rade Mark Registered U, S$. Patent 
Office. Copyright 1951 by the Nationa! Petroleum Publishing Company. Entered as second 
class matter January 17, 1910, at Cleveland, Ohio, post office under act of March 3, 1879, 

by the National Petroleum Publishing Company 


NATIONAL PETROLEUM NEWS 
Established 1909 
| 
| 
3 


FOR QUICK-OPENING, TIGHT-CLOSING, POSITIVE-LOCKING MANHOLES 


SPECIFY 


no matter 
who 

builds your 
truck tanks 


------------- 


Standard Manhole 


Size 12” « 16” with 614", 8", 
or 10° fill opening. A slight 
turn of locking ring opens and 
closes cover. Cover, fill cop, 
and lock ring are malleable 
iron, and are made to ovtlost 
the tank itself 


Self-Closing Manhole 


Size 12” « 16” with 10” fill 
opening. Self-closing, with posi- 
tive locking device. Hinge and 
lock rods are stoiniess steel; 
locking hooks are high-strength 
bronze. Opened by raising 
lever on either side. 


14” Diameter Self- 
Closing Manhole 


For heavy fuel-oil tanks. Self- 
closing, with positive locking 
device. Hinge and lock rods 
ore stainless steel, locking 
hooks ore high-strength bronze 
To open, lift either lock orm 
ond raise cap. 


Write the words ‘‘Manholes by Philadelphia 
Valve” into your order. These quick-opening 
manholes are absolutely tight. They surpass 
every fire underwriter’s standard. They open 
and close easily and quickly. They are easy to 
get into. They are built to outlast the tank. 
They are standard with many major oil com- 
panies from coast to coast. 

Whether the fill-plug is 6'2”", 8”, 10", or 14” 
in diameter, and whether it is the standard 
type or self-closing, the cover is leakproof, 
because a machined seat bears uniformly on 
the oilproof gasket. 

Each manhole is fitted with ‘5-in-1" vents 
which provide a free flow while tanks are 
emptying, automatically closing if the truck 
upsets. They will also release under 6 Ibs. 
pressure to prevent explosion in case of fire. @ 
addition to the vents, every cover can be 
furnished with fusible plugs that comply with 
all State and I.C.C. regulations. 

Each type is simple, strong, and foolproof. 
Covers and plugs are of malleable iron or heat- 
treated aluminum. All springs are cadmium- 
plated steel. No cast iron is used. 

The standard type is self-adjusting for 
gasket wear, and no mechanical adjustments 
are neceseary to keep it tight. The self-closing 
covers are constructed with moving parts of 
high-strength bronze or stainless steel so they 
will not rust tight or wear out. Adjustment for 
gasket wear can be made without use of tools; 
simply pull up on locking pin and turn the 
star wheel a notch or two. 

Send for catalog 170 for descriptions and 
engineering drawings of all Philadelphia Valve 
Company products. 


PHILADELPHIA VALVE COMPANY 


3415 ARAMINGO AVENUE, PHILADELPHIA 34, PA. 
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One of a Series of interest to the Petroleum industry 7 


Du Pont Antioxidant No. 5 
Put to Unusual Use 


by Steel Company 

The Kaiser Steel Corporation at 
Fontana, California has put Du Pont 
Gasoline Antioxidant No. 5 to an 
unusual use. This was done in their 
by-products coke department car- 
bon disulphide tower, which runs 
secondary light oil from the coking 
unit 

Previous to the use of Antioxidant 
No. 5, the tower was shut down pe- 
riodically about every 3 months for 
a clean-out because of increased 
back pressure resulting from a flaky 
residue in the trays. The first oper- 
ational run after the Du Pont ad- 
ditive was used lasted 13 months 
before a shut-down was necessary 

Costwise, the antioxidant addition 
more or less balanced the direct cost 
of the more frequent shut-downs 
But the inconvenience and the in- 
direct costs of the interrupted oper- 
ation more than tipped the scales in 
favor of the inhibitor. 


Du Pont Explosives 
and Know-how Help 
Locate Oil Deposits 


As petroleum men know, wildcatting 
for oil in an unproved area is no longer 
as wild a gamble as it used to be. Where 
once the driller depended chiefly on 
surface indications and general 
know ledge ot the lox al geology he now 
seldom starts until he has seen an un 
derground “map” of the area. 


Here a seismic shot hos just been fired. The 
explosive used wos Du Pont's “Nitramon”™ 


With such a “map” he has a good 
chance ot knowing where salt domes 
anticlines, rock faults, limestone reefs 


ADVERTISEMENT — Prepared for the Petroleum Chemicals Division of E.|. du Pont de Nemours & Company (inc .) 


Chicago District Office 
Organizes One-Day Training Courses 
For Oil Company Personnel 


In keeping with the Petroleum Chemicals Division re v of being of help to 


refiners in every way possible, Du Pont's Chicago « 


istrict office has recently 


organized one-day educational clinics for oil company personnel 


Part of the Chicago District Laboratory showing two ASTM knock test engines in operation. 


and other formations likely to “trap” 
oil are located. 

These sub-surface pictures are made 
possible through geophysical methods 
of prospecting, the most widely used 
of which is seismic prospecting 
Charges of explosives, averaging about 
15 pounds in weight, are loaded into 
specially drilled shot holes in’ the 
ground. When these are fired, shock 
waves go out in all directions through 
the earth. As they meet the various lay 
ers of limestone, sandstone, etc., a por 
tion of their energy is reflected back to 
the surface. Sensitive geophones catch 
and record these “echoes” on strips of 
sensitized paper The developed strips 
are turned over to technicians who in 
terpret the records and plot the results 
on maps that show, with remarkable 
accuracy, where oil may be found 
Thus, the use of a few pounds of explo 
sives can often save drilling at a a 
where there is little or no chance of 
finding oil. 

Representatives of the Explosives 
Department of Du Pont are well in 
formed on the subject ot SeISINIC Pros 
pecting. They represent another of the 
many diversified groups in Du Pont 
who make their specialized knowledge 
available to the petroleum industry. 


Ae 


These clinics tie in with the indoctri 
nation efforts of oil companies located 
in the Chicago area. Such companies 
periodically call in various of their per 
sonnel for training courses which take 
them through operations, credit, ac 
counting, research and other depart 
ments 

The program offered by Du Pont is 
flexible. It consists of laboratory talks 
and demonstrations on Du Pont prod 
ucts, discussions on automotive mainte 
nance, and safe handling practices in 
connection with TEL = other Du 
Pont additives 

A typical day’s tour of Du Pont's 
Chicago facilities might start in the 
laboratory. Here the trainees would re 
ceive a thorough explanation of the 
function of the CFR engine. They 
would see one or more of these engines 
in operation 

At this point a slide talk on the motor 
method and the research method of 
determining octane numbers of gas 
oline might be introduced by Dr. A 
B. Wilder, laboratory manager 

The response of gasoline to TEL 
would be described. Also the signifi 
cance of the various physical tests that 
are normally applied to gasoline. The 
physical properties of TEL and other 
Du Pont additives would also be made 
clear to the students in the course 
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PETROLEUM CHEMICALS DIVISION 


NEWS 


Training Courses 


Another feature o program 
vho is the Du P 

expert the Chicago district, Wit! 


track 


mit Heet. bus and trac 


buckground in 
than ear Cissh 
te in tniterestin 


mi the subyect 


rostructive presentation 
intenanee and other probler 
automotive equiprient 
of safe handling prac 
vith TEL. tank en 
leaning, and hazards has 
le tetraeths! lead in wer 
eral I rank Grubb gives a presentatic 
that always proves mteresting to hu 
hearers 
At the end of a toll and 
cla the we brought to a 
close vith brief portra il of other 
operation 
From this there is 
conmchusion the petroleum 


mit departivent products and 
invariably one 
inclustry 

much to Du Pont ind 
vithat 


contrite 


its neoprene and nylon, its explosives 


vdditives and finishes 


chemicals its research 
thm contributes that of 


te the petroleum 


Road Tests Show Effect 
of Compression Ratio 
on Road Octane Rating 


lo examine the fuel chemical chara 
termstics mvolved in 


obtaining mani 

road antiknock performance and 
response, Duo Pont's Petroleum 
Laboratory has conducted an extensive 
series of road tests. These tests were 
oon ws with engines represen 
tative hath of tka dh signs and those 
wl the future. Tn the program, a tot il 
some separate road ratings 
were made on 42 leaded and unleaded 
blends 


lrawn 


One of the major conclusions « 
from this work was that im hich com 
gh speed, the 


fuels increased 


Presston cars, at hi 
road ratings of the 
markedly with compression ratio, thus 
making the road 


fuels more 


numbers of 
comstunt throughout 


the Spree cl 
Py pou il ex s of the effect of 


creased causmg 


E. 1. DU PONT DE NEMOURS & COMPANY (INC) 


Wilmington 98 Delaware 


Petroleum Chemicals Diviscon ©@ 


Medical Director for Petroleum Chemicals Division 


De. Stewant L. Rankin is medical 
director of the Du Pont Petroleum 
Chemicals Division. He and his asso 
clates are at the service of customers 
it all times to he Ip safeguard the health 
of emy lovees working with TEL com 
pounds 
Dr. Rankin graduated trom Bucknell 
niversity with a Bachelor of Science 
legree in biology in 1926. He ther 
tudied at Jefferson Medical College 
wing bis MLD. degree in 1930 
i period as Com 
il examiner hee breve is 
istant director Student's be lth 
Service at Lehigh University 
Dr. Rankin joined the medical staff 
of Du Pont’s Chambers Works in 1937 
In 1940 he was appointed a physician 
it the Indiana Ordnance Works, a Du 
Pont built and operated war plant. He 
later became medical supervisor at this 


plant. In 1944 he was made superinten 


dent of the medical de partment of the 
PEL plant at Baton Rouge, Louisiana. 
In 1946 he came to Wilmington 


increase in road octane rating are 
shown in the a iph for two tuels, one 
containing all paraffins (270-P) and the 


other all olefins (270-0) in the 270° 1 


Cole 
SPEED, HOO 
Typical effect of compression ratio on the bor 
deriine ratings of two types of test fuels 


to FP. traction. This tendeney toward 


increased road octane the 
high speed range with increasing com 
pression ratio was consistent with all 
of the test fuels 

Complete data and results of this 
project are available in a paper The 
Elect of PHivdrocarbon Structure on 
the Road Antiknock Performance of 
Motor Fuels 


LITERATURE AVAILABLE 


Lhe Petroleum Chemicals Division of 
Du Pont has published a wide variety 
of material of interest to the petroleum 
This includes technical pa 


pers, bulletins, reports and memoranda 


inclustry 


is Well as equipment operation bulle 
tins, satety ns, tank cleaning 
s and the like 

Any of this is available on request 
to vour nearest Du Pont Petroleum 
Chemicals Division District Office. A 
partial listing of available material is 


lata, marketing aid 


shown below 


Blending Caleulator for Du Pont TEL 
Compound (Aviation Mix 
Serial A-1210 
lank Talk—A 52 pane booklet which 
outlines sate procedure for cleaning 
tanks. Written for 
the man who does the cleaning 
Serial A-1154 
Du Pont Services to the Petroleum 
Inclustry Serial A-663 


storaue 


Better Things for Better Living 
through Chemistry 


Petroleum Chemicals 


\ New York 
Dastrict >" 


Offices 


N CANADA 


\ Wiimington 
1 ahoratories Houston 


Monte. Colif 


aradion industries Lim 


"ADVERTISEMENT — Prepared for the Petroleum Chemicals Division of du Pont de Nemours & Company (inc) 
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TO ALL 


NATURAL GASOLINE MEN 
GREETINGS 


from the 


NATURAL GASOLINE SUPPLY MEN’S 


ASSOCIATION 


We are looking forward to seeing you at the 


THIRTIETH ANNUAL CONVENTION 


of the 


NATURAL GASOLINE ASSOCIATION OF AMERICA 
April 25-27, Mayo Hotel, Tulsa, Oklahoma 


Members of the Natural Gasoline Supply Men’s Association: 


Alliger & Sears Company 
All . Co. 


ucts, Inc. 
Industrial Manufacturing 
The Barrett Division 
J. B. Beaird Inc. 
Pipin 


m Supply Company 
The Bird-Archer Company 
Black, Sivalis & Bryson, Inc. 
Blaw-Knox Construction Company 
Braden Steel Corporation 
The Bristol Company 
Brown Fintube Company 

The Brown Instrument Company 
Brown and Root, Inc. 
The Bruce-Macbeth Engine Co. 
Butane-Propane News 
Byron Jackson Company 
Cameron Iron Works, Inc. 
Chicago Bridge and Iron Co. 
Clark Brothers Company, Inc. 
The Condit Company 
Continental Suppl Company 
C. Lee Cook Mfg. Co. 
The Cooper-Bessemer Corporation 
Joseph A. Coy Company 
Crane Packing Company 
W. H. Curtin and Company 
Dallas Tank Company, Inc. 
Daniel Orifice Fitting Company 
Davis Regulator Company 
De Laval Steam Turbine Co. 
Delta Engineering Corp. 
Dresser Engineering Co. 
E. I. duPont deNemours and Co.. 


Inc. 
Eggelhof Engineers 
John W. Elder Company 
Elliott 
Engineers and Fabricators, Inc. 
Ethyl! Corporation 
The Fish Engineering Corp. 
The Fisher Governor Company 
Flint Steel Corporation 
The Fluor Corporation, Ltd. 
The Foxboro Company 


pany 
The Girdler Corporation 
Goulds Pumps, Lac. 
Graver Tank & Mfg. Co., Inc. 
Greene Brothers, Lic. 
L. 8S. Gregory Compan 
The Griscom-Kussell Company 
Grove Regulator Company 
D. W. Haering and Company, Inc. 
The Happy Company 
Hercules-Lupfer Engine Sales Com- 


pan 
The Hilliard Corporation 
Holcombe-Stearns, Inc. 
Ifudson Engineering Corp. 
The Industrial Insulators, Inc. 
Industrial Scientific, Inc. 
Infileo, Inc. 

Ingersoll-Rand Company 
Johns-Manville Sales Co: 
Jones and Laughlin Supply 
Kansas Paint and Color 


ration 


och Engineering Company 
Koppers Company, Inc. 
Ladish 
Warner Lewis Company 
A. M. Lockett and Com y, Ltd. 
The Lubriscosos Specialties Mfg 


Co. 
The Lunkenheimer Co. 
Maintenance Engineering Corp. 
Manning, Maxwell and Moore 
The Marley Company, Inc. 
das. P. Marsh Corporation 
C. A. Mathey Machine Works 
J. R. Meek Company 
Metal Goods Corporation 
Mid-Continent Supply Company 
Moorlane Company 
Moran Furnace and Sheet Metal 


Co. 
“ee Tank and Manufacturing 


National Petroleum News 
National Supply Company 
National Tank Company 
Natural Gas Odorizing Co., Inc. 
Naylor Pipe Company 


Nordstrom Valve Company 
Wm. W. Nugent & Co., Inc. 
ell Supply Company 
0. L. Olsen 
Orbit Valve Company 
Pacific Pumps, Inc. 
Paramount Supply Company 
The Parkersburg Rig & Reel Co. 
Peerless Manufacturing Co. - 
Division—Phillips Petroleum 


Perry Equipment Corporation 
Petro-Chem Develo it Co., Ine. 
The Petroleum Engineer 
Petroleum Processing 

Petroleum Refiner 

Pittsburgh Equitable Meter Co. 
Podbielniak, Inc. 

Power Machinery Company 

4. F. Pritchard and Co. 

Process Equipment Company 
Refinery Engineering Company 
Refinery Maintenance Co., Inc. 
The Refinery Supply Company 
Riddle and 

Santa Fe Tank and Tower Com- 


pany 
E. W. Saybolt and Company 
A. O. Smith Corporation 
Standard Pipeprotection, Inc. 
Stearns-Roger Manufacturing Co. 
Superior Manufacturing Company 
Taylor Forge and Pipe Works 
Taylor Instrument Com les 
Tellepsen Construction 
Tube Turns, Inc. 
Union Asbestos & Rubber Co. 
Union Steam Pump Sales Company 
United 


Vinson Supply 
Walco E ring "E Construction 
Wale rth Compan 
alwo y 
Westcott and Greis, Inc. 


Worthington Pump and Machinery 


Corp. 
Wyatt Metal and Boiler Works 
Young Sales Corporation 
John Zink Burner Company 
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France Packing Company k 
Franklin puppiy Company ; 
uminum Co. of America Garlock Pacamg Co. | 
American Air Filter Co., Inc. Gasoline Plant Coastruction Corp. | | ; 
American Meter sy General Electric Company ij 
American Packing Gasket Com- 
Pany } 
Armco Drainage and Metal Prod- | 
The M. W. Kellogg Company 
Western Supply Company 
W-K-M Company 
Woobank Machinery Company 
2 World Petroleum | 
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Meet the Man with Successful Friends: 


“Yes, hundreds of jobbers will tell you: ‘| started making more money than 
ever before, the day | signed up with The Conoco Man. He's a swell guy — 
and it's a pleasure to do business with his company."' Get fo know your 
Conoco Man. No high pressure before you sign up. No trying to run your 
business after you sign up. Remember— only The Conoco Man offers the 
“Conoco Profit Package’’—containing bigger business for you! 


Put the Conoco Profit Package 
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for Bigger Business 


* 


WHY NOT ADD YOUR NAME to the hundreds of jobber 
success stories on The Conoco Man’s record? 

Why not pull out plenty of new profits from his 
“Conoco Profit Package’? 

Get to know a great guy—from a great company. Get 
to know the story of new products and customer-making 
programs that get and keep new business for you! 

The Conoco Man will show you how the hundreds of 
Conoco jobbers are making more money than ever before! 
Call or write him today: Albuquerque, Butte, Chicago, 
Denver, Fort Worth, Houston, Kansas City, Los Angeles, 
Lincoln, New York, Oklahoma City, Salt Lake City, 
or Ponca City, Okla. 


Wey Ovt Front in new product research and Wey Out Front in the publics opinion—new 


development. Way out front with the best in 


Wey Out Front with extra consumer services 


products, service, merchandising progroms 
and friendly business dealings That's what mokes 
the Conti | Oil Compony o grect outfit to 
do business with, a great outfit to bock up 
YOuR business! 


Conoco Syper Motor Oil. Fine Conoco products 
keep your dealers’ customers coming bock, and 
keep your dealers sold on you! Conoco Syper's 
greot “50,000 Miles—No Wear” story has 
built sensational soles increases — is backed by 
big national advertising 


to work for you ! 
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thot for more thon 75 yeors hove built losting 
loyalty to Conoco. No other oi company offers 
unique TOURAIDE, the personalized trovel serv- 
ice that routes motorists exactly the woy they 
want to go. And Conoco credit cords bring 
extra business from countiess tourists! 
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60 G.P.M. CAP. 1%” 


_improved barrel filling meter 


—.’ Now you can fill containers faster and more accurately. a 
>The new SMITHway Barrel Filling Meter permits 


speed, yet guards against foaming over. 

Measures repeat quantities from 25 to 79 gallons 
in 1-gallon increments. Quantity setting changes made 
with a single gear change without the use of tools! 

Supplied with totalizing counter, reset type counter 

~~..which records number of containers filled, non-drip 
nozzle, 40” of 14%” standard hose and variable decel- 
eration control valve which reduces foaming and 
eliminates hydraulic shock. Adjustment for foaming 
characteristics of different products is made quickly 
and easily. 

Also available in liter calibrations. An optional acces- 
sory is an automatic temperature compensator which 

f converts readings to 60°F. Write for bulletin SD-70. 


ENGINEERING To petroleum meters, 7 

AO. devotes the seme high stand orporattion 

ards of research and engineering which 

have distinguished the products of this 

firm for swenty-sit years E T D Vv i 
FACTORIES STIS SMITHWAY ST LOS ANGELES 22. CALIF © P.O BOX SUCCASUNMA 


Offices: New York, Chicego, Houston. Canada — Toronto, Vancouver 
Internotional Division — Milwaukee Wisconsin 
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More than 50 BRAND-NEW 
improvements . . . including 


NEW! SMOOTHER RIDE with new, “Ori- 
flow” shock absorbers—standard equip- 
ment on and 1-ton models. 


NEW! EASIER LOADING with lower 
ground-to-floor height—on all models 
through 2 tons. 


NEW! EASIER BAD-WEATHER STARTING 
with new moistureproof ignition and 
high-torque starting motor, 


NEW! MORE ECONOMICAL PERFORM- 
ANCE with higher (7.0 to 1) compres- 
sion ratio—on all models through 1 ton. 
NEW! SMOOTHER ENGINE IDLING with 


“hotter” spark plugs; on all models 
through 1 ton. 


Dodge 


BRAND-NEW POWER — You get more 
power than ever—engineered for your 
job! Eight great engines—with net 
horsepower stepped up as much as 20°;! 
You get more of the right power for your 
needs—with top economy! Yet, with all 
their extra value, new Dodge ‘‘/ob- 
Rated” trucks are priced with the lowest. 


BRAND-NEW EASE-OF-HANDLING — 
You can turn new Dodge “.Job-Rated” 
trucks sharper . .. maneuver them more 
easily. New shorter turning diameters! 
New worm-and-roller steering gears! All 
this—plus cross-steering, wide front 
tread and short wheelbase. 


BRAND-NEW BRAKING SAFETY — 
New Dodge “Job-Rated” trucks are the 
trucks with new molded, tapered Cycle- 
bond brake linings! New extra-quiet 
action! New extra-smooth, extra-sure 
stopping! New longer lining life! (On 
new 1!5-ton and up trucks, except air 
brake models.) 


PLUS THIS EXCLUSIVE! gyrol Fluid Drive available on ‘4-, %-, and 1-ton, and Route-Van trucks. 


THE TRUCK THAT FITS YOUR JOB...A DODGE wie TRUCK 
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Alongside the famous Bennett Gasoline Pumps ts 
the new Eco Islander. It provides atr, water and 
light right on the island... where you need it. 
handy and easy to use. 


Here are some of the advantages this combination 
offers: 


@ Air ond water ore no longer a “side show!" This will 
porticularly appeal to motorists who have suddenly 
become tire inflation conscious in this emergency. 


@ The modern appeorance ond up-to-dote service ap- 
peals to motorists. 


@ Soves steps, time, effort. . . easier on your manpower 
and quicker service to your trade. 


@ More opportunity to spot needed TBA items which 
means longer cor life and fewer BIG repair bills... 
for your customers in the long run. 


See “The Islander,” a full color, 
sound movie that shows you how to 
profit from island service — avail- 
able for group showings from the 
district offices listed below. 
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Joun Woop CompPANY BENNETT PUMP DIVISION 


MUSKEGON, MICHIGAN 


EXPORT: John Wood International Corporation District Offices: Atlanta * Baltimore * Boston * Bulfolo «© 
Bennett Pump Division Charleston * Chicogo * Cleveland * Dallas * Denver * Detroit * 
29 Broadway, New York 6, N. Y. + Cable Address: Woodinter Konsos City * los Angeles * Monroe * New York * Philodelphio « 


Pittsburgh * Rochester * Seottle * St.Paul Son Francisco 
CANADA: 101 Hanson Street, Toronto 6 IN CANADA: Montreci * Vancouver * Winnipeg 


BENNETT 
ONE 
WATER...LIGHT 
| 
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Year after year 
on drum after drum | 


ACK in 1932, when Tri-Sure Clo- 

sures* were first introduced, the 
Gulf Oil Corporation started to use 
them to protect their products from 
leakage, substitution and pilferage. 


For 19 years, Gulf has been sending 
shipment after shipment — to custom- 
ers all over the world—in drums 
equipped with Tri-Sure Closures. 


The fact that Gulf, one of the world’s 
largest shippers of oil and gasoline, is 
entrusting its famous products to Tri- 
Sure Closures is evidence of the com- 
plete dependability of the Tri-Sure 
Flange, Plug and Seal. 


Give your product Tri-Sure protec- 
tion—relied on as insurance against 
leakage and losses by the world’s lead- 
ing shippers. On your next drum order 
apecify ‘Tri-Sure Closures’’—and 
make every shipment a safe shipment. 


*The “Tri-Sure” Trademark is a mark of reli- 
ability backed by 28 years serving industry. It 


your customers tha Tri-Sur 
Plugs and Seals have been used 
AMERICAN FLANGE & MANUFACTURING CO. INC., 30 ROCKEFELLER PLAZA, NEW YORK 20, N. Y. 
TRI-SURE PRODUCTS LIMITED, ST. CATHARINES, ONTARIO, CANADA 
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AHEAD OF THE NEWS 


NEW COST, MARGIN SURVEY 
prices, costs and jobber margins from 1936 to 1951 
is nearing completion by the 11 members of the con- 
tracts committee of the National Oil Jobbers Council 
under chairmanship of J. E. Adrian, secretary of 


A new study of 


South Dakota Independent Oil Men's Assn. Com- 
mittee members, representing cross section of jobbers 
throughout the nation, will meet in Chicago within 
the next three or four weeks to correlate and analyze 
their findings. Study is being made in effort to show 
that jobber margins have failed for many years to 
keep pace with rising costs while other branches of 
the industry—production, refining and transportation 

have gained a large percentage of the industry's in- 
creased over-all profits. Committee is assembling fig- 
ures of tank car, dealer tank wagon and consumer 
tank wagon prices for past 15 years, as well as infor- 
mation on principal operating costs, such as equip- 
ment and labor, over the same period. 


SPUR TO REFINERIES— Minnesota oil men are sup- 
porting a bill in the general assembly which would 
encourage the construction of new refineries in the 
state by granting them a tax concession. Jobbers 
are interested because they feel that new independent 
refineries would give them additional assurances of 
continued sources of supply. The bill, which has been 
approved by the house tax committee, provides that 
for a period of seven years the personal property of 
any new refining facility should be valued and as- 
sessed at 17° of its full and true value, and real es- 
tate at two-thirds the classification rate. To qualify 
for the tax concession, the refinery would have to cost 
at least $1,000,000. Members of Senate tax committee 
generally are sympathetic to the bill, and prospects 
for its eventual passage are considered good. Interest 
in refineries was stimulated in Minnesota by the new 
pipe line bringing crude from the new Canadian fields 
to Superior, Wis. 


TANKER RATE RIDDLE— Office of Price Stabiliza- 
tion is hoping that recent break in tanker market 
will make it possible for the agency to forego any 
action on rates. OPS has had the tanker rate situa- 
tion under study for several months but has not yet 
figured out what to do. Rates for coastwise voyages 
were frozen at the highest charges during the base 
period of Dec. 19 to Jan. 25, but OPS officials view 
that level is too high. Since the general freeze, OPS 
has been asked by only one tanker operator to set a 
rate for him because he had no coastwise voyage 
record during the base period. The operator pro- 
posed a charge of 200°7 above the old USMC rates of 
World War II. OPS gave him a flat “no,” suggesting 
he propose a rate much lower. The operator hasn't 
been back since. 
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CO-OP TAXES.—The Truman Administration appears 
to be pushing for even stronger co-op tax restrictions 
than originally proposed by Treasury Secretary Sny- 
der last February when he suggested that House 
Ways and Means Committee consider applying full cor- 
porate tax rates to co-op earnings not distributed to 
members in form of patronage dividends. It is now 
reported that, in closed-door committee sessions, 
Treasury tax experts and the House Senate authori- 
ties on internal revenue taxation have come up with 
a plan which would: (1) tax all co-op funds not ac- 
tually paid in cash or merchandise, or not readily pay- 
able to members on demand; (2) apply the withhold- 
ing tax principle to co-op dividend payments if the 
committee decides to employ this idea in relation to 
corporate dividends; and (3) restrict total tax ex- 
emptions accorded farmer co-ops to those organiza- 
tions whose members are individuals and whose as- 
sets do not exceed some yet-to-be-established maxi- 
mum figure. Needless to say, all this is disturbing to 
co-op leaders, who felt quite certain that the Ways 
and Means committee would settle on some sort of 
“token” tax on unallocated earnings which would 
still permit the co-ops to retain tax-free funds to 
finance expansion programs. 


eee 

POCKET PINCH— Money tightness, coming at a time 
when defense plant work is being stepped up, is lead- 
ing some major companies to make longer deals in 
taking on new operators for service stations. One 
company estimates that the type of potential dealer 
who used to have $5,000 to invest now has as little 
as $1,000. At the same time, many companies report 
that only the “normal” number of their service sta- 
tions is closed for lack of suitable operators. 


eee 
PAD STAFFING ROADBLOCK Because the key 
House Appropriations Committee objects to more 
people being added to the government payroll, PAD 
and other defense agencies may find it more difficult 
from now on to justify hiring of experts from private 
industry. Committee believes the run-of-the-mill fed- 
eral employe is perfectly capable of handling the job 
and is backing that judgment by whittling down on 
appropriations to the various agencies—a whopping 
$400,000 in PAD’s case for just the current quarter 
alone. 

eee 


NPA JOB ROTATION— Under study at National! Pro- 
duction Authority is a high-level proposal to rotate 
the top jobs in industrial divisions among private in- 
dustry men. New industry officials would be brought 
in every six months to head up the NPA divisions. 
The proposal reportedly has won favorable comment 
thus far, but final decision is up to Commerce Sec- 
retary Charles Sawyer. 
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Five Santolubes to improve 
premium and heavy-duty oils 


Added to your premium and heavy-duty lubricants, 
the Monsanto Santolubes, listed below, help your 
products deliver top performance. These Santolubes 
have two functions: (1) to inhibit oxidation; (2) to 
keep motors clean. For information write MONSANTO 
CHEMICAL COMPANY, Petroleum Chemicals Depart- 
ment, 1700 South Second Street, St. Louis 4, Missouri 


Type Detergent dispersant intibitor type additive. 
Typical 
Properties Specific Gravity at 60° 60° F 
Viscosity, S.U.S. at 210° F 
Color, ASTM (diluted) 
% Phosphorus 
% Sultur 
& Barnum 
Applications. Motor-oi! additive which combines the properties 
of detergency, dispersancy, corrosion inhibition 
and pour-point depression 


Literature Technical Bulletin No. 0-68 


Type Detergent dispersant intubitor type additive 

Typical 

Properties Specific Gravity at 60° 60° F 0.9) 
Viscosity, S U.S. at 210° F 50 
Color, ASTM (diluted) 3 
% Phosphorus 
% Sulfur 5.1 
%, Barnum 40 

Applications: A multifunctional agent, combining, in a single 
viditive, detergency, dispersancy and corrosion 
intuition. An effective pour-point depressant 

Literature Technical Bulletin No. 0-66 


Type: Detergent dispersant -intibitor type additive 

Typical 

Properties Specific Gravity at 60° 60° f 1.00 
Viscosity $.U.S. at 210° F 55 
Color ASTM (diluted) 5 
% Phosphorus 5 
Sulfur 54 
% Barium 6.1 

Applications: Heavy-duty ot! additive. Suitable for meeting 
current military specifications. 


Type Detergent dispersant intubitor type additive 


Typical 

Properties Specific Gravity at 60° 60° F 
Viscosity, SUS. at 210° 
Color, ASTM (diluted) 
%, Phosphorus 
%, Sulfur 
% Barnum 


Applications: A single motor oi! additive that combines deter 
gency, dispersancy, corrosion inhibition and pour - 


point depressior 


Literature Technical Bulletin No 0-67 


Type Antioxidant and bearing-corrosion inhibitor 

Typical 

Properties Specific Gravity at 60° 60° F 1.01 
Viscosity S.U.S. at 210° 15 
Color ASTM (diluted) 4 
% Phosphorus 3.8 
% Sulfur 10.5 
% Barium Ll 

Applications: Recommended for compounding premium-type 
motor 


Literature Technical Bulletin No. 0-56 


MONSANTO PETROLEUM ADDITIVES 


Pour nt depressant Motor detergents 
AN ANTOLUBE 203-A, 303-A, 520 
»AN 
ANI or nm inhibitor for distillate 


LENE’ 


sludge intibitor for domestic 
tue! o 
SANTOLENE 
sea) thie 
equitement Cw additive 
peohcat or 61 SANTOLUBE 52 
SAN 
Infiditor detergent combinations 
jear lubricant! and heavy duty 
fequirement 
specifical 
SANT ORE 
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VALVES + FITTINGS 
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You do less of it 
by using Dependable Quality 
CRANE VALVES 


No. 3602 Small Steel Gate Valve 


PLUMBING + HEATING 


. That’s why 


more Crane Valves 


are used 


than any other make 


id easy to use...easy to keep on the job 


You'll have much less valve main- 
tenance wherever you install Crane 
600-Pound Small Steel Gates. Use 
with recommended trim on oil or 
oil vapor, steam, water, air, or gas. 

Compact yet rugged—light yet 
strong—these are truly small steel 
valves with big valve features. They 
sacrifice nothing that insures de- 
pendability and tight seating, easy 
operation, and convenience in 
keeping them in top-notch work- 
ing condition. 

Supplied in sizes 2 inches and 
smaller, No. 3602 valves are engi- 
neered to the standards that make 
Crane Quality your best choice in 
valves of every type. 


CRANE CO., General Offices: 
836 S. Michigan Ave., Chicago 5, Il, 
Branches and Wholesalers Serving 

All Industrial Areas 
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What’s U.S. Rubber 


doing to bring more safety 
to the refinery? 


“U.S.” standards in safety and durability 
usually exceed those of safety boards and 
protective statutes. That’s why “U 
has won a preferred place in modern, 
well-protected refineries. United States 
Rubber Company engineers are con- 
stantly developing new applications for 
hese making hose do things it has never 
done before. Over one hundred years of 
experience and great stocks of research 
data enable them to solve almost any 
hose problem presented. Tell them about 
your hose problems. For further informa- 
tion write to address below 


PRODUCTS OF 


UNITED 


STATES 


TENSILE TESTING MACHINE in 
United States Rubber Com 


pany laboratory. Samples 
from every roll of carcass 
material used in steam hos¢ 
are tested for strength, stretch 
ind other performance quali 
ties. On a special outdoor 
rack, constantly flexed hose is 
tested by passing high pres- 
sure steam through it for 
thousands of hours 


RUBBER 


a es 
U. MATCHLESS CARBOLIZED FIRE 
WOSE has new flexibility. light Ee 
ness and pressure resistance 
while retaining its desirable 
“soft” characteristics. The 
tube is of the best extruded 
rubber. assuring an extremely 
smooth waterway. Every 
lencth tested to 400 pounds 
pressure before shipment 
Black or white cover and 
capped ends of high-grade 
neoprene to combat acid, 
fumes and burning sun rays. 


U.S. MATCHLESS STEAM HOSE is burst-proof, When, 
after long service. the rubber finally fails to 
resist the action of the steam, the steam /eahks 
through the wall structure, indicating a replace- 
ment should be made. It is excellent for steam 
supply lines from docks to oil barges and = J 
fire protection in refineries 


COMPANY 


ROCKEFELLER CENTER, NEW YORK 20 N.Y. 
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WASHINGTON 


Government's Rein on Oil Expansion 


Heads Nation Straight for Rationing 


By Herbert A. Yocom, Washington Editor 


Unless an attitude current in high 
places undergoes a sudden change, 
oil may have to be rationed in this 
country within another 18 months 
even if we don't get into an actual 
war with Russia. 

This is the distressing 
to be drawn from Bruce K. Brown's 
remarks at San Antonio last week, 
wherein he warned of the possibility 
of petroleum products shortages again 
plaguing the public if by the end of 
1952 basic refining capacity has not 
been expanded by 700,000 b/d. 


conclusion 


It’s a clear case of absolute neces- 
sity, whether war comes or not, said 
the Deputy Petroleum Administrator 


Yet, even before he spoke, the top 
policy makers here were saying the 
brakes must be put on oil expansion 
programs; that only those programs 
should be undertaken now which are 
necessary to so-called military end- 
item programs, meaning those which 
contribute directly to the supplying 
of the products required by the serv- 
ices. 

These planners justify their position 
on the ground that the objective of 
a balanced across-the-boards expan- 
sion of the economy will be defeated 
if oil is allowed to expand at a rate 
which looks more to the needs of to- 
morrow than to those of the immedi- 
ate present. So, they maintain, we 
must take a calculated risk and hold 
oil expansion programs to a rock 
bottom minimum, else other essential 
programs be deprived of needed ma- 
terials and the whole mobilization ef- 
fort suffer. 

As Bruce Brown indicated at San 
Antonio, however, what the planners 
don't appreciate is the fact that the 
mobilization effort may be in even 
greater danger by reason of a fail- 
ure to achieve that 700,000 b/d in- 
crease in basic refining capacity 

We can increase our facilities to 
produce avgas, alkylate, benzene, jet 
fuel, etc., but those facilities are go- 
ing to be nigh onto useless unless, at 
the same time, the “basic” refining 
capacity of the country is increased 
proportionately, and so also the “ba- 
sic’ capacity to produce crude oil and 
to transport both crude and products 
to where they are needed 

Imagine, too, the great setback to 
the preparedness program if, when 
the intended peak is in sight at the 
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end of 1952, the economy is plunged 
into the midst of a petroleum “short- 
age” and supplies have to be rationed 

As certain as sin, that’s where 
we're heading unless the present at- 
titude in high places here is reversed 
and soon! 

One probable reason why the policy 
makers think they have to clamp 
down on oil expansion programs is 
that the oil industry was way out 
ahead of all others in planning for 
the needs of whatever new emer- 
gency might arise. 


Oil started getting ready right after 
the last war; left everyone else at the 
post when the Korean affair broke 
Now, those less foresighted are seek- 
ing to even things up in the only way 
they know how—by cracking down 
on oil. 


At least it can be said that the 
Bureau of Mines hasn't gotten its 
oil-from-shale operations on a_ self- 
sustaining basis as yet. Bid invita- 
tions put out by the General Services 
Administration show a requirement 
for 700,000 gals. of No. 6 burner oil 
at the Bureau's demonstration plant 
near Rifle, Colo., during the next fis- 
cal year; also for 15,000 gals. of 2-102 
Diesel fuel, 10,000 gals. of No. 2 
burner oil and 1,200 gals. of kerosine. 


In seeking to circumvent a circuit 
court ruling—-upheld by the Supreme 
Court in the widely-publicized 
American Presidents Lines ownership 
case, aren't President Truman and his 
solicitor general, Philip Perlman, do- 
ing exactly the same thing they say 
the states are guilty of in beseeching 
Congrss to quitclaim title to the tide- 
land? The cases are strangely parallel 
in several respects. Yet now we see 
Truman and Perlman resorting to tac- 
tics which they condemn in the states 
and, what's more, justifying them on 
the same grounds as do the states 
where the tidelands are concerned. 
All of which makes it look like a 
matter of whose ox is being gored. 


It's the height of irony that the 
Clayton-Sherman Abrasives Co. of 
Detroit should be one of the defend- 
ants in a new government suit charg- 
ing violation of the antitrust laws 


RICHFIELD 


If you're an Independent Petroleum 
Distributor, ask yourself these ques- 


tions. 


Do | want to handle a full 
line of Petroleum Products, 
Rich in Quality, Rich in Per- 
formance and backed by pro- 
ductive advertising? 


Do | want a supplier with poli- 
cies and programs expressly 
designed to protect and pro- 
mote the interests of the In- 
dependent Distributor? 


Do | want expert assistance 
with my marketing problems? 


If you do, you want RICHFIELD, 
the oil that distributes 
exclusively through Independent 
Marketers. Phone or write for the 


company 


facts about a Richfield Franchise in 
your territory. 


RICHFIELD 


CORPORATION 
OF NEW YORK 


$42 TH © NEw 


SERVING THE EASTERN SEABOARD 


FROM MAINE THROUGH THE CAROLINAS 
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magnificent new island merchandiser 


Advertising Panels 
with Your Brand 
Name on Each Face 
of Pump. 


Steiniess Steel 
Doors for Access to 
Clean Dials and Set 
Computer Prices. 


New Easy Reading Dict 
Better luminetion . . . No 
Shadows. 


New Pump with Quiet, Long 
Outboord Ball Bearings 


NEW EFFICIENCY as well as beauty! 


THE SUPERB styling of the Wayne 500 goes clear through! Every unit has been improved, 
Interior arrangement has been streamlined for greater efficiency and ease of servicing. 
The rugged frame with four corner posts bolted to a steel turret top and two steel floors and the 
heavy base, assures permanent alignment, easy opening of doors and long life. Gleaming with 
stainless steel, brilliantly illuminated, here is the pump that will attract trade to your 
islands day or night. Its advanced engineering means years of smooth, 
economical operation, with greatest convenience to the motorist and to you. Write 
today for colorful bulletin giving complete details. 


the WAYNE Pump Company 


FORT WAYNE 4, INDIANA + TORONTO, CANADA 


COMPRESSORS 
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SUPPLY AND DEMAND 


@ Million New Motorists Since Jan. 1 


Put Extra Load on Gasoline Supply 


Motor vehicle registration in, this 


country probably will pass the 50 
million mark some time in May or 
June at the latest In fact, as of 


March 31, it is estimated that motor 
vehicle registration totaled about 
49,475,000. 


A study of the over-all motor vehi- 
cle-gasoline situation reveals that 
since 1940 vehicle registration has 
increased about 52° up to March 31 
of this year; highway consumption 
of motor fuel has gone up 59.2% 
from 1940 to the end of 1951, while 


gasoline stocks as of the end of 
March this year are about 37.3% 
higher than they were at the end of 


the same month in 1940 (see Table 1 
below). 

To the marketer of gasoline this 
means that with the arrival of good 
spring weather he will be called upon 
to supply the demands of almost a 
million more motorists than were on 
the roads at the end of last year. 
A study of gasoline stock figures of 
API (see Table 1) shows that stocks 
as of March 31 this year are about 
5% higher than last year. On the 
basis of gallons of gasoline in stock 
per motor vehicle registered, the 
March figure is 120.5 gals. per unit. 
This is about 3.4 gals. per vehicle be- 
low the average of 123.9 gals. for the 
12-year period shown in Table 2. It 
is about 13.7 gals. below the high 
figure of 134.2 in March, 1940. 


In Table 3 are shown comparative 
gasoline stocks figures with the de- 
cline in gasoline stocks March to 
April indicated in both barrels 
and percent. Proceeding on a basis 
of an 1ll-year average, and assuming 
the pattern of past years will not 
change drastically, gasoline stocks at 
the end of April should end up at 


Table—2 Average Gallons of Gas- 
oline Stocks Per Motor Vehicle 


tributed to abnormally cold weather 
and a maximum civilian demand com 


bined with 
quirements.” 


increasing military re- 


The bureau said its forecast in- 
cluded estimates of a total gasoline 
demand of 92 million bbls., a gasoline 
yield of 42.3% and total crude runs 
averaging 6,270,000 b/d 


In report issued by the bureau a 


End of End of a 

Ww s earlie or 
Veer April fe days earlier, total demand fo 
ivee 1342 123.9 all oils in January 1951 was shown to 
141 119.3 115.5 be 19.1% above January 1950. Do- 
- mestic demand averaged 7,594,000 b/d 
1044 120.1 121.4 and exports averaged 261,000 b/d, 
making total of 7,855,000 b/d 
11 114.7 
144s 114.2 112.1 Domestic demand (continental 
U. for the four principal oil 
1950 7.2 
1051 120 products increased during the first 
\verage 12 119.1 

Table 3—Gasoline Stocks 
(000 omitted) 
End of Change Change 

Year February March-April March April 
1940 09 2905 m7 
1941 05 646 2.991 
142 108,297 4.911 4.5 
92.548 4.114 4.432 5.2 
s4.752 &7.100 1.27 1.5 
1945 07.457 O7,477 6.673 7.3 
1446 14 836 14161 4.5 
1947 103,773 107 
1948 110,990 111 2120 1° 
1949 126.004 127.44 2.002 17 
131.647 135,406 4.140 3.2 
1951 138,200 142,184 
Average 3,265 3.3 


about 138,000,000 bbls., or the equiva- 
lent of about 116.5 gals. per motor 
vehicle registered at that time. This 
is estimated on the basis of 49,725,000 
vehicles registered as of the end of 
April. 


Total demand for all oils during 
the first quarter of 1951 outstripped 
that in the same quarter of 1950 by 
nearly 13%, according to the Bureau 
of Mines, which only last December 
had forecast an increase of only 8% 
Average for first quarter of this year 
was shown as 7,655,000 b/d 


The larger 
mand, the 


than anticipated de- 
bureau said, “can be at- 


Table 1—Gasoline-Motor Vehicle Registration Breakdown 


Motor Vehicle 


Motor Fuet 


Gasoline Stocks 


istration Highway Cons End of March % 
Year (000) (Change (000 Bbis.) Change (000 Bhis.) Change 
99% 98,922 44 
174 106,73 79 
19.7 O4,114 11.6 
26 87, 106 7.5 
16.5 07.477 11.4 
339 104.161 648 
10.0 107 3.2 
79 111.94 41 


* Estimated motor vehicle 
replacement factors and scrappage 
** Estimated increase of registration 


ArRIl 


13. 1951 


registration as 


March 31. based om auto 


1901 wer Dec. 31 


month of this year as compared with 
the same month of 1950 as follows 


(Bbis. of 42 gals.) 


dan. 1951 Jan. 1950 Chaner 
Motor fuel 80. 576.000 66.908. 000 204 
Kerosine 15.653. 000 153.906 000 
Distillate fuel 
on 57.955.000 45.406.000 21 
Residual fuel 
oil 56.223.000 61.334.000 95 


Pennsylvania Grade crude runs to 
stills declined 5,515 b/d during the 
week ended March 31 as compared 
with the previous week, according 
to National Petroleum Assn. statis- 
tics, as follows 


Week Ended Week Pnded Faded 
March 31,1951 March 24,1951 April 1. 1950 
55.780 61.904 45.896 


Crude runs to stills held even dur- 
ing the week ended March 31 as 
compared with the previous week, ac- 
cording to API statistics 
mary table on page 52) 
inventories went to 
high mark for the 
week. 


(see sum- 
Gasoline 
a new all-time 
sixth straight 


Day's supply of all principal petro- 
leum products except gasoline showed 
gains between the end of February 


(Continued on p. 52) 
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in natural gasoline or cycling plants 
or not moved as crude petroleum 

Jet propulsion fuel 

Kerosine 

Range l ive ol r heater oil 


burning, heat 


and blends there 


Exceptions 


to all 4les and deliveries of 


listed with the following ex 

sales at retail estab 
stationary retail 
are in 


including 
n conjunction 
plants terminals or re 


between refiners 
used do not affect 
ilings 


Sales between affiliated corpora- 


Sales of avgas of 100 octane 
or higher when made to a defense 
agency or to any person for use in 
onnection with defense contracts or 
ubcontracts 

Inter-refinery sales of petrol 

PAD direction 


pecial hydrocarbons 
anufacture of 
etic rubber, or 


when dd fo 


Hardship Cases OPS empha 
that one f the main purposes of 
regulation was to set up procedures 
for rehef hardship cases 

The regulation provides for adjust 
ments for fividual sellers or groups 

ellers wh it appears that local 

riages, cither existing or threat- 
ened, can be overcome by a higher 
ceiling, or when “price inequities” can 
be alleviated 

Adjustments also can be obtained 
when suppliers holding government 
contracts can show that existing ceil- 
ings impede or threaten to slow down 
performance on their contracts 

In one section, the regulation calls 
for maintenance of records showing 
(1) base period sales; (2) how the 
seller arrived at his ceiling (3) 
prices charged for products covered 
in order Latter records must be 
kept for period of two 

‘Evasion’ Defined In defining what 
OPS considers evasion of its order 
a provision stated 


years 


prices established by 
n shall not be evaded 
et r indirect methods 
with the purchase, sale 
of petroleum 
Wunction with 

by way of 
transporta- 


by tie-in agreement or by a change 
n the quality of the product, or 
otherwise, except when such change 
in quality results from order of an 
agency of the U.S. government 


prices were used only at 
in the order--in the section 
with ceilings for natural 
For this product, regula- 
ulated that ceiling shall be 
e as of Jan. 25. If more 

e was posted, CPR 17 


Price Rollback Due 


NPN News Bureau 
WASHINGTON On the oil con- 
tainer front last week, National Pro- 
duction Authority somewhat 
the quota restrictions on use of tin 
cans in packing, while Office of Price 
Stabilization said a regulation was in 
the works that will bring “substan- 
tial” rollbacks on ceiling prices for 
used steel drums 


eased 


Under an amendment to its basic 
tin can order M-25, NPA ruled that 
packers not using their full quotas 
for any particular quarter of 1951 
would be permitted to use the re- 
mainder at any time during the bal- 
ance of the year. Oil packs in tin 
cans are limited to 90° of 1950 vol- 
ime, with no limitations, however, on 
blackplate can use 

NPA also established a preference 
\ for manufacturers to follow in 

luling operations, with deliver- 

) be made in following sequence 
(1) Defense-rated DO) orders or 
under special NPA directive, (2) Or- 
ders for food and other Class “A” 
products, and (3) Orders for non- 
food or Class “B" products which are 
permitted some tin use, plus black- 
plate orders, One and five-qt. lube 
oil cans are in the blackplate cate- 
gory, while five-gal. and other size 
lube cans are in the “B” class. 


Drum Order Coming The price 
agency said its forthcoming drum 
order will fix “definite dollars-and- 
cents” ceilings, OPS noted that used 
steel drums now are quoted above 
prices for new items “because of the 
tight supply of new steel drums and 
disruption of normal supplies.” 


“At the same time,” it added, “the 
industry has been asked by defense 
agencies to expand its facilities on the 
basis of its value during World War 
II in conserving steel for both civilian 
and defense needs.’ During 1950, OPS 
said, the drum industry reconditioned 
about 35 million steel drums, mostly 
of the 55-gal. type 


On a broader front, NPA this week 
asked Deputy PAD Bruce K. Brown 
to organize an iron and steel scrap 
salvage program “in every branch 
of the oil industry, as part of an over- 

irive to move about 32,500,000 


tons of scrap to steel mills this year 


designates the highest as the ceiling. 

Automatic price increases are pro- 
vided in the regulation to take care 
of increased transportation charges 
after Jan. 25 which are permitted 
by governmental regulatory bodies or 
by OPS 

This will permit petroleum whole- 
salers, and their reseller customers, 
beginning April 10, to pass on the 
2to4 rail rate increases recently 
authorized by the ICC 


for Used Drums 


and an additional 3,000,000 tons in 
1952. NPA has pointed out “obso- 
lete tools and surplus underground 
pipe lines” as prime sources of high- 
grade scrap and also is urging the 
oil industry to wreck and dismantie 
other out-of-use facilities for move- 
ment to mills through normal scrap 
channels 


No Production Shift In other ac- 
tion, NPA moved to forestall con- 
sumer goods manufacturers who 
might attempt to shift production to 
other lines in order to alleviate the 
impact of NPA’'s recently-ordered 
20°; slash in such output from last 
year's levels. Manufacturers making 
one group of related items now are 
prohibited from converting to another 
group 


OPS Plans Price Order 
For Antifreeze Industry 


NPN News Bureau 

WASHINGTON—The Office of 
Price Stabilization hopes by the end 
of this week to have information from 
members of its Antifreeze Industry 
Advisory Committee which will aid it 
in drafting a specific order for anti- 
freeze ceiling prices at all distribution 
le ve Is 

Data sought by OPS includes “al- 
lowable increased costs for materials 
to Dec. 31, 1950 and labor to March 
15, 1951.” 

OPS said its advisory group stressed 
need for speed in preparing the new 
regulation because manufacturers al- 
ready are beginning to make deliv- 
eries for next winter. The order will 
be patterned after the old OPA Reg- 
ulation 170 

OPS said the standard retail price 
for glycol permanent antifreeze at the 
Start of the 1950-51 season was $3.50 
per gal. and for the methanol type 
$1.25 per gal. Some manufacturers, 
continued the agency, upped their 
prices in January before the general 
freeze 3.75 for glycol and $1.50 
for methanol 

It was indicated,” declared OPS, 

prices for the next season will 
not exceed those established early 
in 1951 
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Oil Transportation in for Headache 
If Next Winter Is ‘Cold’, PAD Warns 


YPN News Bureau 
HOUSTON PAD officials on a 
cross-country field meeting tour to 
tell the industry of oil's mobilization 
problems (see NPN April 4 p. 34), 
made its first stop, in Houston, April 
9, and told approximately 300 oil men 
that 

1. The oil industry probably will 
be faced with possibly more severe 
transportation difficulties if the next 
winter is colder than normal 

2. Supplies of TEL will be con- 
siderably smaller until the inventory 
Stockpile goal is reached, now sched- 
uled for the first quarter of 1953 

3 Present production rates of 
avgas and jet fuel are adequate on a 
short-term basis, but the long-term 
outlook is unfavorable. 

A shortage of steel is holding back 
transportation expansion, William P 
Hayes, assistant director supply and 
transportation, said 

F. A. Watts, director of materials, 
said “barring a greatly accelerated 
defense program, a prolonged strike, 
or a national catastrophe, materials 


can be expected to become progres- 
sively freer in the months ahead.” He 
advised “So do your best to solve 
day-to-day problems yourselves, and 
if you cannot do so after really try- 
ing, then PAD will give you every 
reasonable assistance 

Barge, tank car, truck-tank and 
pipe line expansion programs now are 
feeling the pinch of supplies, Mr 


Hayes asserted. A program for con- 


struction of 200 tank barges over the 
balance of the year had been set up, 
but steel has actually been allotted 
for only May and June at the rate 
of about 900 tons per month, or 
enough to construct about 25 barges 
per month 


Only 265 tank cars were delivered 
in January and 194 in February, 
while 10,300 tank cars of all types 
are on order. “However, it will be 
early fall before deliveries reach their 
peak,”’ Mr. Hayes said, and therefore, 
if the coming winter is colder than 
normal, transportation will show lit- 
tle improvement over the past winter 


PAD Lists Staff on Call in Materials ‘Emergencies’ 


WASHINGTON PAD wants it 
known that its Materials Division 
stands ready to render “informal as- 
sistance” to members of oil and gas 
industries in “urgent cases” involving 
materials not covered by NPA's prior- 
ities order M-46. 


The Agency emphasized, however, 
that before applying to PAD for help, 
operators “should exhaust every 
other means of expediting delivery 
of needed materials.” 


PAD suggested that individuals or 


firms in urgent need of assistance 
should either write or wire partic- 
ulars to Frank A. Watts, director, 
Materials Division, PAD, Washington 
25, Db. C., or, in emergencies, tele- 
phone chiefs of branches dealing with 
particular items involved, as follows: 


Charles T. Reichert, Production 
Materials Branch, Republic 1820, Ex- 
tension 3097 


Rolland P. Wood, Marketing Mate- 
rials Branch (handling materials used 
in distribution of petroleum products, 


Frank A. Watts is direc- 
tor of PAD’s materials di- 
vision. Formerly sales man- 
ager of Humble Oil and Re- 
fining, Mr. Watts was direc- 
tor of the materials divi- 
vision of Petroleum Admin 
istration for War from De- 
cember 1942 until April 
1944. He graduated as a civil 
engineer from Stanford Uni- 
versity and is a professional 
engineer as well as registered 
architect in the state of Tex- 
_ as. Mr. Watts joined Hum 
ble in 1919 and served as 
sales manager from 1945 to 
1950 


APRIL 11, 1951 


Rolland P. Wood, chief of 
the marketing materials 
branch, will be responsible 
for the materials used in the 
distribution and marketing of 
petroleum products, includ- 
ing drums, containers, bulk 
storage tanks, and marine 
terminal equipment. 

Mr. Wood is a graduate 
of Ohio State University, 
class of '25, and for the last 
24 years has been with Pure 
Oil as a construction and de- 
signing engineer. He was in 
charge of field construction 
of the oil industry exhibit at 
the 1950 Chivago Fair. 


O. E. McClatchey is chiet 
of PAD’s Transportation Ma- 
terials branch, which is re- 
sponsible for materials used 
in the movement of crude 
oil and liquid products by 
pipe lines, including gather- 
ing lines. After World War 
I, in which he served with 
the Army, Mr. McClatchey 
joined Empire Pipe Line Co. 
He later worked for Phillips 
Petroleum and in 1920 
joined Barnsdall Oil and Re 
fining. He became purchas- 
ing agent for Barnsdall in 
1940 


Herbert R. Hansen, assist- 
ant director of the materials 
division, served in the same 
capacity with Petroleum Ad- 
ministration for War. Mr. 
Hansen was with the Na- 
tional Supply Co. from 1822 
until 1939, when he joined 
Superior Oil Co. as assist- 
ant purchasing agent for the 
Pacific division. He served 
with PAW from January 
1942 untj) August 1943 and 
returned to Superior Oil as 
purchasing agent of the Mid- 
Continent division. He be- 
came director of purchases 
mn 1946 
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neluding drums containers, bulk 
storage tanks and marine terminal 
equipment), Ext. 4752 
George Oller Jr Equipment 
Manufacturers Branch, Ext. 5354 
Theodore H. Herman, Jr.. Chem 
ais Branch, Ext. 3469 
hoy FP Wilsen, Refining Materials 
Branch, Ext. 2086 


( MeClatchey, Transportation 
Materials Branch, Ext. 5351 
( Austin Foreign Material 


Pranct oso 


Charles E. Webber, Natural Gaso- 
line and Gas Materials Branch, Ext 
2967 

Other top Materials Division of 
ficials are Herbert R. Hansen, assist 
ant director, Ext. 35380, and Earl L 
Struwe, chief of Statistical Analysis 
Branch, Ext. 5355. PAD plans soon 
to activate a Projects Branch, too 


to handle, on a project basis, mate- 
rials problems involved in construc- 
tion of new or expanded facilities 


uch as recycling plants, refineries 
or pipe [nes 


Nebraska Jobbers Attack Bid to Restrict Oil Imports 


WASHINGTON In a strongly 
vorded letter Nebraska Petroleun 
Marketers, In has urged the Senat« 
t atrike uit th perl point and 

pe - clause provisions of pending 
eyisiation to renew the Reciprocal! 
Trad Ayreements Progran 
The ibber association charged that 
Were nspired by coal-pro 
lucer nterests ind would penalize 


Americar public by restricting 


nports and thus forcing rationing 


if n th yvuntry 

Views of the jobber group were 
et out by H. H. Hahn, its secretary 
mn a letter to Senator Butler (R 
Nebr i member of the Senate 


Finance Committee which now is con 
sidering House-approved measure 
‘H RR. 1612) to extend the Trace 
Ayreements Program 


Bill, as now written, would require 
restrictions on imports when “like or 
lireetly competitive domestic ar 

les are seriously injured 


OU ts Target Testimony of coal 
nterests on Capitol Hill, declared 
Mr. Hahr makes it obvious that 
they hope and intend to curtail the 
mports of oil and force oil users to 


use coal regardless of furnace facil 


n he added 

We cannot remain indifferent t 
the dangers contained in the ‘coal 
amendments to H. R. 1612, because 
experience shows that curtailment of 
petroleum products will force some 
Independent distributors out of busi 
ness and drive others to operating on 
such reduced volumes as to jeopard 
z their chances of survival 

There can be little difference to 
an oil user if the government says 
he must use only coal, or creates a 
situation where coal is the only avail- 
able fuel. In either case, he has no 
choice In the face of present short 
ages due to our mobilization pro 
gram the oil user may not be able 
to secure coal-burning equipment 


Week's Orders and Reports on Oil Mobilization 


his index and digest of oi! defense 
orders provides a weekly summary of 
yovernment regulations that may af 
tect the NPN reader 


(April 3 through April 9) 


Index 


Peenemic Stabilization Agency 


neral Gverriding Regulation 2 
tern with federa 
ew 
ar Kee li t . 
pe prod 
NVA National Production Authority 
a 
PA ter M 


Digest 
Economic Stabilization Agency 


PEONOMEC STABILIZATION AGENED Per 


Nits suppliers wit! term niracts to de 
ver te i nited States vernment 
gencies at prices ne with the rent 


ther purchasers These prices to be adjusted 
to reflect seller's customary discounts, allow 
ances and differentials 
CRILING PRICK REGULATION 17, Boo 
NOMIC STABILIZATION AGENCY Estab 
* rules for wholesale ceiling prices for the 
pal products f the petroleum industry ir 
automotive and aviation gasoline re 


ial and distillate fuel oils, naphthas solv 
ents and natural gasolir 


National Production Authority 


National Production Authority 


NATIONAL PRODLOTION ORDER 


* 2 ew yodenum content f 
nless stee This der protubits produ 
f any molybdenum-bearing stainless stee 
with specifications for a molybdenum content 
exces ‘25 except as otherwise directed 
» NPA 


NATIONAL PRODUCTION AL THORITY OR 
DOK SCHEDULE Provides for aik 


end-use basis of naphther a 


mag her acid in excess f the sma 
ler exemptior 


AMENDMENT Te NATIONA 


i. rroptc 


i pern 


se of terneplate and restricts the use 

n ate nenders Bo hedule \ 7 beer 
ymendet and provisions relating to export shiz 
ents ave been made 


NATIONAL FRODLOTION AUTHORITY 
ORDER AS AMENDED APRIL 6 


Establishes a more flexible can quota system 
amd sets up preference syste for 

arter 1081 product o 
n t “ne are ted 


Dealer Must Pay for Breaking 
Exclusive Supply Contract 
EAST HARTFORD, Conn., Kay 


Petroleum Corp. has successfully sued 
one of its dealers for breaking a sup- 
plying contract and will collect $3,025 
for lost profit. A judgment for that 
amount, rendered by a lower court 
recently was upheld by Connecticut 
Supreme Court 

The company charged that Louis 
Piergrossi, et al, Plainville, Conn., 
broke an exclusive supplying contract 
on Sept. 1, 1948, three years and 
nine months short of agreed time 
The contract had been signed May 
31 1947 wherein the defendant 
agreed to let Kay Petroleum furnish 
the entire supply of gasoline and oils 
to be used or sold at this gasoline 


station 


Petroleum Sunday Will 
Be Celebrated April 22 


NEW YORK Petroleum Sunday 
will be observed this year in at least 
six towns and cities April 22. The 
idea for an annual communion mass 
and breakfast, which was conceived 
by a Socony-Vacuum truck driver 
William G. Donohue, ten years ago, 
has spread to Newark, N. J., Boston 
Mass., Olean, N. Y., Ada, Okla., and 
for the first time this year to Baton 
Rouge, La 

The Catholic Petroleum Guild was 
made a permanent organization in 
October, 1948, by Catholic employes 
of the oil industry. Purpose of Pe- 
troleum Sunday is to call business 
management and labor to a realiza- 
tion of the need for divine guidance 

More than 2,500 men and woman 
are expected to attend 9 a.m. mass 
at St. Alphonsus Church in New 
York, followed by a breakfast at the 
Waldorf-Astoria Hotel. Newark com- 
mittee is planning on 1,400 attending 
mass at St. John's Church, and 
breakfast at the Terrace Room 

Special masses signaling the open- 
ing of Oil Progress Week will be said 
Oct. 15, in New York and Newark 


Bus Line Vetoes LP-Gas Use 


MIAMI, Fla... Miami Transit Co., 
after making a study of the cost of 
LP-gas as a motor fuel, has decided 
not to use propane in its city busses 
The study came as a result of the 
company’s plan to purchase 45 new 
busses Reasons for the decision 
against the use of the LP-gas were 

1. Propane would have to _ be 
shipped in by rail, rather than water 

2. City law prohibits storing more 
than 100 gals. of propane in any one 
place. (This would have necessitated 
storing fuel in Homestead, Fla., 30 
miles distant.) 


3. Cost of converting busses 


NATIONATI 


PETROLEUM NEWS 


4 
| | 
: 
ae 
: 
| 
| 3 
y 
fe 
a 
P 
at 
| 


THE WEEK'S OIL NEWS 


Congress to Check on Alleged Abuse 


Of Fast Tax Write-Off Privilege 


WASHINGTON. —One of the 
powerful congressional! 


most 
committees 
served notice this week that Congress 
may take action to recapture some 
of the “indirect costs” to government 
of permitting industry to amortiz 
new plants over a period of only 
five years 

Notice came from the Hovse Ap- 
propmations Committee at the same 
time other Capitol Hill committees 
notably the “watchdog” group on the 
Defense Production Act —-were pre- 
paring to probe into alleged abuses 
of the fast tax write-off privileg: 

Also, the week saw Interior Secre- 
tary Chapman apparently becoming 
politically sensitive to the mounting 
criticism of Congress, even though 
none to date has been directed at any 
of the defense which 
he has jurisdiction PAD 
An industry source reported having 
been informed by PAD that action 
on pending oil project tax certifica- 
tion cases was being held up “while 
Secretary Chapman establishes an 
over-all policy” for his department 
Production Ad- 
disclosed having ap- 
proved 25 additiona]! oil expansion 
projects for rapid tax amortization 
upon recommendation of PAD. The 
25 projects will involve investment of 
private funds to the tune of more 
than $250 million, and raise to 53 and 
around $350 million the total num- 
ber and costs of oil projects certified 
for fast tax write-offs through March 
31 (See March 21 NPN, p. 20 for 


earlier listing) 


agencies over 
including 


Earlier Defense 


ministration 


t cer 
tifications was that of Ethyl] C rp. at 
Houston antiknock 


Plant has estimated 


Largest of the recent projec 


compounds 
f $44,135,- 


000, 85°, of whch has been ap 


st 


proved for fast iX amortization 
Following is list of 20 ther pro)- 
ects certified sowing company in- 
ft a! plant 


oived t 
st and percentage tf cost approved 


for fast tax write-off 


Sun Marcus Hook, benzene and 
toluene $8. 380.000) &5 
Cities Service Ponea City, paso 


and fuel oil, $6,500,000. 75 
Continental -Lak Charlies 
line components, $23,820,150, 80° 

Phillips 
kvlates, 
Ashland Oi] & Refining St. Elmo 
lll., gasoline and kerosine, $665.000 


Tex avgas al- 
7 


Western States 
Lake City 


Refining Salt 
$1,092,700 
Houston, buty- 

$27,000,000 


gasoline 
Refining 
isobutanes 


Sun Delhi, La., isobutanes, $238,- 
197. 85% 

Frontier Natural Gasoline Loco 
Hills, N Mex., natural gasoline, 
$703,986, 75°; 

Indiana Standard Sugar Creek, 
Mo., gasoline and kerosine, $21,170,- 
000, TH 

Gulf Oi Pittsburgh, ethylene 
$15,427,000, 80°; 

Indiana Standarx Whiting, avgas 


components, $938,500. 100°; 
Kanotex Refining Arkansas City 


Kans., high-octane gasoline, $2,347 
423, 75% 
Ethyl Corp.. Baton Rouge, anti 


knock compounds, $4,041,000, 75+; 

Ethy!-Dow Chemical Freeport 
Tex., ethylene dibromide, $8,185,000 
1006, 

Sun Marcus Hook, avgas, $2,577,- 
145, 100°;. 

Taylor Refining—Corpus Christi, 
butanes, gasoline and fuel oils, $5.,- 
057,493, 75% 

Fulton & Olmstead San Antonio 
Tex., avgas, $11,925,000, 80°; 

Indiana Standard Whiting 
$2,327,500, 1007; 

Indiana Standard Neodosha 
Kans., gasoline, $10,029,000, 80°; 

California Refining -Perth Amboy, 
N. J., gasoline and fuel oil, $32,950.- 
583, 80°; 


avgas, 


Ashland Oil & Refining Canton, 
Ohio, gasoline, jet fuel and butane 
$3,870,000. 
Premier Petroleum Fort Worth 
Tex., gasoline, $650,000, 75°) 
Premier Petroleum Fort Worth 


jet fuel, butane and gasoline, $3,580.- 
ooo 

Tank Car Defense Transpor 
tation Administration said April 2 


that Defense Production Administra 
tion has issued four certificates of 
necessity to Union Tank Car Co. pro 
viding for fast tax write-off of new 
facilities at estimated cost of $13.- 
289.000 for boosting production bi 


1,750 tank cars annually, 
Cost of Building Stations 
Has Doubled Since 1940 


WASHINGTON 


construction costs have 


Service station 
than 
prewar vear 1940 

according to Bureau of Labor Sta 


tistics’ data showing that 5,435 per 


more 
loubled since the 


mits for urban stations were let in 
1950 at a total valuation of 
$60 million 


almost 


Data includes only incorporated lo 
ealities with population of more than 
2.500, plus some unincorporated areas 
of considerable growth that are 


classified urban under speciaj rules 
The bureau did not begin compiling 


summaries until 1942 but 
included in the following tabulation 
on the number, total valuation and 
average valuation of station permits 
are data for 1940 and 1941 represent- 
ing about 95°) of total urban locali- 


nationa! 


ties 

These valuations do not represent 
total station costs. Because of vary 
ing loca] valuation requirements, the 
bureau pointed out, these valuations 
may be as much as 25°, below a 
tua! station costs 


Ne of 

Year Valuation 

S11 
ae 4 
47 ‘ 
+030 7 
144 
leat 201 
14 
eat 
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Indiana Standard Insures 
Property for $500 Million 


PHILADELPHIA Standard of 
Indiana obtained coverage on April 1 
of one of the largest fire insuranc« 
policies ever written. Under the pol 
icy, which covers property valued at 
$500 million in eight states, Indiana 
Standard will assume the first half 
million dollars of each loss with the 
underwriting companies paying in ex- 
cess of that amount 

Thirty-one American and foreign 
insurance companies are underwriting 
the policy, which will have a first 
year's premium of $750,000. Ameri- 
can companies will cover 59°) of the 
risk with foreign companies, includ 
ing Lloyds of London, covering the 
rest 


Oil Conservation Tighter 


DENVER. Colorado has tightened 
its oil and gas conservation through 
a bill enacted by the Colorado legis 
lature and signed by Gov. Dan Thorn 
ton. The bill provides for a five-man 
commission, effective July 1, 1950, to 
be financed by a one mill per barrel 
tax on oil produced 

The commission, which will sup- 
plant the old three-man gas commis 
sion, will consist of four non-paid 
members, appointed by the governor 
and the fifth member to be the stats 
oil and gas inspector The bill was 
drawn and sponsored by the Rocky 
Mountain Oi] & Gas Assn 


No LP-Gas Line Yet—Phillips 
CLEVELAND — Widespread reports 
that Phillips Petroleum has decided 
to build an LP-gas pipe line from 
the Mid-Continent area to Chicago 
were denied April 3 by K. S. Adams 
Phillips president 

Mr. Adams told NPN that the pro) 
ect at present is “only in prelim 
inary draftboard stage,” adding that 
‘nothing definite has been decided 
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TRUMAN COMMISSION 
TO STUDY NATIONAL 
FUELS POLICIES 


hind the scenes in Wash- 
m, a commission of dis- 


1ished citizens is nearly 


y with plans for a de- 
tailed inquiry into the ade 


quacy of the nation’s energy 
resources including petro- 
leun ind of the poli les, pro- 
grams and practices both 
governmental and = private 
respecting their utilization 
Commission sources told 
OILGRAM recently that plans 
for energy phase of study 
have advanced to stage where 


commission staff shortly will 


be getting in touch with in- 
dustry people for information 
on various tuels 

To tollow day-to-day devel 
opments as they unfold be- 
fore this investigating com- 
mission, and to keep in touch 
with up-to-the-minute oil 
new generally, you should 
be a daily reader of Platt’'s 


OILAGRAM News Sx rvice, 


e invite you to sample, at 


expense i two-week trial 


cription to this concise, 
ble and complete oil news 
rting service 


nd us a letter of request 


today on your company let- 
terhead We'll start your 
trial subscription immediate- 


Platt’s 
OILGRAM 
News Service 


1213 West Third Street 


Cleveland 13, Ohio 
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Bulk Plant, Service Station Operations Dropped 


From Essential Activities List for Deferments 


WASHINGTON Petroleum bulk 
plant and service station operations 
have been struck from the govern- 
ment's revised list of “Essential Ac- 
tivities” which is designed to guide 
Defense Department and Selective 
Service in determining reservists and 
iraft deferments, respectively 

tevised list, unlike tentative list 

sued by Commerce Department last 
ummer, does not follow Budget Bu 
reau's Standard Industrial Classifica 
tion but has grouped essential activ 
ties under 25 broad headings, which 
include oil refining and production 
plus other allied activities 


Ru Is Were recommended, Com 
merece Secretary Sawyer said, by 
Joint Committe (Commerce-Labor 


issential Activities 
upations. with ap 


and Critical Oc« 
proval of an interagency advisory 
roup composed of representatives 
from Selective Service, Defense, Agri 
ilture and Interior 

Joint committee also is working 
on @ so0on-to-be-announced revised 

which 
with a 


list f Critical Occups 


was issued in conjun 
tivities list last summer 

Serves as Guide In issuing new as 
tivities list, Secretary Sawyer said 
that its sole purpose was to serve 
is a guide in obtaining manpower for 
Armed Services and it is not «de 


signed for use in connection with 
priorities, materials allocations, ra 
tioning preference or other similar 
purposes List was compiled, he 
said, on the basis that each activity 


inder the foreseeable mobilization 
program, meets all of the following 
ritena 

1 Essential to the defense pro 
gram or to minimum civilian health 
safety or interest 

2. Inadequate to meet defense and 
minimum civilian requirements, or 
for which a seriously short supply is 
indicated 

3 Current level of employment 
must be maintained or increased 

These are the operations in oil and 
illied industries included in the re- 
vised Commerce list of essential ac- 
tivities 

Production of machinery and 
equipment — Including oil field ma- 
chinery and equipment, plus profes- 
sional and scientific instruments and 
equipment 

Production of chemical and allied 
products Including coal and petro- 
leum crudes and intermediates, ex- 
plosives and components, rubber proc- 
essing chemicals, feedstocks for the 
production of synthetic rubbers, sol- 
vents, alkalies and chlorine, sulfuri 
acid and pesticides 

Production of rubber and rubber 
products Production of synthetic 


rubber (GR-S and other S-types, Bu- 
tyl, Neoprene and N-Types) re- 
claimed rubber; tires and tubes; cam- 
elback parts and components of 
other products identified on this list 

Production of petroleum, natural 
gas and petroleum and coal products 

Petroleum exploration and drilling 
production of petroleum, natural gas 
natural gasoline and liquefied pe- 
troleum gas petroleum refining 
coke 

Production of shipping containers— 
Includes containers for products iden- 
tified in this list ‘oil, ete.) 

Industrial services Maintenance 
and repair services for activities iden 
tified in this list; commercial salvag+ 
services 

Transportation services Includes 
wean, inland waterway freight, rail 


oad, pipe line and common and con 
tract truck transportation 
Educational and research services— 
Includes research and development 
projects of direct concern to health 


welfare and detense program 


Heating Season in East Is 
Still Warmer Than Normal 


CLEVELAND Seasonal degree 
day trends for the period Sept. 1, 
1950, through April 7, 1951 continue 
unchanged —-with the East Coast still 


warmer fewer degree days*) than 
normal**, and the Midwest and South- 
east colder than normal. All three 


areas have been colder than in the 
1949-1950 season, according to NPN's 
regular degree day check of 14 cities 


Degree Day Summary 
Sept. 1 - April 7 
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Lead Cut Seen Halving 
Production of Batteries 


SAN FRANCISCO — Battery pro- 
duction in the last half of 1951 will 
be cut 50% from 1950 levels as a re- 
sult of the new lead restriction order 
issued by National Production Au- 
thority on April 3, according to an 
estimate by B. E. Morris, president 
of Thomas A. Edison, Inc., and presi- 
dent of Assn. of American Battery 
Manufacturers. 

Mr. Morris 
tending the 
here that 
of lead 
100" of 


told battery 
association's 


men at- 
convention 
beginning May 1 all users 
must restrict production to 
average monthly lead con- 
sumption during the first half of 
1950. He pointed out that only about 
1,200,000 batteries a month were pro- 
duced during the period, while 
2,500,000 was the average monthly 
output during the last half 


bas« 


battery 

of 1950 
The 
re 
American 

showing 


battery 


ra 


went 

serious view 

Assn. re- 

failures as 

10st prevalent cause of emergency 


association also 
on 


as taking a 


Aut 
battery 


mobi 


service calls 

A statement 
attention to 
produce 
power 


released to 
the that 
i today have adequate 
to handle 
mands of new 
wiring 
and if 
every 
“Motori 
state 
plete 
tions rather than 
ter 
Members were told that AAA plans 
to circularize its through 
local on how to guard against 
battery failures 


fact eries 


erve 
current de 
protected from 
regulator failures 


vel is checked at 


larger 
cars if 
and voltage 
water k least 
money the 


ment reg on com 


nsisting 


battery 


members 
clubs 


Great Lakes Seen Planning 
New Gasoline Octane Drop 


CHICAGO—-The management of 
Great Lakes Pipe Line Co. is re- 
portedly considering lowering octanes 
for regular grade gasoline another 
% number to become effective at 
“earliest possible time 

Under the latest suggested change, 
regular-grade gasoline would test 81 
Research octane on delivery at ter- 
minals. On March 19 Great Lakes 
lowered specifications for regular- 
grade '» number to 81.5 and prem- 
ium-grade 1 number to 89 at pipe line 
terminals 

No mention was made of premium- 
grade at this time. However, 


some 


Photo Credits 
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NPN sources believe 
tane reduction to 88 
“not far off because 
tetraethyl lead supply 


Death 


Dr. Charles A. Swan, 60. 
of Standard Oil 
Cleveland, died April 4, from injuries 
in a traffic 
had 
Surviving are his 
wife, a son and two daughters 


director 


he received 
Florida. Dr 
Sohio since 


Swan 
1945. 


another 1 
Research was 
of tightness in 


of Ohio 


accident in 


Additive Claims Modified 
WASHINGTON — Winkenweder & 
Ladd, Inc., Chicago, has agreed to 
terms of a stipulation with Federal 
Trade Commission under which it will 
refrain from representing that the 
gasoline additive known as “Start’ 
eliminates risk of frozen gas lines in 
automobiles and ensures easy start- 
ing in cold weather. The company 
must now spell out the extent to 
which the product “may aid” in ac- 
complhshing these things 


medical 
at 


been with 


ec! can take over 
major responsibilities of new station 
construction or remodeling programs 


AMONG 
THOSE 
SERVE 


Aetna Oil Company 
Inc 


American Oil Company 
Atlantic Refining Co. 
Cities Service Oil Co 
Esso Standard Oil Co 
Gulf Oil Corporation 

Shell Oil Company 
Sinclair Refining Co 
Secony-Vacuum Oil Co 
Sun Oil Company 
United Refining Co 


ERIE offers complete construction or remodeling 
service from planning to erection, so that your 
gasoline service station or chain may fully utilize 
the outstanding customer appeal of genuine 


architectural porcelain enamel 


Valuable to Independents 


If you lack a coordinated planning and construc- 
tion department, ERIE provides everything you 
need—designing, engineering, fabrication, de- 
livery, and complete erection with a written 
You get 


and control, plus the assurance of porcelain 


guarantee the maximum in economy 


enamel's permanent, proved effectiveness 


ENAMELING COMPANY 


ERIE, PENNSYLVANIA 
c of ARCHITECTURAL - INDUSTRIAL 
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e such distance is 60 miles and less, 
Supplier's Commission Truck Dealers miles up to 100 
i Se from 100 to 150 miles, anc 
Are Not Employes of Company—NLRB 2c for over 150 miles ‘ 
Using these criteria, »xaminer 


ave Keasons for Decision Although Lawton recommended that the ICC 
WASHINGTON —In a labor case or 


nvolving Sinclair Refining Co Na 
tional Labor Kelations Board has 


me elements of the relationship be find rate reductions proposed by Serv- 
tween the truckers and the company ice Transport Co. as “not shown just 
sliggest an employment relationship and reasonable” and be ordered can- 
hande cision re-affirming NLRB pointed out the following facts celled, and the proceeding closed 
the independent status of oil industry as determining that truckers are in He made similar recommendations 
lependent and Sinclair has only a with respect to reduced rates pro- 
n this case were sin limited “right to exercise control of posed by Plymouth Oil Co, and Gaso- 
, the methods and manner by which line Transport, In but in these two 
they operate 


ed truck dealers 


cases, without prejudice to establish 
1. Truckers all own their own ment by these carriers of specifi 
which carry their own point-to-point rates where necessary 
plus tanks, pumps and me to meet rail competition 

fuced rates considered in this 
ision finally was 2. They receive no other compensa 


originally were filed by 14 mo 
Senate Financ: 


ymmon carriers to become effec 


ion from Sinclair than gallonage rat: 

ch drivers of fixed in agreement and do not share 

and absolving sup in any benefits granted to salaried 
cial security tax ob employes 


16. 1950 J n protest ot 
vost poner for inves- 


ligations 3. They pay al) their own expenses 
NLEB ruling w 1 petition of Oil such as maintenance, repairs, insur 
Worker on Union (CIO) ance, licenses, taxes, ets 


I 
ntil F 95 Subse 


for the 
ruled 


to repres 1 iwkers operat 4. Neither their hours nor days of 

ng under a “commi marketer work are fixed by Sinclair, and truck . 

agreement with Sinclair in the metro ers determine for themselves the or National Petroleum Assn. 
politan Detroit area. The board sup der and manner in which deliveries 


ported Sinclair's contention that these are to be made To Discuss Mobilization 


truckers are independent contract 5. Sinclair does not account for The national defense program and 


its relationship to the oil industry 
and a discussion on heavy duty type 
lubricating oils highlight the 48th 
. . semi-annual meeting of National Pe- 
Oil Truckers Told to Get Most Out of Equipment trojeum Assn. April 18-20 at Hotel 
Cleveland, Cleveland 

BOCA RATON, Fla With oil de ess” could be expanded in an orderly Program for the NPA session 

last year and sch way to maintain balance and prevent 
rw this year bottlenecks 


rs and outside the coverage of the thore taxes which arise from the em 
National Labor Relations Act ployment relationship 


Wednesday Afterne Aprit 18 
“he current PAD complete oil Thursday Morning, April 19 


Petr 


transportation study wil) be finished 
in about two months, Mr. Hodges 
said, and is expected to show not 
miy how much transportation capac 
ty will be required, but just what 
kind of ff iti should be provided 
to maintain that balanced assembly 
system and t the most trans 
a ton of steel 
Thursday Afternoon April 


Truck Rate Cuts in South 
Run Into ICC Roadblock 


WASHINGTON Ruling on an 

ther larg ale truck and ra ¢ j 
South, In Priday Morning, Aprit 

Henry Lawton has r¢ 


that 


present mot 
less than 2 
ibove the corresponding rail rate 
r rate so reduced 
not less than the fol 
differentials over the corre 
ng rail rates in relation to rail 
short-line distances to and fron 
ompetitive points: O5c where 


' 
i 
Ways and Means ¢ 
ve bill tending to cla 
ane agent as employ 
ers but this pr 
eliminated by 
ee Committee, as 
tive July 
independent stat a 
ipa ms i 
quently, a 
above three 
“4 
4 
| 
| 
| 
a é th ndustry going to have to ale 
vring the last oun utility out of 
the (transportation) facilities it has 
Dene B. Hodges, PAD’s supply and dee. executive 
transportation direct told Nationa 
elatior Mar 
Al Pruck Carriers Asasr at ocon 
ention here April 7 
ES Mr. Hodges told tank truckers that ee =) 
erhaps your ng to Nave to run ning 
t wh round th ch ever 
Ze 
i iiding that you ve » 
know you an t 4 if und the National 
oP by Bruce K. B Dey 
and in er The Oth 
650.000 bad re 1 will be 
4 anid fir rhis means eration 
Mr Hod; hat 1.600.000 bd 
Prese Futw 
‘ i owing that H rut y 
bart met truck carriers, in meet 4 
ast pr ng rail competition, should be per it. L. Howe Power I 
aid tted to establish the necessary 
f Ae 
M H If t tw point-to-point rates, subject to fol ect Refining 
! barrels of transportation e dire ese Cate 
t loesn t natter Carl Georg ent for E Fue 
ir refining capacity is. We will Refining Corp.; 1 
ha another riage ocal Kelley efining Petr 
‘ 4 y M ev te ect 
have to share scarce materals with Ha | 
Research Laboratories mn, General Motors 
perators f barge pipe lines, tank srepared 
ars and tankers so that troleun teon, he 
transportation’s assembiyv line q thers 
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EDITORIALLY SPEAKING 


FTC ‘Interlock’ Report Wastes Tax Money 


We have always thought there was a real place in 
this country for an honest, fearless, fair and intelligent 
Federal Trade Con i tut we have never been able 

see any place political type of Com 
missions that have been imposed on the country and 
its business world by various presidents. What stirs our 
re right now 1s a “Report ie Federal Trade Commis 
sion on Interlocking Directorates” issued as of June 30 
1920, but just being printed and circulated, It is 510 pages 
long with nine of them devoted to the oil industry and 
the rest distributed around the business world. It is a 

oss check those who have membership on the boards 
yf directors of n of the larger companies including 
banks and brokerage houses and a few estate trusts that 


nake public reports 


It all sounds very legal and formidable. It, of course 
ties aS many companies as possible together through 
J. P. Morgan & C The Chase National Bank, National 
City Bank, and other large accumulations of capital 
including insurance companies. -All of this adds up to 
few thousand board memberships and a few billions 
entrated capital. The Clayton 
where it forbids interlocking di 


dollars of alleged « 
formidably quo 
wates, but if o reads the following sentences he 
over that such directorships are forbidden only 


where « petition has been eliminated 


Violates Truth Commission Swore to Uphold 


One may think the tements in the 

are quite mvincing until > gets down to specific cases 
then one "\ s how the truth that the Commis 
sion is swor » uphol violated. A fair sample is 


this paragraph 


‘The leading 
Jersey, Soconyv-Va 


mpanies Standard of New 
Texas, Standard of Cali 
Gulf Oil Corp., and others 
tied tog by indirect interlocking dire« 

torates and by joint ownership of affiliates. The most 


Standard 


significant interlocking directorates were through Chase 
National Bank. On that board were directors of Stand 
ard of Indiana, Standard of California, Gulf, and Con 
tinental Oil, Texas, Shell Union Oil Corp. and Tidewater 
Associated Oil were indirectly interlocked through Cen 
tral Hanover Bank and Trust Co 


In its “conclusions” the Commission said 


Among the largest companies there were in 1946 a 
substantial and significant variety of interlocking direc- 
torates, which, by 
f the companies, involved reasonable probabilities that 
competition would be reduced thereby 


virtue of the character of the businesses 


“Some of these interlocks appeared on their face to be 
violative of section 8 of the Clayton Act The majority 
of them, however, did not fall within the prohibition 
contained in the act 


The Commission did not identify what oil companies 


were “violating” the Clayton Act. This editorial is not 
in defense of any companies that have or are violating 
the act. If there are any such, it is to be hoped the Com- 
mission will have the courage and the honesty to proceed 
against themiat once even though the Commission thereby 
would admit that it has been asleep at the switch all these 
vears. Nor does this editorial for a minute undertake 
to dispute the fact that companies can be so tied together 
through interlocking directors as well as stock owner- 
ship as to reduce competition in the oil indlustry and im 


pose great disadvantages on lawful competitors 


this editorial does undertake to point out the flimsy 
m which the Commission seems to base it n 
the careless use of words to mislead the public 


ch the Commission has condemned in many cases 


Points Out Facts Already Widely Known 


The Commission notes “interlocks” of well known and 

nuch publicized intercompany connections, such as Sin 
lair and Cities Service in Richfield of California. Every 
ne knows that the two interests had a big out-in-the-open 
fight for Richfield, that some Sinclair men were heavil) 
interested in Richfield from the start, that both sides 
bought pretty much an even amount of stock and finally 
decided to hold and operate the tichfield of California 
jointly all of which was well publicized at the time Nor 
loes the Commission point out that Richfield, being jointly 
backed and financed by two strong «companies, neither 
f whom had ever competed on the Pacific Coast nor 
might compete there, is putting strong competition against 
the other Coast companies. That would have been show 
ing a degree of honest frankness that has been notably 
lssing from the Commission 


Something also is made of an alleged “indirect 
between Phillips Petroleum, the Union Oil Co 

fornia and Tidewater Oil. It seems the present president 
of Lambert Co., St. Louis pharmaceutical house, is a di 
rector of Phillips Petroleum and also of the Manufa 
turers Trust Co. and that the chairman of the bank's 
trust committee and also director of the Trust Co. is also 
a director of Union Oil. Further it appears, according to 
the Commission, that a member of Kuhn, Loeb & Co. is 
a director of Tidewater and also of Hat Corp. whatever 
that last is. All of this causes the Commission to nots 
an indirect tie in” between the three oil companies, The 
report does not say, but the writer remembers this from 
Frank Phillips himself when he was first financing his 
compan 30 and more years ago, that Phillips got his 
first big money to build the company from the Lambert 
chemical company people. They being a big outfit quite 
naturally got an invitation to have a man on the board 
f the Manufacturers Trust. But we gathered from what 
Frank Phillips said at the time, that he was running 
the company and not the Lamberts or the Hat Corp 


The further you go in this Commission report the fun 
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hier it gets. HF. Sinclair is hooked up with Helena Ru- that 


kind of a thing there would be no end to it, his 
benstein, Inc maker of snappy female cosmetics be 


sales department might abdicate in his favor. Another 


cause one W. P. Phillips was a director of both. There oil executive said he had cautiously broached the idea 
may have been a time when “H. F might have been in to his baking company director and was promptly and 
terested in this kind of a connection and his present presi rather unceremoniously turned down as the baking com- 


lent * still handsome and young enough perhaps to 


pany director said that was certainly one way he did 
think about it, but it is rather hard to imagine Harry 


not do business 
Sinclair and his associates being dominated in the op- 


eration of his oil business by any woman no matter how 


FTC Did Not Examine Effect of ‘Ties’ 


We did not investigate other cases because of lack of 


Statements Absurd to Those Who Know Facts time and manpower, but the Commission itself admits 
how corny its “cases” are by saying 


To anyone who knows how cockily independent the 
Texas and Sun are, the following is also funny “Texas 
(o. had a director-officer link with Sun Oi) through the 
First National Bank of Dallas. G. N. Aldredge of the 
executive committee of the First National Bank in Dallas 


“How far such fies between the oil companies and 
potential suppliers 6r customers operated to block other 
potential suppliers from selling to the oil companies or 
other potential customers from buying from these com- 


was a director of the Texas Co. John G. Pew (better panies HAS HOT (Cape owe 
a known as Jack who was Ed Pew’'s son—-Ed.) assistant Channels which otherwise would be open to other poten- 
7 ‘ : : . = tial suppliers or customers can be obstructed by ties such 
to the vice president and director of Sun Oi), was a di as those which have been described 
rector of the First National 
. . In summary, it appears from the pattern of inter- 
their ties through ownership of affiliates, that there was 


this and other banks. If every oil company must be the 
nly one in a bank, a lot more banks will have to be 
ty established. And if a bank loaning hundreds of millions 


COUNTRY’S TOP OIL COMPANIES. While the effects 
of the interlocks between the oil companies and poten- 
tial suppliers and customers have ALSO NOT BEEN 
STUDIED, it is POSSIBLE that channels which would 
otherwise be open to other suppliers and buyers were 


n the oil business cannot put oil men on their boards 


ind committees to advise on their oil loans, banks will 


be in @ terrible fix. The Commission also is suspicious 


closed or obstructed by these ties.’ 


f the fact that Arthur E. Pew of the Sun is on the 

board of the First National Bank of Philadelphia on 

which also is Robert H. Colley, president of the Atlantic Finds Businessmen Guilty Until Proven Innocent 

Refining Co. also of Philadelphia making ar indirect m 

1 tie whatever sin that may be Nowhere in this document that cost the taxpayers good 

money to compile and print is there one single bit of 
evidence that any of these “interlocks” were in any way 

No Evidence Given of Stifled Competition unlawful or in the slightest worked to the disadvantage 


of competitors and the public. It is all pure supposition, 


Then the commission pontificates a looking under the bed and insisting that the public 
The wide variety of products in which the oi! con the taxpayers—take a small boy's report of what he 
nies are interested. either as buvers or sellers. ren wanted to see there 


nterlocking directorates with companics in almost If the taxpayers treated the members of this Fed- 

‘ fustry of potential competitive significance eral Trade Commission to a dose of their own medicine 
f the la nar al naintais _— there would be much wailing and gnashing of teeth, be 

the word aintained nplying a fixed policy set by the cause you “just can’t do such things” to the job holders 

pa n the New and Fair Deal and now obviously Crooked 


Deal at Washington 


jut why should not the taxpayers point out that the 


Commissioners live in Washington and were there when 
lade, when the Five 
Percenters passed big money, when persons “borrowed 
money from the RFC on bum collateral. Cannot the tax 


attempt to assassinate Truman was 


payer well say “while there is not the slightest evidencs 
ha ur the board of Ward Baki and director that the Commission committed all these crimes, and 


Mid-Continent ind Panhar Producing & Refir even though “we have not studied them yet" it is POS- 
SIBLE that 
What 


it a director f Panhandk ‘ a f ‘ t : and utfits in Washingtor lo, reverse the rule of law 


the Commission does what , any officials 


blithely demand that all businessmen be assumed 


uilty until they are proven innocent 


revitalized Congressional committees that are 


‘ s br ht tt teresting tha heir finally getting on the job of searching out crooked prac- 
knowledge not a gallor f ! or gasoline had ever beer tices in government could well include this Federal Trade 

old to the tw bakit companies unless a local branch Commission in their studies because any set of men «no ® 
f a baking mpany did buy occasionally from a local will write a report such as is this on “Interlocking DI- 
filling statior f the company. One company head said rectorates” are not fit to pass out justice to the hard 


he never had solicited the business because if he started pressed tax payer 


Cs 
sweet smelling her cosmetics eC 
\ 
- \ ~ 
4 
| 
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; 
with irg baking panic Continental wa in 
nits terlocked with Continental Baking C through Willian ee . 
Potter ber f the xecutive con f the 
: vide flung Guaranty Trust Co. of New York who als 
vas a director of both Continental Oi] and Continental 
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INTERPRETING THE OIL NEWS 


Fuel Oil Distributors Greet Gas 
With Hard-Hitting Sales Attack 


By Leonard Castle, Midwest Editor 


There is ample evidence that fuel 
oil distributors can successfully meet 
the threat of competition from nat- 
ural gas by employing co-operatively, 
on a community basis, the ingredients 
of money, imagination and work. 

It has been our observation that 
these elements too often are lacking 
in some localities faced with the new 
form of competition which is present- 
ed by natural gas. Over a period 
of years the fuel oil distributor be- 
came used to the soft and easy com- 
petition of coal and now sits back 
and worries about gas taking away 
his business instead of devising means 
of fighting the encroachment. 

An opposite attitude was taken by 
the oil men of one city—-Baltimore 
and the story of how they are com- 
batting natural gas with success was 
related at last week's convention of 
the Oil-Heat Institute of America in 
Chicago by John R. Sherwood of 
Sherwood Bros., Baltimore 

The important thing is that when 
the fuel oil distributors of Baltimore 
learned that natural gas was coming 
into the city they didn't sit around 
wringing their hands and wondering 
what in the-world their future was 
going to be. They decided that the 
new competition could be met and 
licked, but not without special ef- 
fort and expense on a co-operative 
basis 

As Mr. Sherwood expressed it, 
“When natural gas started knocking 
at our front door in Baltimore, we 
really got on our toes, because we 
didn’t want our toes to be stepped 
on 

Natural gas became available for 
heating in Baltimore on May 1, 1950 
but the fuel oil distributors got the 
jump by starting their advertising 
campaign the previous January. (One 
of these ads is reproduced on p. 35.) 
In those early days they had no real 
formula for measuring the individual 
or company financial responsibility 
in the program, but it soon became 
obvious that a fair and equitable 
formula was needed 

“We then set up a new fiscal year 
starting June 1, 1950, which was to 
run through the 12 months to May 
30, 1951," Mr. Sherwood explained 


APRIL 11, 1951 


“We figured out about what it would 
cost to operate the overhead and 
mechanisms necessary, as well as to 
provide a fairly decent advertising 
campaign. The formula we hit on was 
0.05c per gal. for all tank wagon 
deliveries. That is only 5/100ths of 
a cent.” 

The reason the fuel oil men of 
Baltimore were willing to go to this 
trouble and expense, Mr. Sherwood 
said, was that “we believe firmly 
that, in oil heat, we have something 
that is good, that is sound, that is 
may I say best, for those who want 
automatic heat. So believing, we have 
built our business. We believe that 
1/20th of a cent per gallon buys very 
cheap ‘group insurance’ for the pres- 
ervation and continuance of our busi- 
nesses and our futures.” 

The Baltimore fuel oil dealers de- 
cided at the beginning that their 
campaign must be based on honest 
facts. They had to find out just what 
natural gas was going to cost the 
user, what kind of equipment was go- 
ing to be available, what kind of serv- 


ATLANTIC COAST 


ice, and then they had to compare 
these facts honestly and realistically 
with what they were doing in oil heat. 

“We decided, first of all, that there 
was nothing to be gained by being 
hysterical, or lamenting the fact that 
natural gas was coming to Balti- 
more,” Mr. Sherwood said. “Natural 
gas is a fine product, a highly use- 
ful one, and it has a very proper 
place in our total over-all economic 
scheme of things. On the other 
hand, there are facts and factors 
that must be taken into considera- 
tion—-facts and factors that unfor- 
tunately the lay public are not aware 
of and are not told of and will not 
be told of unless we tell them.” 

In March, 1950, they rented one of 
Baltimore's largest auditoriums and 
staged a big rally for the entire in- 
dustry personnel attended by more 
than 900. They related to the in- 
dustry the entire story of what was 
being done on the theory that “we 
wanted individual-—mechanic, 
driver, clerk, executive—-to have the 
facts and the story.” 

As a result of the campaign, Balti- 
more fuel oil men are losing current- 
ly, and have lost, a negligible num- 
ber of existing oil heat accounts to 
gas, and their conversion business 
generally in the past year was con- 
siderably better than they thought 
it would be. In the new house con- 
struction they have suffered some 
losses because the builder can buy 
gas equipment cheaper than oil equip- 
ment. 


States Seek Ways to Boost Tax Take 
From Trucks Using Diesel Fuel 


By Raymond E. Bjorkback, Eastern Editor 


The problem of devising a method 
of accounting for the highway tax 
on special fuels that is practical, as 
well as satisfactory to the states, is 
given fresh point by New York Gov 
Tom Dewey's recent veto of a Diesel 
fuel use tax bill 

The New York bill would have dis- 
carded the present widely used meth- 
od whereby accounting for such tax 
is left up to the user, rather than the 
seller, as in the case of gasoline taxes 

Many state legislators obviously 
feel that the “user reports” principle 
is a temptation to tax evasion. They 
see more Diesel equipment on the 


highways, and are aware that not 
only Diesel fuel but also light heat- 
ing oils and other light oils may be 
used to power that equipment 

And they foresee considerable rev- 
enue being lost to the state one day 
if responsibility of accounting for it 
remains with the user when use may 
be heavy 

This fact is underscored by the 
presence in fully half of New Eng- 
land's legislatures of bills which 
would put on sellers at least the prim- 
ary responsibility for paying the 
highway-use tax on “special fuels.” 

The New York bill would have put 


31 


INTERPRETING THE OIL NEWS 


chusetts applies only to Diesel fuel 


application is broader 
whether Governor Dewey ve- 


a loophole for escaping the tax 


able revenue as highway use of spec- 
ial fuels increases 


Diesel trucks and 


r tru ‘fue st 
ruck refueling stations mus and that the revenue to be de- 


first be licensed as user-suppliers and 


insignificant in comparison with gas- 


sail tel jine tax revenue 
retallers delivering 
—— Also, it can point out that the seller 


supply tank, hardly can be sure what 


Self-Serve Chain Swings to Service, 
Offers Credit to Majors’ Card Holders 


By Frank Breese, West Coast Correspondeni 


tions, and they have adopted a new 
tations which originally switched to 


operation because they were designed 
mventionals and second 
Sterling's influence has been a prom) 


major oil companies 


it appears to be the first 


Sterling as president of Sun- 
refiners of Golden Eaglk 


his views on self 


the 54 stations designated in the ad, 


probably be extended later to the 700 
independent gasoline 


Pacific Coast now selling Golden 
Eagle gasoline.” 

As promotional comment, Mr. Ster- 
ling stated in the ad, “all the experts 
wonder how we can afford to be so 
liberal with our credit. We hope that 
thousands of you who read this an- 
nouncement will drive in just to see 
if we really mean it. Then when we 
show you by opening your charge 
account instantly without bothering 
to make a credit investigation we 
feel pretty sure you'll become a 
steady customer. 

It's a radical departure from con- 
ventional business methods but 
Golden Eagle has grown and prof- 
ited by being unconventional.” 

Describing the reconversions 4s 
speedy service” stations, Mr. Ster- 
ling said they were set up to offer a 
super service consisting of ‘complete 
safety check-up to all cars--water 
oil, battery, tires--(and to) supply 
all car needs at lower-than-average 
prices. 


At the first meeting of Sunset's 
common stockholders since incorpo- 
ration of the company in 1934, Mr 
Sterling said Sunset is prepared to 
pay dividends for the first time in 
its history. Last year the company 
paid out $564,014 to apply against 
accrued dividends on the preferred 
stock: and since Jan. 1 the balance 
of arrears has been paid 

Sunset has acquired the entire dis- 
tribution system of the Eagle Oil & 
tefining Co., and all products in the 
future will be marketed under the 
trade name of Golden Eagle Mr 
Sterling told stockholders 

As president of Eagle, Mr. Sterling 
first acquired controlling interest in 
Sunset and maintained both com- 
panies separately. Then he merged 
them under the name of Sunset, but 
kept Golden Eagle as the trade name 
for products manufactured by the 
company 

Scores of dealers changed their 
price signs in a hurry when the new 
OPS order permitting readjustment 
to a minimum 4-cent margin went 
into effect 3ut many of the dealers 
have held their prices at low rates 
and “price war” conditions are tak- 
ing shape in some neighborhoods in 
the Los Angeles Basin 

Some major company stations 
have made an effort to attain a uni- 
form retail price scale-—unofficially 
of course Prevalent quotations are 
27c¢ ‘including 6c state and federal 
taxes) per gallon for premium and 
24.5¢ for regular 

Even so, there are a number of in- 
dependent conventionals, self-serves 
and major conventionals that are re- 
tailing gasoline below the nominal 
average quotations Because of this 
there is speculation that price skir- 
mishes may be resumed 
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WELL ATTENDED SESSIONS marked the 49th meeting of WPRA 


PAD to Grant Refiners No Extra TEL 
After Allocations Gone, Brazell Warns 


By MARVIN C. REID 
NPN Staff Writer 


SAN ANTONIO, Tex Close to 
800 oil men registered for the 39th 
annual meeting of the Western Pe- 
troleum Refiners Assn. held here last 
week. Included among the speakers 
were 

1. Deputy Administrator Bruce K 
Brown, PAD, who told members a 
big refining expansion is a “must” 
(see NPN April 4, p.29). 

2. Reid Brazell, PAD’s director of 
refining, who pointed out that the 
octane number of automotive gaso- 
line will have to be reduced in fu- 
ture months, and warned refiners 
that they can expect no extra tetra- 
ethyl lead once they have used up 
their a'locations 


3. R. W. McDowell, out-going as- 


VISITING between sessions of the WPRA meeting are J. W. 
Warner (left) Tide Water, and T. A. Helling, El Dorado 


Refining Co 


sociation president, who urged that 
the industry continue a hard fight 
against its ever-growing tax burden 


Less TEL Per Gallon With pro- 
duction of gasoline increasing and 
sharply increased demands for avia- 
tion gasoline in prospect, Mr. Brazell 
said the amount of TEL available to 
the refiner per gallon of gasoline pro- 
duced is certain to be considerably 
smaller in the future 


Commenting on the plan of some 
refiners to use 30% of their TEL 
allocations in each of the first three 
quarters of 1951 and 10°7 in the last 
quarter, Mr. Brazell said PAD could 
not recognize a “hardship” request in 
cases where refiners had used 100%; 
of their allocation in less than a 12 
months’ period 


He said it was expected that small 


4 


RETIRING 


WPRA PRESIDENT W 
chats with R. L. Tollett, Cosden Petroleum during the associa 


refiners would be asked to contribute 
to alkylate production by making 
available butylene polymer from their 
plants 


Development work has demonstrat- 
ed, Mr. Brazell said, that catalytic 
reforming can constitute an excellent 
source for high quality aviation gas 
oline blending stocks, including aro 
matic concentrates having a high 
rich mixture quality needed to extend 
alkylate supplies. Catalytic reform- 
ing, supplemented by feed prefrac 
tionation and product extraction, pro- 
vides a source of high purity aro- 
matics, benzene, toluene and xylenes 
which are currently in short supply 
and in high demand as chemical in- 
termediates. Catalytic reformers will 
have a high economic value for the 
small refiner in the postwar period, 
Mr. Brazel! stated, through proving a 
means for him to make competitive 
high octane motor gasolines 


Heavy Tax Burden Warning mem- 
bers to be constantly on the alert 
against additional taxes Mr. M« 
Dowel] said the industry “already is 


McDowell (right) 


tion meeting last week 
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carrying far more than its share of 
our national tax load,” and that a 
“greater percent of the oil industry's 
gross income goes for taxes now than 
the average for all American indus- 
try.” 

“We are faced today with new and 
greater demand, both for require- 
ments of armed forces and for civil- 


many regulations and restrictions,” 
Mr. McDowell asserted. 

Commending the Petroleum Ad- 
ministration for Defense and its 
members, the out-going president 
told members to remember that “cer- 
tain forces are inherently unfriendly 
to business, and particularly our busi- 
ness, and will use the threat of war 


jan needs. We can do the job re- to justify further inroads upon 
quired if we are allowed to continue every day activities.” 

to work under a system of free en- The industry, he said, must con- 
terprise and are not hampered by too tinue to be on the alert against re- 


There’s an tnt Anti-Freeze Filler 
for every capacity requirement 


All fillers ore available with or 
without metering pump, shown 
below, to add measured amount 
of rust inhibitor to each can. 


FOR QUART CANS 
Five fillers: 6, 10, 12, 18 and 24-valves, with 
capacities up to 240 cans per minvte. 

FOR GALLON AND FIVE-QUART CANS 
Three fillers: 6, 12 and 24-valves, with capacities 
vp te 150 gallons, 120 5-quert cons per minute. 
Fillers ore designed to handle both permanent and 
non-permanent types of anti-freeze. 


FMC Anti-Freeze fillers, available in bronze or lead-free 
bronze contact parts, are designed to provide high accuracy 
of fill to meet the most rigid standards. New, improved valve 
design permits highly economical operation at increased 
speeds— without spillage or waste. 


Write for full information, or contact your nearest 
FMC representative. 


ee eee eee eee 


FOOD MACHINERY AND CHEMICAL 
CORPORATION 
Canning Machinery Divisions 
General Soles Offices: 
EASTERN: HOOPESTON, LUINOIS WESTERN: SAN JOSE 6, CALIFORNIA 
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strictive and encroach- 
ments. 

In a press conference prior to the 
opening sessions Monday morning, 
Mr. McDowell told reporters that the 
refining industry had no reason to ex- 
pect or anticipate rationing of any 
basic petroleum product unless it is 
hampered by undue government re- 
strictions. 

He also said talk about possible 
deterioration in gasoline quality due 
to tetraethyl lead allocations is un- 
warranted. 

Premium-grade gasoline, Mr. Mc- 
Dowell said, in most cases still will 
have high enough antiknock rating 
for most modern automobile motors 
to utilize efficiently. 


improper 


Tollett Is President 


SAN ANTONIO — R. L. Tollett, 
Cosden Petroleum Corp. Big Spring, 
Tex., was elected president of the 
Western Petroleum Refiners Assn. at 
the 39th annual meeting here last 
week 

Other officers elected or re-elected 
were 

Vice-presidents—H. J. Kennedy of 
Continental; F. L. Martin of Sunray; 
Roland V. Rodman of Anderson- 
Prichard; and J. W. Vaiden of Skelly 
John C. Day continues as secretary- 
treasurer, Virginia W. Campbell as 
assistant treasurer, and Fayette B 
Dow as general counsel. 

Directors of the association for 
1951-52 are 

Tollett, Cosden 
Bandy Midland Cooperative Whole 


Refining Div.), Cushing, Okla 
Ashland Oil & Kefining C« 


Reid Brazell, Leonard Refineries, Inc., Alma 


Blazer, Allied Oll Co Inc Cleve 


Carthaus, Deep Rock Oi) Corp., Tulsa 
Sheidon Clark, Sinclair Refining Co ct 
Iu 
Oo. L. Cordell, Bareco 
F H. Dunn, Wilco 
Lee Haugen, Cit 
ville, Okla 
T. A. Helling, The El Dorado Refining C 
El Dorado 
A M 
Bartlesville 
R Irwin, Secony-Vacuum O11 Co., Inc 
(White Eagle), Kansas City, Mo 
H. J. Kennedy, Continental Oil Co 
Tex 
J 


Ol} Co., Tulsa, Okla 
Tulsa, Okla 


ice Ol Co., Bartles 


Phillips Petroleum Co 


Houston 


P. Langfitt, The Pure Oj] Co., Chicago 
in 

R. E. Luton 
Ohio 

L. DD. Mann, Cities Service Refining Corp 
Lake Charlies, La 

F. L. Martin, Sunray Oi] Corp 

T. M. Martin, Lion Oli Co 

Brown I 
Co., Chicago, 

M. H. Robineau, The Frontier Refining Co 


The Ohio Co Findlay 


Tulsa, Okla 
Dorado, Ark 
Meece, The Globe Ot) & Refining 


Rodman, Anderson-Prichard Oi! 
Oklahoma City, Okla 
Vaiden, Skelly Oi) Co 
W. Warner 
Co., Tulsa, Okla 
J. 8. Wertz, The Vickers Petroleum Co 
Inc., Wichita, Kans 
Ex-Officio Directors 
Ashton, Socony-Vacuum Oi] Co., Inc 
St. Louis, Mo 
The Kanotex Refining Co 
Arkansas City, Kans 
R. W. McDowell 
Corp., Tulsa, Okla 


Tulsa, Okla 
Tide Water Associated 01! 


Mid-Continent Petroleum 
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@ Margin Study Based on Costs Needed, OHI Told 


By LEONARD CASTLE 
NPN Staff Writer 


CHICAGO—Cerl R. Jonswold, ex- 
ecutive vice president of Arrow Pe- 
troleum Co. Forest Park, Ill, told 
the 28th annual convention of the 
Oil-Heat Institute of America April 
2-6 that the question of fuel oil mar- 
gins should receive some dispassionate 
study. 

During the busy three-days of busi- 
ness sessions, the fuel oil industry 
also heard: 

1. A report from A. T. Atwill, re- 
tiring president of the Institute, pre- 
dicting that government restrictions 
would cut production of oil burning 
equipment in 1951 at least 20% below 
the 925,000 units produced last year 

2. J. Howard Marshall, vice chair- 
man of the board, Ashland Oil & Re- 
fining Co., deneunce a recent gov- 
ernment order which set up a priority 
list for the type of heating to be used 
at new government installations. The 
list was headed by coal, with natural 
gas second and fuel oil last 

3. T. A. Crawford, newly elected 
president of OHI, predict that unless 
a general war breaks out there will 
be no shortage of heating oils in 1951 
and that “all of us may find that 
buyers may be a greater shortage 
than steel—-especially after taxes.” 

4. John R. Sherwood of Sherwood 
Bros., Baltimore, describe how fuel oil 
distributors are co-operating in Balti- 
more to finance an advertising and 
public relations campaign to meet 
the new competition of natural gas. 
(Mr. Sherwood’s paper is discussed in 
the Midwest Column on Page 31. A 
reproduction of one of the advertise- 
ments appears at the right.) 

5. Paul B. Holmes, Chief of the 
Heating Branch, Building Materials 
Division, National Production Author- 
ity, warn that in 1950 our military 
machine and our strategic stockpile 
will require at least one-fifth of the 
nation’s rubber, metals and hard 
goods, 


Varying Margins--Mr. Jonswold 
observed that it is not conceivable 
that equitable fuel oil margins can be 
established for any large section of 
the country on an even basis, but 
unfortunately margins do not seem 
to be handled with the same degree 
of reasonableness in all sections of 
the country. There are indications 
that margins are not determined en- 
tirely with regard to costs nor with 
regard to volume, Mr. Jonswold said. 

“We even find that in a given area 
a dealer may have a higher margin if 
he hauls direct from his supplier's 
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OIL HEAT 
COSTS LESS 


--much less than natural gas 


ach 


he, 
muck 

her automo 

heat 


DIRECT ATTACK naming natural gas as competitor is used in ads by oil heat com- 
panies in Baltimore area. Campaign was described at OHI convention 


storage than if he has a bulk plant of 
his own, nor do there appear to be 
any excess delivery costs involved 
to make up for the bulk plant cost 
which is saved,” he said 


“When the bulk plant costs average 
0.25c per gal., this then becomes quite 
a factor. The conclusion to be drawn 
seems to be that the policy of the 
supplying companies in the area de- 
termines what the margin is, and that 
if a margin is too small in some 
areas it is because the supplying 
companies have not given due con- 


sideration to all the factors which 
should be considered in determining & 
reasonable margin 


“It is sometimes argued that the 
Independent dealer should establish 
his price over that of the supplying 
companies to secure the margin he 
wants because he gives better serv- 
ice. It is true that the Independent 
companies to a large extent built the 
fuel oil business, but the supplying 
companies have in recent years be- 
come quite competitive in soliciting 
and serving the fuel oil customer, and 
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BETTER TANDEM AXLE AND 
are the reasons bought 


Four new Fruehaufs lke this one haul gaso- 
line, kerosene and diesel fuels from Mid- 
Continent's refinery to bulk plants through- 
out their marketing area. The units will cover 
approximately 120,000 miles annually. Mid- 
Continent Petroleum Corp. says: “In our 
operation, Fruehaufs are proving most satis- 
factory 


Users everywhere are finding Fruehauf Tank- Specialized equipment at production line prices 
Trailers to be standout performers on every is a Fruehauf specialty. See your local Branch 
liquid hauling job. They're built light for extra man for the Fruehauf to fit your needs! Frue- 
payload and strong for extra long life — for hauf Trailer Co., 10957 Harper, Detroit 32 
easy handling and utmost safety. Michigan. e 


GRAVITY-TANDEM IS ROLLING UP 
SENSATIONAL TIRE SAVING MILEAGE! 


Fruehauf users from coast-to-coast are reporting extra- 
ordinary tire mileage gained on the famous Fruehauf Grav- 
ity-Tandem Suspension. Double, triple and even four times 
normal tire life are the figures we get from Fruehauf users. 
(Names and addresses of users upon request). Gravity- 
Tandem will save you several sets of tires through the life Utilizing revolutionary torsion-bar 


‘ springs, Gravity-Tandem provides per- 
of your unit... and this Tandem Suspension will give fect springing action for all load and road 

conditions . . . from no load to overload 
your loads a smooth, even ride, loaded or empty! Loade are distributed equally on all tires 
Trailer travels level while wheels freely 
follow the road contour. Automatic axle 
action steers tires around curves . . 
they can't scuff. Wheels can't hop in 
braking because torque can't be trans- 
ferred from brake to brake 
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BETTER TANK 
FEHAU FS" says Mid-Continent Petroleum Corp., Tulsa, Okla. 


FRUEHAUF TANK CONSTRUCTION —THE BEST IN THE INDUSTRY 


It’s no accident that Fruehauf Tank-Trailers out- 


st and outperform other units. Each step in 
ilding Fruehauf Tanks is taken with extreme 
care to produce a safer, longer-lasting tank. A 


Skin Sections are rolled into 


Finish welding of 
tank shells in rotary 
fixtures is done by the 
“down weld” proc- 
ess. Rotary fixtures 
permit smoother, 
deeper welds. Better 
welds make tanks 
last longer — require 
less maintenance. 


Fruehauf is light in weight, has maximum strength 
—carries maximum payload. It’s no wonder the 
nation’s leading operators insist on Fruehauf 
Tank-Trailers for their fleets! 


Throughout the manu- 
facture of Fruehauf 
Tanks, constant test- 
ing assures a tight, 
sound tank, free from 
leaks. Precautions like 
this, routine in the 
manufacture of Frue 
hauf Tanks, are unique 
in the industry 


Because heads are blanked into Strength, 
shape, all have the same precise, 
accurate contour —free from 
wrinkles, a damaging source of 
stress concentration. 


light weight and Emergency valves 
safety are combined in Fruehauf opening and closing —— are con 
manholes. Fill caps have positive trolled by levers usually adjacent 
locking levers, relief valves and to the manifold. A trip control 
protective fusible plugs. at nose of tank affords quick clos- 
ing of all valves if needed. 


shape. In this way stress is re- 
lieved to minimize leaks. The en- 
tire tank is fabricated of lighter, 
tougher, hi-tensile steel. 


are quick 
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this advantage no 
many areas 

‘The question might 
asked why margin considerations 
should be tied to fictitious bas 
method and why the fuel 
ou dealer's margin should not expand 
with the declining dollar value in the 
same way as the automobile dealer 
and others who work on a_ per- 
eentage of sale price Mr Jons- 
wold declared 

There is, however, some merit in 
holding below what they 
should normally be expanded to, based 


longer exists in 
properly be 


period or 


margins 


when you think 
of efficient 
conveying 


systems 


on dollar values. Margins should not 
be set to protect poor management. 
The industry can serve itself best by 
remaining cost conscious. It is well 
to find better and cheaper ways of 
joing business. It is the foundation 
of our free enterprise system. It per- 
mits the American public to buy our 
products. Basically, however, all seg- 
ments of the petroleum industry 
should be permitted to share some- 
what equally in earnings on a dollar 
of sale, and the subject of margins 
should receive some dispassionate 
study.” 


i ee 


THE ALVEY-FERGUSON COMPANY 


612 Disney Street 


Established 1901 


Cincinnati 9, Ohio 


Offices or Representatives in Principal Cities—Coast to Coast 


Not Necessary to “Spot” Railroad Cors With This 
A-F Conveying System Equipped With Traveling Deflectors! 


Cutting Costs——Mr. Jonswold said 
that every fuel oil distributor should 
analyze his business to find ways of 
reducing his costs to the minimum 
He suggested these “fundamental 
steps” 

(a) If you have a bulk plant, do 
you need one or can you haul your 
material direct from your supplier's 
storage? 

(b) If you have one bulk plant, 
should you have two or three bulk 
plants to cut traveling time on your 
trucks? 

(c) If your business has expanded 
to the point where you feel you need 
another plant, could you do it better, 
cheaper, and serve your customers as 
well by buying larger trucks? 

(d) Your sales costs can be reduced 
by improving your service generally 
to your customer, because a satisfied 
customer does not usually leave you 
If you take care of your customer, 
he will take care of you 

{e) Basically, the simplest way of 
bookkeeping is the best and it per- 
mits you more flexibility with your 
employes because you do not need 
highly trained help 

(f) It is becoming more difficult to 
secure manpower every day. We can 
overcome this to extent by 
selecting and training to secure more 
work per employe. We can also em- 
ploy older people 

Big Year Mr. Atwil! reported that 
had the industry been given un- 
restricted access to materials, it 
would have produced and sold more 
than 1,000,000 oj] burning units this 
year. This would have made 1951 


some 


Crawford Heads OHI 


CHICAGO—-T. A. Crawford, 
vice president of Timken Silent 
Automatic Division, Timken-De- 
troit Axle Co., was elected pres- 
ident of the Oil-Heat Institute 
of America at last week's con- 
vention, succeeding A. T. At- 
will, president of the Quaker 
Manufacturing Co., Chicago. 

Vice presidents elected were 
P. K. Addams, president of the 
Fitzgibbons Boiler New 
York, and H. H. Wilkinson, 
president, Herco Oil Burner 
Corp., Lancaster, Pa. 

New directors chosen were 
G. M. Marin, Sun-Ray Burner 
Manufacturing Corp., Jamaica, 
N. Y.; B. F. Olson, Sundstrand 
Machine Tool Co., Rockford, IL; 
S. Partridge, Oregon Heating 
Industries, Portland, Oreg.; W. 
F. Schierholz, Oil-Heat Institute 
of St. Louis, St. Louis, Mo.; 
and W. J. Smith Jr.. Toridheet 
Division, Cleveland Steel Prod- 
icts, Corp., Cleveland. 
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the biggest year in oil heating his- 
tory 

The 1,000,000 figure is based on a 
continuation of the great public de- 
mand for oil heat during the first 
quarter of this year,” Mr. Atwill said 
We estimate that 105,900 oil heating 
installations were made in the first 
quarter of 1951 as compared with 
$4,300 during the same period last 
year. This is an increase of 30%.” 

At the end of 1950 there were 
12,200,000 residential oil burners in 
use in the United States and at least 
1,000,000 commercial’ and industrial 
oil burners in operation, he estimated 

‘These figures indicate more than 
one-third of all Americans enjoy the 
benefits of oil heating in some way,” 
Mr. Atwill said. 

Plenty of Oil In attacking the 
government directive which placed 
fuel oil at the bottom of the priority 
list, Mr. Marshall contended that it 
assumed, fallaciously, that we are 
in imminent danger of running out 
of oil, and that solid fuels are in 
plentiful supply for an indefinite fu- 
ture period. 

Fuel oil should be judged on its 
merits as an efficient fuel, Mr. Mar- 
shall said. In judging fuel oil's re- 
lative efficiency, you find that it uses 
the least manpower and is the easiest 
fuel to transport, and both of these 
manpower and transportation are 
critical commodities, particularly in 
times of war or war mobilization. 

‘In terms of relative efficiency,” 
Mr. Marshall declared, “I have very 
serious doubts that solid fuel is the 
route that should be followed. The 
thing that finds oil is the incentive 
to find it, and those incentives are 
oil burners and internal combustion 
motors. If the demand continues to 
increase the demand constantly finds 
the supply.” 

Mr. Marshall said that if legisla- 
tion restricting the use of liquid and 
gaseous fuels, as advocated by the 
coal industry and John L. Lewis, is 
passed by Congress, “one can almost 
guarantee a shortage.” 

If by restrictive legislation we seek 
to throttle the demand for oil, that 
will be the greatest deterrent toward 
the finding of new reserves,” he de- 
clared 

No Oil Shortages Mr. Crawford, 
who is vice president and general 
manager of the Timken Silent Auto- 
matic Division of Timken Detroit 
Axle Co., said that the causes of 
critical shortages of oil supplies dur- 
ing World War II will not recur 
“and, more importantly, our oil pro- 
duction facilities have been tremen- 
dously increased during this past de- 
cade 

“Still another reason is that as late 
as a few months ago, the oil indus- 
try had facilities available to produce 
25% more oil than they were cur- 


APRIL 11, 1951 


rently handling, and had the refining 
capacity and distributing facilities to 
bring it to market,” added Mr. Craw- 
ford 

Beating Gas to Punch Mr. Sher- 
wood explained that natural gas be- 
came available for heating in Balti- 
more on May 1, 1950, but the fuel oil 
distributors had anticipated its ar- 
rival and started their campaign the 
previous January. To finance the 
program, they decided upon a formula 
of assessing distributors 0.05c per gal 
for all tank wagon deliveries. The 
response was good 


Fast-Priming 
All-Weather 


VIKING 


Bulk Plant 


@ For Fast, Sure 
Priming 


With the funds thus made avail- 
able, Baltimore fuel oil men were 
able to finance 48 newspaper ad- 
vertisements averaging 1,000 lines 
each; 10,000 lines in neighborhood 
newspapers; 26 weeks on television, 
once a week, on a leading station; 
decals for all trucks carrying the 
message “Oil Heat Costs Less”; four 
outdoor poster showings and miscel- 
laneous items to the extent of $2,000 

As to the results obtained so far,” 
Mr. Sherwood said, “there is no ques- 
tion in any of our minds at all that 
the campaign has been successful.” 


insist on dependable Viking bulk 


plant pumps. 


@ For Positive 
Delivery 


These out-door, single units now avail- 


able in 35, 50, 92 and 200 gpm sizes. 


@ For Stripping 
Tanks... 


Includes pumps with extra long stuffing 
boxes, totally enclosed gearing and can 


be furnished with automatic relief valve 
on head and totally enclosed motors 
ready for installing outside without pro- 
tection of any kind. 


Get the complete facts. 
folder SP-223B today. 


Write for free 
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Oklahoma Natural Gasoline Prices Dip 
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life 


ne terminals in the 
of 


but as yet the product has 


few signs in East Coast districts or for 


Mid-Continent 


Prices for natural gasoline were off 0.5c per gal. in 


the Mid-Continent on April 3 and 0.375¢ on April 6 in 
what Oklahoma and Texas manufacturers said was a sea- 


strictions on 


at 


nal decline “helped along 


tetraethyl lead 
Sales and quotations for Grade 
5 he 


by the current supply re- 


26-70 
Breckenridge 
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with sales at these prices in lots ranging from three to 


price 
Price Stabilization now totals 1.375¢ per gal 
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time 
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have 


in 


back motor fuel 


their 


production at same 


takings of natural 


While inventories of finished and unfinished refined 
(142,186,000 bbls. on 
other than those 


few offerings to the general 


were at all-time 
API) 


mack 
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as reported by 


Mid-Continent 


refiners 


trade 


ard Oil Co 
White 


In Decatur, IIL, the dealer tank wagon prices of Stand 


(Indiana) for Red Crown (regular-grade) and 
‘back to 


March 


Crown (premium-grade) were normal 


month-long price war (s« 21 NPN 
ording to NPN sources 


fealer prices for Red Crown and White 


iowing a 


Posted Crown 


40 


which had been cut 64c¢ and 6.9% 
to 16c and 17.5c, trade 
the “normal differential 
brands was erased, with 
at 13.4c and premium at 
vate brand 


respectively, were back 

During the war 
major and private 
most stations retailing regular 
14.4 At NPN presstime, pri- 
Decatur were reported retail- 
and 19.4c; premium gasoline 
and 20.4c with most major brands posting 21.4¢ regu- 
lar and 23.4 all 
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said 
between 


sources 


operators at 


ing regular at 18.4 at 
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for premium 
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Foregoing prices are ex 
taxes 

Despite the lateness of the 
in cargo lots at Gulf and Caribbean refineries continued 
strong 3unker “C” fuel offered sparingly at the 
Gulf, and at least refiners were said to be potential 
of supplemental of No. 2 fuel for prompt 
movement. Some inquiries for kerosine and No. 2 
were reported for liftings during the summer 

Demand for No, 2 fuel at New York Harbor in quanti- 
ranging 10,000 to 40,000 bbls. to extent 
were described as “charter offsets.” With tanker rates 
the Gulf showing signs of easiness, some 
charterers held off taking ships for single trips from the 
Gulf to North-of-Hatteras points, and filled their immedi- 
ate requirements of No. 2 fuel at New York. 

Declines in tanker rates for April and early May lift- 
ings thus far have been principally at foreign ports. In 
the Sidon-North of Hatteras trade, one vessel was fixed 
at $18.33 per ton, off $1.17 from the last previous fixture 
and equivalent to USMC plus 1357. Rates also were off 
in amounts ranging from 66c to Slc per ton for loadings 
in the Netherlands West Indies 
however, the nation's of 
barge and pipe line facilities were at near-capacity 
forms of transportation were in demand, and the 
rate in the nation remained high, 94.97; 
compared with 83.1° 


season, demand for fuel oils 
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five 
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ties from some 


from some 


In general, use tankships 
All 
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ATLANTIC COAST 
Fuel Oil Prices Hold Firm 


Fuel oil prices continued firm despite the 
the season 
suppliers 


lateness of 
according to early April reports of East Coast 
Warmer weather tended to cut down 
what the volume of new inquiries for kerosine and No. 2 
fuel, but several sizeable purchases were reported and 
offerings generally were light Gasoline was quiet, with 
few reports of awakening interest on the part of buyers 

Tanker rates from the Gulf still 
$6.84 per ton (USMC plus 140°, } 
keters from making new offerings 


some- 


were 
to 


high enough at 
restrain most mar- 


The tanker rates, plus the continued demands 
large buyers, made for firm pricé 
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Motor Gasoline 93 Oct. K (Premium) : 


R (Premium) : 


(Group 3 11.370 11.375 
uroup 3 basis) ° 11.375 41.37 
(FOr shy sex.aN.M. dest’ns) 12. 75-13.25 12.75-13.25 
\ ror shp Tex.@N.M. dest'ns 12.5 12 
Tex.iF pt. to Tex.&N. al. dest ns, 12 
Ce W. Tex. (Truck Tnsp i2 12 
Motor Gasoline 90 Oct. (Premium) : 
Oklahoma (Group 3) (3)11.379-11.78 (3)11.375-11.7 
Midwestern «Group 3 basis (2)11.375-11.875 (2)11.375-11.8 
to Tex.&N.M. dest'ns) 
Tex.&N.M. dest'ns 12 12 
Tex.&aN.M. dest il 


Summary of Daily Gasoline Prices (April 3 through April 9) 


11.375 11.375 i 

11.375 11.375 11.378 

12.79-13.25 12.75-13.25 12.75-13.25 

2.5 2 12.5 

2 12 12 

12 12 12 

(3) 11.375-11. 78 (3)11.375-11.75 (3)11.375-11.7 

(2) 11.375-11.878 (2) 11.375-11.878 (2)11.375-11.8 

12 12 12 


11.375-1 11 1 1 
"3. basis) i 11.75 ll 11.75 11.75 
Tex.@N.M. dest'ms) (3/12-12.75 (3)12-12.75 75 (3)12-12.75 (3)12-12.75 
to Tex.&N.M. dest'ns 12(3) 1213) 12:3) 1213) 
Tex (Truck Tnsp.) 11. 7512.5 11.75-12.8 11.75-12.5 11.75-12.5 
Cent. W. Tex. (Truck Tnsp. 12 12 2 12 
Meteor Gasoline 86 Oct. KR (Premium) : 
Ouiahome (Group 11.375-11.5 11.375-11.5 11.375-11.5 11.375-11.5 11.375-11.5 
W.Tex.( For shpt. t tex &N.M. dest'ns) 1243) 1213) 1213) 1213) 1213) 
E. Tex Truck Tnsp ) 11.5-12.5 115-125 1.5-12.5 11.6-12.5 11.5-12.5 
Motor Gasoline Oct. 
Oklahoma (G ) 10.375 10.375 10.375 10.375 10.375 
Midwestern (¢ 3 basis) ee 10.3752) 10.3752) 10.375(2) 10.375(2) 10.37512) 
N. Tex.( For shpt Tex.&N.M. dest'ns) 11.25-11.5 11.25-11.5 11.25-11.5 11.25-11.5 11.25-11.5 
W. Tex. (For shpt. to Tex.&@N.M. dest'ns) 11.25 11.25 11.25 11.25 
E. Tex. (Truck Tnsp one 10.75 10.75 10.75 10.75 10.75 
Cent. W. Tex. (Truck Tnsp 11.25 11.25 11.25 11.25 11.25 
Motor Gasoline 82 Oct. KR (Regular): 
Oklahoma (Group 3) (3)10.375-10.75 (3) 10.375-10.75 43) 10.375-10. (3)10.375-10.75 7 
dwesterr 3 basis) .. (2)10.375-10.875 (2) 10.375-10.878 (2)10.375-10,875 (2)10.375-10.875 (2) 75- 10.878 
N. Tex.<(For Tex.&N M. dest'ns) (2)10.75-11.7 (2)10.75-11.7 (2)10.75-11.7 (2)10.75-11.7 
W. Tex. (For shpt Tex.&N.M. dest'ns) 11(2) 11(2) 11(2) 11(2) 1(2) 
A E. Tex. (Truck Tnsp 10.5- 10.5-11(3) 10.5-11(3) 10.5-11(3) 105-1103) 
Cent. W. Tex. (Truck Tnsp 10.7 10.75 10. 10.75 10.75 


Motor Gasetine (Regular) : 


80 Oct. K 

(2)10.375-10.625 
10.75 


Tex.&N_M ns) 


Tex.&4N.M 


dest 


dest'ns 


(2)10.375-10 625 
10.75 
11(2) 


(2)10. 375-10 625 
10.75 
11(2) 


(2)10.375-10.625 
0.75 


7 
11¢2) 


Oklahoma (Group 3) 9 625-10 ® oae-10 9.625-10 9.625-10 
Gr (2)9.75-9.575 (29 (2)9.75-9.875 (2)9 
N. Tex. For shpt. dest'ns) (2)9.75-10.8 (299 10 (2)9.75-10.8 (2)9.75-10.5 
W.Tex.( For shpt. to Tex.&N_M. dest'ns) 10.375-10.5(3) 10. 375 10.5(3) 10.375-10.5(3) 10.375 10.513) 
E. Tex. (Truck Tnsp 9.875-10.5 >-10.5 9.875-10.5 9 875-105 
Cent. W. Tex. (Truck 9.5-10.5 Hrs 10.5 9.5-10.5 95-105 
Motor Gasoline 93 Oct. R (Premium): 

New York harbor ° 14.75-15 14.75-15 14.75-15 14.75-15 14.75-15 
New York harbor, barges 14 65-14 14.65-14.9 14.65-14.9 14.65-14.9 14.65-14.9 

Philadelphia 15.15-15.2 15.15-15.2 15.15-15.2 15. 15-15.2 15 15-15.2 
Philadeiphia, barges ». 05 15.05 15.05 15.06 15 6 
Baltimore 12. 9-15(2) 12.9-15(2) 12.9-15(2) 12.9-15¢2) 12.9-15(2) 
Baltimore, barges 12.8 12.8 12.8 1248 


Motor Gasoline 90 Oct. 
New York harbor 
New York harbor 


KR (Premium) 


barges 


Philadeiphia, barges 


Baltimore, barges 


Motor Gasoline 86 Oct. KR (Regular): 
New York harbor 
harbor, barges 


barges 


barges 


Zaltimore 


Motor Gasoline 
Western Penna., 


Bradford Warren: 


we letter 


(2)13.85-14.35 
(2)13.75-14.25 


¢2)13.85-14.35 (2)13.85-14.35 (2)13.85-14.35 

2)13.75-14.25 (2)13.75-14.25 (2)13.75-14.25 
15.15 15.15 
15.06 15.0 
12.9-14.05 12.9-14.06 
12.8-13 12.8-13 


Oct. R 13.75-1412) 13.75-14(2) 13.75-14(2) 13.75-14(2) 13.75-14(2, 
Oct. R (2)12.75-13 (2)12.75-13 ¢2)12. 75-1 (2)12.75-13 (2)12. 75-13 
Western Penna., O01 City: 

90 Oct. R (Prem) ‘ Shas 13.75-13.9 13.75-13.9 13.75-13.9 13.75-13.9 13.7 

86 Oct. R (Regular) .. 12.75-12.912) 12. 75-12.912) 12.75-12.9(2) 12.75-12.9(2) 12. $12) 
Western Penna,., Pittsburgh 
90 Oct. R (Prem) 13.912) 13.942) 13.9(2) 13.912) 13.912) 

Oct. R (Regular 12.92) 12.912, 12.912) 12.912) 12.912) 

NOTE: Research octane ratings, indicated by the letter ““R"’, are munimum ratings Motor method octane ratings, where used, are indicated by 
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bor suppliers 
Some of the 


same as generally quoted to the trade by ha 


unfilled inquiries for No. 2 at 


easing recently, and some marketers 
T oe ship for a prompt voyage from the 
porarily to fill some of their 
However, bids for No. 2 at 


no new offerings, according to reports 
Heavy fuel continued tight at 


rather 
Gulf, de 


& %c at 


most points, and 


r- 


New York 


reportedly were being made as a “chartering offset" by 
marketers who were waiting for “developments” in ocean 
rates from the Gulf. Tanker rates have shown signs of 


than charter 
ided tem- 
requirements at New York 
New York brought out 


sup- 


said that 
signs of abating 
inquiries for 
bunker “C 
offerings of 


pliers industrial demands for No. 6 

At New York, there were 
‘unlimited” supplies of 0-10 p.t. No. 5 and 
fuels However, there were virtually no 
No. 6 available at New York other than the 
material suppliers quoted their regular trade at prices 
ranging from $2.15 to $2.25 per bbl 

Gasoline trading was extremely quiet, according to most 
reports. Most customers were getting their needs filled 
by their regular suppliers, and as yet have made no “out- 
inquiries. However, the product was offered spar- 
ingly to new buyers, and prices were said to be 


showed no 
reports of 


side 


firm 


4) 


Monday friday Thursday VW ednesday 
April 9 April 6 ‘ Aprils 
| @ 
Mot 
(2)10. 375-10. 625 
W. Tex (Fors 
E. Tex. (Truck eee 
Cent. W. Tex Tr k Tnst ‘ 
Motor Gasoline 60 Oct. M & below 
15.15 15.15 i 
cove 15.05 15.06 
12.8-13 12.8-13 
3)12.55-13.6 (3)12.85-13.6 (3)12.85-13.6 (3)12.85-13.6 (3)12.85-13.6 
2)12-13.4 (2)12-13.4 (2)12-13.4 (2)12-13.4 (2)12-13.4 
P (2)13.7-13.9 (2)13.7-13.9 (2)13.7-13.9 (2)13.7-13.9 (2)13.7-13.9 
Pt elphia, 13 6-13.85 13.6-13.8 13.6-13.8 13.6-13.8 13.6-13.8 
Balt re ‘ 11.9-13.5¢2) 11.9-13.5(2) 11.9-13.5(2) 11.9-13.5(2) 11.9-13.5(2) 
118-12 11.8-12 11.8-12 11.8-12 11.8-12 
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Explanations of Price Tables 


The reader's attention is directed to the fol 
jowing explanations which apply t the Sun 


mary of Daily Gasoline Prices appearing on page 


41 and the price tables appearing on pages 44-49 


Cates a change in price f 
Ww {f the price range, the 
low f the change is on 
is adjacent 


change, the 
from on 


low of @ price range is ind 
to the left of the new price; elimination of the 
high of @ price range is indicated with an “X 
to the right of the new price 

Parenthetical figures indicate number of com 


panies quoting when two or more companies 
quoted the price shown. In the Gulf Coast Cargo 
table on p 1; all prices reported are shown 


In all other tables, only the lows and highs of 
the ranges of prices are shown; no attempt is 
made to show prices within the lows and the 
highs, and therefore no attempt is made to indi- 
eate the number of companies contacted for 
prices for each product. Nearly 200 primary sup- 
pliers (refiners and tanker terminal operators) 
plus an even larger number of other sources 
(jobbers, compounders, consumers. distributors 
brokers, tank car marketers, etc.) are contacted 
for prices at regular intervals 


GULF COAST 
Refiners Report Active Trading 


Gasoline trading went into high gear at the Gulf dur- 
ing the first week of April, and at the same time con 
tinued demand was indicated for heating oils and heavy 
fuel tefiners generally reported firm prices and active 
trading. Export inquiries were cropping up, and foreign 
buyers did not appear to have the “dollar difficulties” of 
heretofore 

Ihe product in greatest demand was gasoline, and buy 
ers said “quality” offerings were hard to find. Several 
part-cargo sales of regular grade, 65 oct. Research, were 
disclosed, and buyers also were anxious to obtain pren 
ium gasoline, 91 oct. Research About the only gasolines 
freely available were low octane grades. and 
these were unleaded 


Some oft 


With no prospects of easier supplies of tetraethyl lead 


the majority of refiners were unwilling to make general 
fferings of pre um gasoline Regular-grade also was 
Vv held 

W hile negotiation nvolving quantities 

tly tor gasoline, heating oils als re in de 

fa argo-size quantity f Ker he at 8 per gal., for 
fting in barg t was disclosed. Quotations for kero 
ne ranged fr Ric to 9 


low 


t sales) 

In general, buyers wouldn't pay 7.75 or 8c for prompt 
N 2 fu but at least f I ner ver “aid to be will 
ng t purcha xtra" quantitie at One inquiry 
f N 2 wa ted for fting over the summer at 
Ovlgra Quotations for N 2 ranged from 7.5 

to S inchanged on the low and off O.5¢e on the high 


rhe time factor on liftings also seemed to make no dif 


feren to buyer f heavy fuel They would take it 
prompt or forward and with no quibbling at whatever 
price happened to be the refiner’s “ceiling Quotations 
for bunker “C” fuel ranged from $1.75 to $1.90 per bbl 

Export inquiries included low octane gasoline, gas oil 


r 
and bunker "“C” fuel, the latter for the Argentine Tur 
key was reported in the market for two cargoes of grade 


1) 150 avgas, and the chances of getting coverage on 


this requirement were said to be remote 


42 


MIDWESTERN (Chicago-E. St. Louis Area) 
Trading Slump Unsettles Fuel Prices 


A trading slump that began early in March continue d 
to unsettle prices in Midwest last week for light fuels 
according to refiners and tank car marketers. 4 Ithough 
demand for heavy fuel also was slack, prices were 
steady This was especially true of No. 6 fuel with 
guaranteed low sulfur content. Gasoline was in good 
demand at pipe line terminals; otherwise quiet 

While reports were numerous that No. 1/range oi) and 
No. 2 fuel were available to resellers at 0.5¢c below 
‘quoted) Group 3 prices, not all tank car marketers 
Were able to locate these offerings 

Marketers reported sales of range oil at &.875¢e and 9c, 
Group 3; No. 2 at 8.125c, 8.25c and 8.375c. All sales were 
in one-car lots. Midwest refiners’ Group 3 quotations for 
No. 1 range oil ranged from 9 to 9.25¢ and 8.375 to 8. 625« 
for No. 2 

Waning interest was reported in heavy fuels. Mar- 
keter sold five cars of No. 6 fuel (1.5% sulfur content) 
at $1.75 per bbl. Refiners said low-sulfur grades were 
“firm” at $1.75. Material on which sulfur content was 
not guaranteed was indicated as being available “Sc to 
10c¢ per bbl. off Group 3 quotations.” Four Midwest re- 
finers quoted No. 6 at flat $1.75 


CHICAGO DISTRICT 
Selling Wave Lowers Light Fuel Prices 


Substantial season-end balances of light fuels, offered 
in a wave of close-out selling, resulted in a narrowing of 
Chicago District quotations for these grades during first 
week of April. Primary suppliers said gasoline and heavy 
fuel prices were “firm.” 

No. 2 fuel was most affected by price cutting, accord- 
ing to water terminal operators who said severe icing of 
Illinois river earlier this year had upset shipping sched- 
ules and resulted in a “surplus” of burning oil as the 
heating season drew to a close 

Quotations for No. 2 were both lower, ranging from 
10.5 to 10. 875c, down O0.3c on the low and 0.125c on the 
high Several sales in min. 4,000 gal. transport lots 
were reported at various prices within this range Some 
buying also was disclosed at “0.25c off” general quota- 
tions 

Prices for No. 1 range oil were down 0.2c on the high 
ranging from 11.5 to 11.8 Bulk of trading was indi- 
eated at 11.5c and 11.65c; however, in this grade als 
buving was reported at 0.25c below general quotations 

Despite mild weather, heavy fuels remaind in “very 
favorable” supply demand relationship, according to pri- 
nary suppliers ae sales of No. 5 fuel in transport 
&.15c per gal. and of No. 6 at 
7.45c, FOB Chicago District. Quotations for No. 5 ranged 
from 8.15 to 8.5c; 7.1 to & 25e for No. 6 


lots were disclosed 


CENTRAL MICHIGAN 
Inter-Refinery Sales Feature Trading 


Several inter-refinery sales of domestic fuels that de 


loped because of a supply pinch among primary suy 
pliers featured Central Michigan trading last week. Most 
refiners said continued cold weather has sustained strong 


jemand for light fuels and prevented them from making 
ffers direct to the trade 
Gasoline was in “lower than normal” supply for the 
season at most plants, and a few refiners said they were 
mcerned about midsummer requirements 
prices Were unchanged 
finery sales of 200,000 gals. of No. 1 fuel at 
1 sale of 60.000 gals. at 12c, FOB Central Michi- 


Refiners’ 
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Oil MARKETS 


gan. tor April shipment, were disclosed Quotations 
ranged from 11.5 to 12c for No. 1. 

Three inter-refinery sales of No. 2 fuel totaling 360,- 
00 gals. for April shipment were disclosed at 10.2% 
10.5c and lle per gal. Quotations ranged from 10.9 to 
11.55c, Central Michigan, for No. 2 

Refiners’ reports varied somewhat regarding status of 
UGI gas oil and No. 6 fuel. Some said prices had had 
a tendency to ease with primary inventories increasing 
Others said cold weather had prevented any stockpiling 
ff any grade of oil and prices were “firm” for all prod- 
ucts. One said he was sold up on gas oil through June 
and was unable to quote on new inquiries 


MID-CONTINENT 
Demand Quiet on All But Lubes 


Trading in the Mid-Continent remained quiet during the 
first week of April, and most refined products were eas- 
ier than they had been for sometime past, according to 
trade sources. One exception was lubricating oils, which 
refiners described as being in “strong demand.” Most re- 
finers reported no changes in their quotations 

Heavy fuel, which had remained firm and scarce for 
several months in most Mid-Continent areas, was be- 
ginning to show signs of weakness last week. One re- 
port said material was available in one area “under $1.75 
per bbl." Other reports said buyers were showing little 
interest in either low or high sulfur material. One sale 
of No. 6, low sulfur, at $1.75 per bbl., FOB Group 3, was 
reported 

The “burning oil season”, most refiners believed, was 
over and reports of Nos. 1, 2 and 3 fuels offered in mar- 
ket at as much as 0.375c per gal. “under published prices” 
were numerous. Still, some refiners maintained that their 
regular-customer demand was keeping up with their 
daily production, which has been cut back in most cases 
due to the changes in seasons 

Tractor fuel and gasoline were expected to be strong in 
demand shortly, but as of last week, northern demand 
was lagging tainy midwestern weather, plus floods in 
some sections and other adverse weather conditions were 
not helping the gasoline picture, marketers declared 

Most trade sources said demand should be reaching its 
peak within 30 days, and no refiner could be found who 
was worried about his gasoline storags In fact, some 
were talking about buying material, expecting their de- 
mand, once it started rolling in full force, to be greater 
than they could supply 

Lubricating oils continued in good shape, according to 
most marketers Demand, both domestic and export 


still was ahead of production iners asserted 


WESTERN PENNA. 
Branded Lubes Absorb Base Production 


Lubricating oils and petrolatum remained big sellers 
in the Western Penna, refin district the first week of 
April, and generally there we no spot offerings of thes« 
products available to any class of buyer. With demand 
for branded motor ls “exceptionally higt refiners were 
channeling the bulk of their lube production to this end 
Most refiners of petrolatum were sold up through June 
in face of “persistently heavy” buying on the part of reg- 
ular domestic and foreign customers, and considerabl 
“new” inquiry 

Wax, fuel oil, and gasoline were in “normal market 
demand,” refiners indicated, although some _ reported 
especially good gasoline sales 

Exporters and large refiners on the Atlantic Seaboard 
said that tightness in drum supplies remained “acute.” 
At the same time, some refineries reported “definite eas- 
ing’ in new steel drums for petrolatum shipments, and 
some compounders found reconditioned drums more free- 


APRII 


NPN Gasoline Index 


tents Per Gal 
Dealer TW Tank (ar 


ly available. One of these said he now had “some extra 
drums” whereas in recent past lack of drums had slowed 
his operations to near standstill 

Generally, jobbers and compounders were unable to ob- 
tain any extra quantities of lube material outside of that 
guaranteed by contract Likewise, refiners seeking to 
supplement their own production declared they could ob- 
tain nothing except through exchanges. One disclosed ex- 
changing bright stock, car for car, for 600 flash and 630 
flash cylinder stock. Again, foreign lube buyers were find- 
ing almost nothing offered from the Penna, field One 
European buyer was in the market for 3,500 tons of cylin- 
der stock. Demand from foreign governments was active, 
while inquiry from “private sources” has slowed some- 
what, some exporters stated 

Refiners generally reported good gasoline demand, their 
comments ranging from “seasonally normal” to “excep- 
tionally heavy" movement of the product 


Socony Ups Middle East Crudes 


NEW YORK-—Socony-Vacuum Oil Co., Inc reports 
16.5c per bbl. advance in its prices for Middle East crudes 
at Lebanon pipe line terminals in eastern end of the Medi- 
terranean, effective April 1 . 

New price posted for Iraq oil at Tripoli, and for Arabian 
oil at Sidon, both 36-36.9 gravity, is $2.575 per bbl 

Increase, it Was said, was due mainly to rise in tanker 
freight rates since price of $2.41 was posted at Tripoli 
on Oct. 2, and at Sidon on Dec. 1, last year 

Company’s prices at Persian Gulf ports are unchanged 

$1.75 for 36 gravity Arabian crude at Ras Tanura, and 
$1.77 for Qatar crude at Umm Said 


Oil Price Index Continues Steady 


WASHINGTON Bureau of Labor Statistics’ whole- 
sale oil price index for week ended April 3 remained 
inchanged since week ended March 6. Complete index, 
based on Platt's OILGRAM quotations, is 
low with corresponding week a year ago (1947 equals 
100) 


ympared be- 


April 5. 1951 April 4, 


While not on a comparable basis with above oil index, 
bureau's 


wholesale price tmdex for other commodities 
based on 1926 was down 03 at 183.3 for week ended 


April 


Crude Oil Prices 


Socony-Vacuum advances Mediterranean prices 
for Middle East crude 16.5« per bbl effective 
April 1 (see p. 43 No changes reported in U. 8 
crude prices during week ended April 7. For 
complete crude schedules see p. 50-51 of March 
28 NPN 


M \e 15.47 11 
eale ndex erage jealer tank Wag ' 
ex tax es 
Tank car index is weighte erage of f wing wholesale 
arke t ex ar-grade gas ne FOR refineries ‘ 
‘ Okla Midweste NY. Hart 
Philadelphia Bostor snd Const i 
132 
132.5 i 
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Oil PRICE SECTION 


Prices at Refineries and Terminals and by Tank Wagon 


PRICES IN EFFECT APRIL 9 


from Piatt's OILGRAM Dally Oi! guaranteed; for subscribers yrivate use only and not for resale or 
onal Petroleum News, whose rep listribution or publication Lb ng periods of short supply, some sellers 
Mices devote their time exclusively and at times ail! sellers, withhold quotations to new customers or the 
posting of firm prices but the prices they otherwise 
would quote to the trade which they confine to their 
reguiar customers only. in the price tabies 
Octane ratings are ASTM indicated by letter 

are minimum ratings ratings are indicated by letter 
Tank Wagon prices, pr M. For further details of price conditions apply to any NPN—OILGRAM 
transport, barge, prices applying office or see back of any OILGRAM Price Service invoice 

obly. #0 designated, FOR 

except per bbi. where $ sign is For complete price service delivered y from nearest OILGRAM 
ts per pound, ex all fees and taxes ublishing office, New York, Cleve 1 and Houston, address Pilatt's 


ce Service, Inc 215 rd § leveland (13 Ohio Annua 


quctations or genera! offers 
terminal operators 


saiew and shig 


pre ‘ 
OILGRAM and National 


GASOLINE 


CRLAHOMA (Group 3) 


hee 
& below 


troup 3 basis) 
Pret 


(Por shpt. to Tex, & N.M_ dest'ns.) 
Pre 


Por shpt. te Tex, & NM 


Pre 
Reg 
& below 


veer 


(Truck Tramspt.) 


TEN. (Truck Transpt.) 


below 95 


shipment to Ark. & La.) 
Vren 


KANSAS (For Kansas destinations only) 
Pren 114 
ss 
“2 


6o 


R Prem 
R Reg 
Pittsburgh 
Oct R Prem 


Oct KR Reg 


44 


iawt produced and transported 
Petroieum News but 


subscription rate in 


CENTRAL MICHIGAN 
(FOR Central Michigan refineries) 


(4)10.5-12. 125 


Ohio points 


Oct. R Reg “40 


CALIFORNIA 


Prem 


LUBRICATING OILS 


WESTERN PENNA. 
for sales made, or offers reliably 
& compounders only 
Neutrals N col. Vis. at 70° F. 200 
100") 420-425 0 


100°) 400-40 f 


Hright Stocks 

145-155 vie. at 210°, 540-550 f 
0 t 

15 pt 

25 pt 

(Cylinder Stocks 

600 8 filterb’! 

SR 

ooo nf 


430 f 


LUBE Fluorescent color for 
RS solvent extracted and 
LO additive lube oils. 
GASOLINE Colors 


PATENT CHEMICALS. INC. 
PATERSON 4, N. J. 


$150 per year. payable in advance 


MIDCONTINENT LUBES 
Bright Stocks, vis 


FOB Tulsa basis 
0-10 pp 


Neutrals, vis. at 100° 


Neutral Oils— onventional 
Pale Oils Col 


Bright sStock—-4 onventional 


Bright sSteck—Solvent 
150-160 vis. 0-10 pp 


Oils—Solvent 


Cylinder Stocks 


600 ar live greer 


SOUTH TEXAS (Neutral Otis, 
‘ 100 * FOB refineries for 
pment 


Tank Car 
Buyers 


DEEP ROCK OIL CORPORATION 
South Mich 


igon Avenve 
Chicago 90. 
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Vrices herewith are reproduced 
Price Hervice with Na 
eporting ndustry prices eve 
i shown in table ire sales 
posted prices by refiners, by 
anker termina perators, for cur 
ness day or period stated, exces 
ts « as tane ar truck 
or argoes or truck tranay 
fineries or terminals nm centa pe 
showr wax and petrolatun 
for crude oj! and its 
11.375 “4 Oct. R Prem 13.5-14.25 
© K Pre 375-1175 Oct. KR Reg (3)13-13.5 
Get K Pre 11.375-11.75 Oct. R Reg 12,25-12.5 1 
2 R 2.25-12 60-85 vis 2 
a6 Oct K Pret 11. 375-115 Str. run gasoline. exci 86-110 vie 2 155-16 
4 Oct. R 10.375 Detroit shpt vis 16.5-17.5 
( Oct er 150 vis 17.5-18 
| 250 vis 18-19 
300 vis 2 
Oct KR 11.375 
Oct. KR Prem 11.75 
4 Oct KR Reg 10.3752 200 vis. D 
| 2 Keg (2:10. 375-10.575 10-25 33 
Ost. (2)9.75-9.875 150-160 vis. I 
Los Angeles dist 0-10 29-30 
50-52 Oct M 13.3-16.5 10-25 p.t 29-29.5 
74-78 Oct. M Reg 123-1412) 120 vie 
| o 12 KO-&2 Oct. M Prem 1625-17 
or “Oct KR Keg 10.75 San Joaquin Valley dist 
Oct. M & below (2)9.75-10.8 ‘ Oct M Prem 16.25-17 
1-76 Oct M Reg 14. 25-145 170-180 vis., 98 24-26 25 
“ TEX as.) 200-210 vis. 90-05 v 25-26.5 
BS Oct 1213 
Oct 1213 
wy. 82 Oct 
$0 Oct 
40 Oct. 10. 375-10.503) 
domestic 
Oct Prem 12 
Oct R Prem 11.75.12 
Oct R Reg 10.75 pt 29.5 (1 2% (2)12-12.514) 
42 Oct Reg 105-1113 25 pt 28-30 200 N 2-3 2)13-13.514) 
Cet. Neg 150 Vie. (143 ot 300 2-3 14(6) 
40 Oct. M & below 9 875-105 pt 20.5 No. 2%-3 1516) 
10 pt 29.5 70 ‘ 16/6) 
K 12 pt 27-29 2000 4 (2)15-1914) 
ar 4 Oct KR Reg 11.25 
42 Oct Reg 10.75 No. 8 col 
i Oct KR Reg 32.5 
60 0ct M 5 $1.5 
2'30-3112) 
Oct KR Keg 10.75 2513) 
40 Oct M & below 9 625 2713) 
2913) 
for | EEp 
7 
= 
WESTERN PENNA 
i Bradford Warren UNIFORM 
90 Oct. R Prem 13.75-14(2 HIGH QUALITY 
84 Oct. R Reg (2)12.75-13 
12.912) 
| 
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PRICE SECTION 


Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT APRIL 9 


(SOUTH TEXAS cont'd.) 
oe KEROSINE, GAS & FUEL OILS 


100 
300 Ne OKLANOMA (Group 3) Oty 
500 N 41-43 wow. . 3)9.25-9 Kierosine (2)11-11.5 
No. 5-6 . 1 42-44 wow 25-9 6: No. 1 fuel (2)10.75-11 
1200 No. (2) Range oil 22 No. 2 fuel (3) 10.5-10.75 
2000 1 5S (2) SS & above D.I. di No, 3 fuel 10.5 
pw K 36-40 fuel 105 
1 straw 
2 straw Pittsburgh: 
- 
4 Kerosine 


MIDWESTERN (Group 3 basis) 
41-43 ww (399.2 
12-44 ww (4)9.25 
Range oil 
58 & above diesel 8.9 7 

(4)9-9.25 CENTRAL MICHIGAN 

(5)8.375 625 (FOR Central Michigan refineries.) 
$1.7514) Range o 11 
46-49 ww. kero 

N. TEX. (Por shpt. to Tex. & N.M. dest’ns.) distillate 

& 75-9.5(2) by light straw 

9-10 craw 
8. 2-10 gas of! 


Ne N fuel 
No. 6 fuel ..... $1.75 No. fuel 
t ond W. TEX. (For shpt. to Tex. & N.M. dest’ns.) 

or 8 
= ts 
N straw No. 1 Fuel 

straw No. 2 fuel 
fuel 


51.8 Diesel (Light & Med 


41.43 ww 


36-40 fuel 


CALIFORNIA 


42-44 ww 2)9-9.5 
Oo pro ita e 5S & above DI. diesel &.25—4 San Joaquin Valley 
No. 1 fuel . . 40-43 ww 12.6-13 
No. 2 fuel ..... i 5 Heavy fuel (PS 400) $1.95-2 06 


il | No. 6 (4)$1.75 5 Light fuel (PS 300) $2.25(2) 
ol sa es Thiesel fuel (PS 200) 10.4-11.5 


CENT. W. TEX. (Truck trospt.) Stove dist 
41-43 ww 
When your label is wrapped around 58 & above D.1. diesel 8. 75-9 Los Angeles 
Elk-refined 100% Pure Pennsyl on . 00 (2913-128 
vania lubricants, you have solid N etme Heavy fuel (PS 400) 

: Light fuel (PS 300) 
quality to sell . . at prices that No. 5 fuel .. ; 


2 on Diesel fuel (PS 200) 
make excellent profits for you fuel .. $1.75-2.00 Stove dist. (PS 100) 


(PS 100) 11.9-13 


KANSAS (For Kansas destinations only) 

That's a firm foundation for sales, 42-44 wow San Francisco: 
stimulated by nation-wide promo 5S & above Diesel 3-9.625(2) 1-43 ww 
tion of 100° Pure Pennsylvania 1 fuel 2)9.2-10.25 Heavy fuels (PS 400) 
Grad “at This e No. 2 fuel 9 625 Light fuel (PS 300) 
stade products us promotion Ne 4 fuel . » Diesel fuel (PS 200) 
adds strength to the steady, proved No. 5 fuel : 22 0 Stove dist. (PS 100) 
preference for these quality lubri a 

cants known, trusted, used and 
praised for years! 


) 52 
You can enjoy this solid backing : 52 & below 
ese! & above 9 NATURAL ASOLINE 
for your label, plus the outstanding No » F G 
service and know-how jobbers, (Group 3 & Breckenridge prices are to blend 
compounders and distributors report ; - 


215 ers on freight Basis shown below Shipments 
in dealing with the Elk Refining : fue . may originate in any Mid-Continent manufac 
Company. Get the details today WESTERN PENNA Se ed 
Write, wire or phone Bradford-Warren: FOR GROUP 3 


ELK REFINING COMPANY co ful Grade 28-70 


10.25. 


KANAWHA VALLEY BUILDING FOB BRECKENRIDGE 
Phone 2-816! 26 
Charleston 1, W. Va. 


Refiners of Highest Quolity 
Pennsylvania Grade Petroleum 


Bright Stocks 
Neutrals Marketer of Petroleum Products 


Cylinder Stocks 


Wores NEW ENGLAND PETROLEUM CORPORATION 


New York 
Charter Member of P. G.C.O A.—Permit No 25 


11.375 
11 
SEG 
(A you 
nue 
55 
12.3 
11.55 
11(2) 
8 
5.5.55 
} delivery to 
119 
11.7 
10.7 
11.7 
“9-129 
125-12 
$1.95-2.065 
2.2512) 
10.4-11.5 
j 119-13 
ther 
fa 
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PRICE SeCTION 


Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT APRIL 9 
CHICAGO DISTRICT PRICES ATLANTIC & GULF COASTS 
Prices to jobbers & distributors tm tank car Pr 


truck transport lots FOB refineries 
pe line terminalis and iniand waterway barge 


are of refiners, FOB their refineries & tanker terminals, and of tanker terminal operators, 
FOB terminais. Ships’ bunkers prices are exclusive of lighterage. 


86 Oct. 83 Oct. Kervsine 
Motor Gasotine District Reg. Gasoline Reg. Gasoline No, | Fuad 
90 Oct. R Prem N. Y¥. Harbor 14.75-15 (2)13.85-14.35 (3)12.85-13.6 (18) 10.1-10.2¢2) 
Oct. R Prem do barges 14.65-14.9 (2)13.75-14.25 (2)12-13.4 10(19) 
Oct. KR Keg 1312) Albany 14.95-15.2(3) 14.95- 15.22) 13.7(7) 10.4(9) 
62 Oct. K Reg 2) 12. 625-12 7612 Baltimore 12.9-1542) 12.9-14.05 11.9-13.5(2) 10.3( 10) 

do barges 12.5 12.8-13 11.8-12 10.214) 
léght Fort 1 97 
Range 4)11.5-11.5 14.96-15.7 14.95-15.2(3) 13.7(8) 127 10.3( 14) 


Heavy Fuet Otts 25, (2)11.25-11.5 9.25-10.25 


25-13.3 11.5-12 11.25-11.5 9-9 
13.612 12.612 
12 4:3 
Is 13. 
116 11.25-11.3 
11.6 11.2-11.26 
13.2 il 12.6 


> 1 
ergiade 13.6 26 
White (rude Scale Por 14.8-15 13.814 10.4(9) 
‘ ¢ Pr lence LS. 14.7-15.2 13.715 10.319) 
124 62 6 21 13 6 2912 12.615 11.1(7) 
Tampa 13.412 1 13.412 12.3-12.4(5) 10.9(7) 
gtor 


10.517) 


Diesel O11 Light Diesel 
Gas House No.5 Fuel No. 5 Pued Shore Plants St¥ps’ Bunkers 
No, 2 Fuet tas OF p.t.) (15-60 p.t.) (50 cet., 65 4.1.) (45 cet., 45 


Orude scale 


Fully Refined N.Y. Harbor(19)9.1-9.2 92-96 (12)§$2.93-3.26 $2.57 (6)9.5-9.6(2) $3.90(5) 
19 ‘ fo barges (15)9 2: 


25 95 (12)2.90-3.16 
9.814) 
9.615) 3.9014) 


Fon ip 3 


10.1(5) 


2 


Tampa 
WREASTERN PENNA Wiim tn. 9417) 94 9.5(2) 3.9013) 
(ml (tty 


Moddard solvent 


Pittsburgh 
Stoddard solvent 


3 No. 6 Fuel 1 
OMIOQuotations of SO Ohio for delivery to No Sulfur Guarantee Max. 1% Ships’ Ship’ 
Cio potnts Barges Sulfur Bank B 
Naphtha 170 NY. Harbor (12 (13)$2.15-2.25 (2)§$2.30-2.33 2.3013) $2.15(11) $3.57(3) 
Mineral Bpirtts & Stoddard Solvent 
Rubber Soivent 14.875 2.1514) 233 2.30 21514) 3.57 

1.85(2) 3.24 
TEXAS (Truck Traspe.) 2.305 2205) 
Stoddard Solvent 11 2 2.103) 
1.45 1.8513) 3.15 
4 1.8547) 1 
ORNT, W. TEX. (Truck Traspt.) 2 — 
Stoddard Solvent 105 2.062 2.0543) 
1.90 1.99 
KANSAS (Por Kan. only) 2.15(3) 
2.10 210 
ATLANTIC COAST Philadelphia 2.18(8 21518 2.3344 2.3014) 2.15(7) 3.57(2) 
Mineral Port Evergiades 2.08(2 22 2.06(3) 
Sptrite Portland 2 220 220 
Providence 2 2.17512) 2355 2.325 2.175«3) 
1616 Savannah 2 21014) ° 21015) 
‘ (4)15.5.16 Tampa 1.9914 1.9915 
ul 3 Wilm'tn, N.C 
17.544 14 g Research octane ratings, indicated by the letter R are minimum ratings Motor Method 
Providence 16.514 etane ratings, where used, are indicated by the letter 'M 
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| 
No. 6, hig if 1-4 2 Mobile 1 
New llaven i 
New Orleans 1 15 
fo barge 1 
Norfolk 
WAX 
‘ 2 2 2 2 2.15 
pr are FO! ‘ scale bags 
are FAS. scale Or bbis., fully refined 
im bags of 
N.¥. Domestic N. ¥. Export 
| 7.512 
id 
12 8.1512 
B re 
4 | Baton Rouge 3.8 2.22 8.8 3.49 . 
is “4 Bostor 2.9516) 9.715) 3.94(3) 
| 4 Houstor 625-9 (2)48.5-9 3.4916) a 
Jack ville 10.118 19.116) 4.242(5) 
Mian 10.1 10.1¢2) 4.24213) 
Mobile 9.542) 95 a 
New Haven O45 9.715) 
NAPHTHAS & SOLVENTS New Orleans. .5-8.7(3 87-9112) 3.4943) 
fo barges a.7 
Norfotk (5)9.2-9.4 16 293 25712 9.614) 3.903) 
Moddard solvent 11. 37513 Pensacola 95 
naphtha 875(3 Philadelphia 9 2410) 9.3 2.9514) 280(5) 9.6/8) 3.90(5) 
naphtha 11 lo barges 0119 
Mineral Spirits 10. Pt. Evergiades 10.1/4) — 4.242(4) 
Rubber solvent ose Portland 9.449) 98 (3)9.8-11.8 4.07 
aon t (2 12 12 »-12 625 P dence 9319 97 2945 2.94512 9713 3.944.038 
| 
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Olt PRICE SECTION 


Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT APRIL 9 
® GULF COAST—CARGOES, DOMESTIC & EXPORT, ALL PORTS MEXICAN BUNKER PRICES 


U. 8. DOLLARS PER BBL. OF 158 LITERS 
Cargo prices are FOB ship at U. S. Guif, minimum of 20,000 bbis., and are by refiners only to A 


other refiners, export agents, or tanker teriainal operators. The figure in parentheses after each 
price indicates the rumber of companies quotimg that price 


Aviation Gasoline 
Grade 115/145 (MIL-F-5572) 17.25-17.75 Minatitian 
Grade 100/130 (MIL-F-557T2) 16(2)-16.75 
Grade 91/98 (MII 14.5-15.75 
Grade 80 (MIL-F-S 14.5-14.75 Guaymas 
Manzar 
Motor Gasoline Sal 
93 Oct. R (Peemiu 12-12. 25/3) 
) 11. 5-11. 75-1212) 
11(3)-11.25-11.5 
10. 75-11-11.25 
10.5-11 . POR refineries, in cents per gal., 
70-72 Oct. M Leaded 10-10 25-10. 5-10.75 cars or transport trucks) 
fom le Com 
Kerosine & Light Fuels mereial dustrial mercial 
41-43 kerosine District Vropane Propane Butane 
N ie N. ¥. Harber 7 7 


Diesel & Gas Oils 


Pt 
Baltimore 
H 


astings 


DHLABS)-$1.90 28 YEARS OF RELIABLE 
OIL PRICE REPORTING 


This, in just o few words, is the story of 


MIDDLE EAST CRUDE PRICES Platt’s OILGRAM Price Service 


Since 1923, it hos been recognized 
Posted Export Pric Socony-Vacuum Ot] Co., Ine ial throughout the industry os the foremost 
Prices are per bt 42 ls of lnc other governmental charges 
sales taxes, etc, if any: FOB point 2c per bbl. differential per daily oil price reporting agency. It has 
degree of gravity applies for gravities below and above those shown.) constantly been top management's major 
— Efrective source of oil price information, and with 
Crude > FOB Point i Date good reason. 
Arabian 7 Ras Tanura, Sau 36-369 Nc . « « OILGRAM hos the lorgest staff of 
75 oil price experts employed by any oil 
Ir price reporting agency. 

OILGRAM is the most complete, 
most comprehensive price report available 
T PR ES to the oil man. 

AVIATION GASOLINE PRIC ee 
(Prices are for tank cars, barge or truck transport lots; aviation gasolines meet Specification fidence of its subscribers. More than 
I therwise noted. ) ninety ovt of every one hundred oil men 
who once subscribe renew their subscrip- 
tions year after yeor. 
1 you ore dependent upon daily oil prices 
“Ma i in your morketing operation, you should 
Norfolk, Va be an OILGRAM Price Service subscriber. 
17 73 We invite you to accept a week's Trial 
Houston, Tex Subscription with our compliments. There 
is no obligotion on your port whatsoever. 
A letter of request on your company 
letterhead is all that is required. 
Write today to: 


Grade 100/130 Grade 91/98 Grade 80 
17 .6-18.6 16.1-17.2 15.6-16.2 


Toledo 
90 Oct. R (Prem.) 3) oes cove Platt’s 
86 Oct. R (Reg.) 5(3) 
Kerosine . 11.5 OILGRAM 
Diesel Fuels 10.35-10 95 10.25 Pp Se 
No Fuel 11.35-11.7(2) 11.142) r rv 
No Fuel 10.35-10.95(2) 10.1(2) wee ice 


No. 5 Fuel q 8.6514) 8 2513) 1213 W. 3rd St., Cleveland 13, Obie 
No Fuel 8.414) 8(3) 


PETROUATUMS PACIFIC COAST HARTOL 


(Bbis., carloads; tank car, 1 to (In Ships’ Bunkers, Diesel Fuel Banker © Fuel PETROLEUM CORPORATION 


ooh te 75 or Deep Tank Lots) (P.S. 200) (P.S. 400) 
Aly te 


Cream White 2 7 San Pedro, Calif. §3.44(5) (4)$1.70 INDEPENDENT MARKETERS 
Light a 62 San Francisco 3.6514) (3)§$1.75 Maine to South Carolina 


1 
1 
630 FIFTH AVENUE, NEW YORK 20, W Y 


Mexiean Gulf 
43-47 ndex 125-5 
48-52 exel index 25-8. 375_ 
Heavy Fuels | 
No. 5 Fuel, 0-10 pt $2.25(2)-$2.5 
Bunker C Fuel $1 .75(2)-% 
Researct tane ratings nd ted by the letter R are 
Octane ratings where used, are indicated by the letter ‘'M 
APRIL 11, 1951 47 


OlL 


PRICE SECTION 
Tank Wagon Prices thew headquarters efficcs, bul subject to later corrects 


thew headquarters offices, subject to later correction 
Inspection fe per gal included in both gasoline and kerg®r 


aniexs at 


prices 


Prices for gasotine do not imcilude taxes; they do, however, include uniess otherwise specified. are as 
tnepection fees as shown im column taxes, shown in Ala 1/40c on gasoline Ark 
separate column, imelude 1 Se federal, and state taxes, also city and 2/25e; Kans. 1/100 La. 1/32 
County tazes as indicated in footnotes Kerostine tank wagon prices Nev. 1/2; N. C. 1/4 N. D 20 

do not inciude taxes, kerosine tazes where levied are indicated in 1/40c; Tenn. 2/5c; and Wise 3/100c 
ownts, if any, are shown in footnotes These prices in Kerosine inspection fees only. Ala. 1 
Atlantic White Flash CHEVRON 
CALIFORNIA ESSO 


(Reguiar) Av. 80/87 
Gase- Gase- STANDARD TT. TT. line STANDARD 
400 


line line gals. & over Taxes 


be 6 4.5 13.2 
Tases T.W. San Fran, Cal 4.5 is 0 6.0 City, N. J. . 6 a5 13.1 
Philadelphia, Pa 47 65 134 los Angeles 14.0 17.5 6.0 } : 14.5 65 13.1 
15 6 65 14.55 Fresr 15.7 19.2 6.0 15.7 65 14.5 
15 3 65 Phoenix, Ariz 17.3 65 5.5 13.5 
6 8 65 45 Rer Nev 17.0 20.5 7 0 154 7.5 14.2 
15 6 65 14.3 Portiand, Ore 15.0 18.5 7.5 15.0 7.5 4.3 
15 6 65 14.55 Seattle, Wash 15.0 18.5 8.0 “41 7.5 13.6 
15.6 65 Spokane 17.4 21.3 8.0 45 7.5 14.0 
66 65 : Tacoma 15.0 18.5 8.0 133 75 15.1 
15.6 65 14.58 Soise, Idaho 17.7 23.0 7.8 Va 161 6.5 15.2 
15 3 65 4.0 Salt Lake, U 15.4 19.4 5.5 16.1 6.5 15.5 
‘ 16 6 65 14.3 Honolulu, T. H 15.3 18.8 7.5 16.0 6.5 14.5 
Dover, be 14.7 65 13.4 Fairbanks, Alaska. 27.1 30.6 3.5 16.0 65 144 
Wilmingtor 14.7 6.5 13.4 Juneau 16.3 19.8 3.5 15.6 $.5 13.9 
Fost Mase 45 Standard 16.0 14.1 
Springfield 15.6 4.5 Kerosine Diesel Standard 16.2 8.5 144 
15.1 45 . Furnace Stove OU 16.1 8.5 14.6 
1 (400 gals. or more) a ® 
‘ 
3 10 
15.1 
13.8 
15.4 
13.9 10.5 13.1 
29.9 Knox e, Tenr 15.3 8.5 13.7 
’ Idaho 28.7 15.9 Memphis 15.0 8.5 13.5 
Jacksonville, Fla 15.2 5.5 Sait Lake, U 16.5 4.0 4.5 Chattanooga . 15.2 8.5 13.6 
7%, Mineral Spirits V.M.AP. Honolulu, T. H 19.3 11.4 Nashville .. 15.5 8.5 14.0 
Tw TW. Fairbanks, Alaska 34.8 Lite Rock, Ark 15.9 8.0 14.0 
Philadelphia, Pa 16.5 18.0 Juneau 21.5 Mineral Spirits V.M.&P. 
Mittaburgh, Pa 20.0 21.0 Tw. Tw. 
Se ga a applies rote uel 70 5 
Fuel Olle—T.W. mly; avgas taxes are federal, 2 state 5 
2 Honolulu——7 Se gas tax applies to motor fuel Washington, D. C 19 5 
Phila, Pa 134 @vgas taxes are 1Se federal, 4c terri- “FUEL O1S—T.W 
Pittaburgt torial Standard Diesel/furnace oi] price is No 1 No.4 No.6 
Allentown 14.0 ex le territorial liquid fuels tax All T.T Atlantic City, NJ 13.2 ‘12.2 
Erte . prices are ex Hawaiian gross income tax of Newark. N. J. 13.1 12.1 $3 454 $2 706 
5 ——— 1% to resellers, 2.5% to consumers Baltimore. Md 13.1 122 339 264 
j Viteons Notes 5 
Indine (Reguiar) and Chevron Aviation 80/87, add to Danville 12 8 
nt n } as 
Marrishure 400-gallons-and over price Oe r 40 199 gal- Petersburg 43 12.9 
ns: for 200-399 gallons, except for de- Richmond . 40 126 
Villlamaport liveries to Marine trade in Alaska (excluding 13.7 
Vilmington, Del, 13.4 Chevron Aviation 80/87) where 0.5¢ differential 126 
in 4 40.399-gallon delivery: for leas than 1 12 9 
d Mass 4 0c gallon, except at Honolulu 14.6 13 5 
for less than 40 gallons to Marine 124 z 
Conn less than 100 gallons to Shoreside 13 4 
— trade Prices for Chevron Aviation 80/87 at 124 
re ery H Ficsruneeig Salt Lake City apply to all quantities in excess a kerosine prices do not ir 
ee oe f 40 gallons ices for Chevron Supreme clude te state tax 
t Atlant (Premium) are 2.0¢ gallon higher than Chev- Netes: 
bce > tna tiene ron (Regular) for quantity delivered. except at Naphtha—Newark t.w. prices are for de- 
d ne T.W. prices Salt Lake which is 1.5¢ gallon higher ver liveries of 200 gals. or more; less than 200 
kerowine TW than 40-galion Geliveries, add gallon gals., over posted tw. prices; steel barre! 
prices to lon-and-over price, except at Hono- deliveries posted t.w. prices. Balti- 
ilu add gallon for tess than 40 gallons more & prices are for t.w. de 
4 7 Marine) and less than 100 gallons (Shore- liveries of no discounts 
Base Gasoline “tar Kerosine & N 1—Atiantic City prices are 
(Kegular Grade) Kero- 108 for deliveries of 300 gals more; for de 
A liveries 100-2 gals ad le to >rices 
Ol Coons «Castine by Kerosine—T at Salt Lake shown; for deliveries of ‘less than 100 gals 
40-199 gals. For add 2c to p sh 


Conoco Demand 

tane (3rd Gase- Kero 
(regular) Grade) line sine 
Taxes 


Pire-Chief Gasoline 


(Regular Grade) Kerosine 
Price is for Esso Extra (premium co. Dealer Gasoline Dealer 
Taxes Tw. Taxes Tw. 
Casoline takes are provincial taxes 


2.80 
> 


undivided dealers Amarillo 14.0 


MUMBLE Humble Gasoline Gaso Kerosine 


San Ange 14 0 80 9.5 15.2 

OlL Regular line Tank Ke Waco 7 0 12.9 

TW. Retail Taxes Wagon tail Austin 14.0 55 80 5 8.0 13.1 
Dallas, Tex “wo 19.0 5.5 12.8 17.0 Houstor “40 5.5 £0 5 8.0 12.5 
Ft. Worth 140 190 5.5 128 17.0 Sar 14.0 5.5 ao 
Houston 19 0 5.5 2.8 Port Arthur 140 soline tax column tncludes these city 
San Antonio. 4 0 19 0 7) i2.8 17.0 Notes t Albuquerque & Roswell, 0.5c; Santa Fe, 
Notes: Dealer tw. prices apply also to all classes 1 Cheyenne, lc; Casper, ic 

TW. prices are to all classes of dealers and " consumers with minimum delivery of 50 Notes 

consumers gals T.W_ prices are to consumers and dealers. 


M NEWS 


— 
al 
1 — 
4 
Fia. Ill, 3/1006 Ind 
200c; Mo. 1/25c; Neb. 2/100c 
Okla. 2/25e; 8. C. 8. D 
2c; lowa 1/50c; Mich. 1/5c 
Esso Gasoline 
(Regular Grade) Kero 
N Gasoline Gasoline sine 
Taxce 
: 
a 
23 0 200.309 gnis feduct 410) gales & over = 
Mar 27.1 27.8 leduct 4c: tank car-truck trailer. deduct 5.5¢ CONT'L a es are ¢ tnental 
bes 2 4 Gait Take (it “ested tar ruc i ric urrent selling 
} Regina, Sask 22 w 0 22 9 truck price is for OIL prices may vary from those showr 
sunk 2¢ Standard Piesel/Furnace Oi] @ Rtandard becau " 
= 4 Ban Alta 4 214 Stove O TT. prices are for deliveries of 400 
gals ¢. except at Salt Lake City For 
or. 10.0 23.5 ther deliveries: 40-199 gals. add 1c; 200-399 
fontre 22 6 2 gala td 0 less than 40 gals. add % 14 
Halifax N 20 ‘ es apply for any quar y Jur 17.2 16.2 7.5 17.1 
(ha 1 ‘ *ueblo 15.6 46 7.5 15.5 
Casper, Wyo 15.7 14.7 6.5 15.0 
7 Cheyenne 15.7 14.7 65 15 6 { 
3 Billings, Mont 17.0 75 165 
Butte 18.0 75 182 
Great Falls 17.0 7.5 18.2 
are ‘ 12 4 Helena 17.5 75 18.2 
US ga es are fivided & Wichita Falls 40 5.5 12.80 ‘4 16° 
5.5 12 80 r alls da 18.1 7.5 19.2 
Ty 5.5 12 80 Albuquer NM 16.0 15.0 90 14.9 
13.8 Roswe 1 14 14.2 
j 
a4 


PRICE SECTION 


SOCONY VACUUM 


Bridgeport 
Danbury 
Hartford 


Conn 


w 


on 


anchester 
rismouth 


utland 


Tank Wagon Prices 
Mineral Spirits 
VM &P. Naphtha 
Taxes: N.Y.C. prices do not include 
Discounts: 
Mobil Kerosine 
Mobilfuel 
Mobilheat 
Notes 
Gasoline t.w. prices are to C 
Syracuse V.M &P. price is 


20.5 8.5 21 
2% city sales tax applicable to price of gasoline (ex 


Mt. Vernon T.W 
All points 
Vernon t.w 


less 0 Se for deliveries of 300 gals. 
0 5e for t.w. deliveries of 800 gals. or m 
less 0.5c for deliveries of 300 gals. or more. 


or tm 
ore 


re 
Diesel 


Mt 


ynsumers and Dealers 


in steel barrels. Jamestown t.c. prices are delivered prices, all 


OHIO STANDARD 


Aviation Gasoline-Cons. T.W. 
Sohio Esso 


other tc 


< 


7 
2” 


MOBILHEAT 
(Neo, 2 Fuel) 
Yard 


i 


- 
= 
esses 


Tw. 


va: 
~ 
avevcoo 


~c. 

~ 


prices are FOB bulk terminals 


Avia. 


Clear 
Akron 
Canton 
Cincinnati 
‘leveland 
solumbus 


Mansfield 
Marion 
Portsmouth 
Toledo 
Youngstown 
Zanesville 26 
Taxes: Hangar operators can purchase aviation 
A-10 to supplier 
Discounts: Esso viation—on contract to hangar operators and 
Kerosine, Nos. 1 & 2—Prices with asterisk (*) are for t.w. or drum deliveries of 100 gals. or 
other points are for t.w. or drum deliveries of 50 gals. or more; less than 50 gals.. 0.5¢ higher 
Naphthas—To contract consumers off t.w. prices (except Lucas County) 300 to 999 gals 
5000 or more gals., 1.5¢. Lucas County: less than 50 gals., tank wagon price, 50 to 
Notes: Renown (third-grade) gasoline prices are same as X-Tane unless otherwise noted 


INDIANA STANDARD 


Tank wagon prices listed below were obtained by NPN correspondents who visited Standard of 
Indiana bulk plants where the company’s prices are publicly posted 


Red © rown (Reg. Grade) 


26 
26 
26 


accccoco 


9 15 19 
asoline less 4c per gal. 


resellers, 2c off consumer t.w 


249 gals 


Furnace Ot} 
100 gals. 100-174 175-390 400 gals. 
& over gals. gals. soe 


Chicago, Il 


Milwaukee Wise 


aw 
Sour 


Fuel I. 


Standard Stanoier 
Heater Furnace 
15.8 14.8 
14.8 
14.3 


1-99 is 
100-149 gals. 
150 gals. & over .. 
150-399 gals. . 
400 gals. & over ... 
Taxes: 

St. Louls, Mo. gasoline tax includes lc city tax. Des Moines, Ia., kerosine and furnace oll 


prices do not include 4c state tax. State sales, occupation, consumer & use taxes to be added 
where applicable 


1-749 ga 

750 gals. & ‘over 
13.8 

13.3 


APRIL, 11 1451 


» 21 20 13.9° 13 
State Road by with State Tax Exemption 


0.5¢; 
0.5¢; 250 to 499 gals., 
8.8. prices are at company-operated stations. 


Form 


more; less than 100 gals., 0.5¢ higher 


1000 to 24909 ga 


Prices at 


, 0.75e; 2500 to 4999 gals, 
lc; 500 gals. or over 1.5¢ 


le 


Kentucky 
Standard 
Covington, 
Lexington 
Louisville 
Paducah 
Jackson, Miss 
Vicksburg 
Birmingham, Ala 
Mobile 
Montgomery 
Atlanta, Ga 
Augusta 
Macon 
Savannah 
Jacksonville 
Miami 
Pensacola 
Tampa 


Ky 


SOV 


Taxes: 

Gasoline tax column includes these city & 
county taxes: Mobile, 2c city; Birmingham, 1c 
county; Montgomery, lc city & le county; Pen. 
sacola, ic city Other taxes not included in 
prices: Georgia, kerosine, ic; Montgomery. 
kerosine lc; Mississippi, kerosine 0. 5c 


Notes: 


Consumer t.w. prices are same as net dealer 
prices 


Tank Wagon Prices (Continued) 
Mobilgas Aireraft s 
Grade Grade Grade Mobilgas Mobilfuet Ne. 4 
Gasoline 80 106 ( Regular Grade) Mobil Kerosine 
Taxes Tw. Tw. Tc, Tw. Ta. Yara TW. 
New York City 
Mann 5.5 14.7 13.6 
Bronx 5.5 14.7 10.8 13.8 
Kings 5.5 “4.7 10.2 10.6 13.6 9.6 
Queens 5.5 “7 13.6 
Richmond 5.5 14.7 10.1 10 i3.4 
Albany, N.Y 5.5 21.5 22.5 25.0 13.7 14.7 10.4 10 98 12 
Binghamton 5.5 ‘ 14.7 15.5 11.6 11 4.7 1.0 1: 
Buffalo 5.5 2.0 22.0 24.2 14.5 15.5 11.5 11 14.8 11.0 4 
Jamestown 5.5 > 4.7 15.8 115 15.0 4 
Mt. Vernon 5.5 5 se sees 15.0 10 13.9 1 
Piattsburg . 5.5 16.1 11.5 ll es 
Rochester 5.5 20.9 21.9 23.9 m4 15.5 11.5 il 14.8 1 
Syr e 5.5 . 4.4 15.4 113 115 14.6 10.8 13 
( 5.5 14.8 10.3 10.5 
7 5.5 ° 13.8 15.1 10.7 10 I . 10.1 13 
New Haven . 5.5 20.5 13.5 14.8 10.3 10 9.7 12 
Bangor, Me. . 7.5 14.5 16.2 11.1 15.1 10.5 13 6 10.1 
Portland 7.5 22.4 23.4 os 13.8 15.0 10.4 “4 9.8 12.9 12 
Boston, Mass 45 19.0 20.0 22.0 13.7 14.9 10.3 . “44 97 12.9 9.3 ee 12 
Concord, N. H 5.5 16.0 13.5 13 
Lancaster 5.5 17.4 16.7 14.8 
M es 5.5 ° 15.7 15.3 13.6 3 
5.5 21.2 22.2 ° 44 15.3 10.8 10.2 13.0 9.8 12 
Providence, R. 1 5.5 19.8 20.8 22.8 13.7 “4.9 0.3 10 8 14.2 97 12.9 9.3 9.7 12 ° 
Burlington, Vt 6.5 ° 4.6 15.6 114 11.4 10.9 13.5 10.5 10.5 13 
6.5 oxee 16.2 12.0 os 14.1 11.0 13 
Buffalo N. ¥. City Rochester Syracuse Boston Hartford Providence 
18.5 17.0 20.0 21.0 18.0 19.0 18.5 
27.5 19.5 20.5 20.5 
( Regular-Grade) Naphthas & Soivente—Cons. T.W. 
Avia Faso Con- Ke S.R, DO. V.M.aP. Sohio 
Gasoline 62 Avia. sumer sell- sol Naph- Naph- Varne- Kerosine Ne. 1 Ne. 2 
en vent the tha lene vent T.W. Sehio-Heat Sohic-Heat 
13.9° 13.9° 12.9° 
13.9° 12.9° 
13.9 13.9 12.9 
13.9° 13.9° 12.9° 
13.9° 13.9° 12.9° 
13.9 13.9 12.9 
I 13.9 13.9 12.9 
13.9 13.9 12.9 
13.9 13.9 12.9 
| 13.9 13.9 12.9 
13.9 13.9 12.9 
3.9° 13.9° 12.9° 
j 
Crown Gase- 
Dealer Taxes P 
Dons Gasoline Kerosine 1-99 +4 
4 
South Bend, Ind. 14 15 14.0 15 
Detroit, Mich 1 “ 13.3 45 = 
St. Paul, Minn. 1 15 14.1 13.5 13.5 ce 15 
Des Moines, Ia. 1¢ 13 12.7 15 
St. Louis, Mo. . 16 13 12.3 é 15 
Wichita, Kans. . 14 11 10.7 ‘ . 1 
Omaha, Nebr 17 13 12.6 +: 18 
Fargo, N_ 1s rT. mi . 
Huron, 8. D .- 15 14.0 15 
North Dakota te to Se on Mareh 15 
15 
Stanolex Stanolet 
7 7 


STATISTICS 


GASOLINE STOCKS DISTILLATE—KEROSINE STOCKS COMBINED 


MILLIONS OF BARRELS 
MILLIONS OF BARRELS 


4 
1948 1949 1950 1947 1948 1949 1950 JAN FEB. MARCH 
MARCH MARCH 1951 


Gasoline Stocks Distillate and Kerosine Stocks Combined 
Past of Kockies West of Rockies Fast of Rockies West of Rockies 


1947 (March 3 89,347,000 16,107,000 1947 (March : 29,731,000 11,503,000 
1048 (Mar ; 93,761,000 18,188,000 1948 (March : 30,902,000 11,776,000 
1940 (Mar 111,525,000 15,918,000 1949 (March 59,080,000 7.644.000 
1970 «(Mar 113.618.000 20,148,000 1950 (March 41,054,000 9,724,000 
1951 (March 3 124,642,000 17,544,000 1951 (March 48,307,000 &.148,000 
1951 (Feb. : 121,270,000 16,939,000 1951 (Feb, 28 51,109,000 9,245,000 
1951 (Jan. 3 112,796,000 15,683,000 1951 (Jan. 31) 64,962,000 10,135,000 


i RESIDUAL STOCKS CRUDE OIL STOCKS 
280 


MILLIONS OF BARRELS 
MILLIONS OF BARRELS 


1948 1949 1950 1948 1949 1950 
MARCH MARCH 


Residual Stocks Crude Oil Stocks 


Past of Rockies West of Rockies Fast of Rockles* West of Rockies 


1947 (Mar ; 17,538,000 19,865,000 1947 (March ° 205,427,000 29,553,000 
1948 (Mar , 20,812,000 21,133,000 1948 (March 3 203,599,000 30,565,000 
1949 (March 3 30,804,000 27,386,000 1949 (March 3 235,529,000 33,812,000 
1950 (March 3 19. 423,000 22 437.000 1950 (March 3 203,534,000 37,264,000 
1941 (March 8 20,102,000 17.180.000 1951 (March 3 205,722,000 at 
1951 (Feb. : 20,593,000 17.675,000 1951 (Feb, 28) 206,349,000 30,459,000 
1951 (Jan. 31) 22. 926.000 17.391,000 1951 (Jan. 31) 211,593,000 31,514,000 


* Includes Foreign 
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STATISTICS 


RUNS TO STILLS—CRUDE PRODUCTION 
RUNS TO STILLS 


CRUDE PRODUCTION 


4 4 


MILLIONS OF BARRELS DAILY 
re 


1948 1949 
MARCH 


1947 1950 


Crude Runs to Stills 


East of Reckies West of Rockies 
bd ba 
( Mar« 
( Mar« 
( Mare 
@March) 
(March) 
(February) 
( January) 


1947 
1948 
1949 
1950 
1951 
1951 
1951 


“*h) 
h) 
h) 


4,029,800 
4,528,500 
4,418,700 
4,538,600 
5,461,250 
5,497,400 
5,527,600 


812.800 


92: 


7 


-< 


Crude Oil Production 


Past of KReckios of Keockies 
ba i 


b 
1947 
1948 
1949 
1950 
1951 
1951 
1951 


(March) 
(March) 
(March) 
(March) 
(March) 
(February) 
(January) 


4,004,500 
4,466,300 
4,274,600 
4,020,300 
4,994,150 
4,901,050 
4,947,800 


903,900 
939,900 
949.700 
857,500 
964,800 
958,200 
959,000 


(Figures used for charts and tables are from Bureau of 
Mines reports for 1947-1950 and for January 1951. Others 
for 1951 are from API weekly statistics—figures used are 
for date nearest to end of month and will be revised as 
Bureau of Mines reports become available.) 


titet 


Gasoline Consumption by States in December 1950'' 


(A 


Figures) 


Dee. 1950 Dee. 
Gallons 


470.000 


Maryland 
Massa 
Michigar 
Minnesota 
Mississippi 
Missouri 
M ana 
Nebraska 
Nevad 


ta 
New Hampst 


husetts 


nt 178 
873 
279 
352 
337 
493 

5,177 
353 


S06 
. 


re 


000 
ooo 
000 
293,000 
3,000 

000 

000 

000 
2.000 

000 

000 
5.000 
000 
000 
000 
000 


2.000 


000 
ate tax rates per ga idit there 
general, these figures include all gasoline soid or 
rpose 
vallable at time of publication 
imption tn Oklahoma during November 1950 


r In add r = the 


federal 
sumed within 


was 


58.116, 000 


APRIL 1951 


Gallons 
45,184,000 


—— 12 Months Ending With——— 
Dee. 1950 Dee, 1949 
Gallons Gallons 

514.004.000 


1949 


Es 
3 


4 

3 

1 

7 

7 

‘ 

5 
6 
5 
7 
9 


6. 000 
ouo 
000 
ooo 


ceo 


000 
000 
000 

53,000 
000 
000 
000 


OC 


eee eee eee eee ee eee eee eee eee 


~ 


regardie for a taxable or non- 


A 
? 
* 
‘ | 
/ 
| 
0 
4 
Himerican Petroleum loo 
Tax Rate+ Month of 
December Nov. 1950 Le 
Cents Gallons 
Alabama 49,224,000 
Afizona 20.500, 000 21,325,000 19,1 
Arkansa 33,654,000 32,669,000 29,541,000 
California 4% 322,191,000 350,335,000 308 709,000 
rado 6 34.512, 33,219,000 30,457,000 
Conne it 4 42.551. 000 43,970,000 40 069,000 0 
Delaware 8,521,000 8.156.000 7.616.000 a 
Dist t ¢ umbia 4 146.554.000 17,405,000 16,756, 000 4 
Florida 7 72.150. 004 80,504,000 73.353, 000 
Georgia 7 65.189. 000 65,074.000 60.313.000 
Idat 6 15.441.000 13,366,000 12,637,000 ‘ 
] lilinois 3 157,751,000 175,028,000 166,945,000 + 
Indiana 4 101,082. 000 92,303,000 &5, 034,000 ‘ 
lowa 4 7.876.000 64,966,000 62,557,000 ‘ 
Kansas 55,473,000 54,541,000 54,573,000 + 
Kentucky 7 45,419,000 43,539,000 44,655,000 y 
Louisiana 45,665.000 46,655,000 46,936,000 on 
Ma 6 17,855,000 17,025.000 16,109,000 + 
5 45,089,000 44,327,000 41,464 
81,374,000 84,793,000 74,29 6 
3 160,547,000 162,307,000 143.21 +1 
74,859,000 62,720,000 58,81 + ¢ 
7 36,310,000 33,524,000 31,808,000 + 
2 7 750,000 000 i 
000 12,742,000 + 
000 31,155,000 +18 
00 4,957,000 + 26 
1) 9,455,000 + 
N ”) 102. 07*, 000 14 
Ne 17,150,000 +1 
Ne 201,915,000 
N 72,864,000 + 
Noy 14,983,000 10 
Ohio ry i7 ‘ iM) 1 170,036,000 + 6 
Oreg 6 39.556.000 4c 36,855,000 + 93 517,147,000 480,221,000 
Pennsytv ania 177,902,000 17% 173,199,000 + 36 2.22% 237.000 2.070.046. 000 
Rhode Island 4 14,275,000 14 13,548,000 171,045,000 157.415.0000 
South Carviina 7 35.990. 000 3s 36,177,000 5.3 462.995 000 422.065.000 
South Dakota ‘4 22.453.000 19 18.032,000 2.7 277.927. 000 264.728. 000 
Tennessee 7 61,010,000 49 56,074,000 11.9 705,049 000 635 .421.000 
Texas 4 257.141,000 282 233,385,000 43200 2.953.511.000 2.752.301,000 
Utah ‘4 16,610,000 1¢ 13.597,000 207.513.000 146.675. 000 
Vermont 7,653 000 7,019,000 + 17 97.456.000 93, 619.000 
Virginia 6 70,677,000 6 64,522,000 +345 832.866 000 
Wast ngton 6% 56.487.000 50,924,000 + 49 640. 154.000 630,796 000 
West Virginia 29 451.000 29 29,661,000 + 10 75.431,000 353.1 000 
Wisconsin 4 79.855 000 67 65,313,000 + 40 971.000 917.706. 000 
Wyoming 4 +. 536,000 = 034.000 + 131.1 000 124.740 000 
Total 46 States and D. of C 3,257,009 000 3,233.98 3,007, 962.000 6, 907.540. 000 36,894,307 0008 
Total 
Percentage ‘ 8.1 
taxable 
** Cor gals 


CLASSIFIED 


DISPLAYED se! special type or with border— Positions Wanted’ cents a word. Minimum charge $3 per insertion 
13.50 per column inc 


UNDISPLAYED. For Sale Wanted to Buy”, “Help Wanted Sen Cay by Wednesday 
Business Opportunities’, Miscelicneous classifica — 

‘tone set in type this size without border—30 cents a word. Minimum All classitied advertisements are payable in advance 

charge 57.50 per insertion No agency commission or cash discounts on classified advertisements 


Position Open For Sale For Sale 


EN SENNY PLOMIDA: Wanted" TANK STANDS 
experienced t rid tank Fit 


verhead farm TRAM. TANDEM TRAILER, 
BURR ea partments, excellent condit 
Hubbel! Bivd., Dew by 1 Lig th 95 motor Inter 
6 natwor tract 2 speed axie. V sell as 
anit traile OAKES. 
(roswell, Michigan, Phone 471. 


oe OPEN for bulk tankear and t FOR SALE 
representative for sol oo 
ma sales of gasoline, kerosine and Wanted to Buy 
) vrs fully a Now dismantling complete re- 
Square, Buffalo 5, New York. ate Ohio. Repiles 
Waverly Oil Works 
S4th Street & A.V.R.R. 
For Sale Pittsburgh, Pa. 


Wanted to Buy or Lease 
SALE: Ste acketed grease ket WEINSTEIN 


P. O. Box 4015, Arsenal Station LARGE TYPE SERVICE STATION, Multiple 
pumps or which can be nverted Require 


ation with good traffic, high volume poter 
Phone Sterling 1-9383 al Buy or lease. Send f informatior 
t wht loes size, improvements, price and photo 
Off COMPANY. Rogers, Arkansas if possible. BOX 499. 


FIC Charges Company's Cans cylinders in safe condition and re- Million New Motorists Put 


pair, to avoid violations of state laws 


Aren't Labeled Reclaimed Oil and safety regulations prohibiting the Load on Gasoline Suppl 
. unauthorized refilling of cylinders; to y 
WASHINGTON — Three ae parate avoid violations of the Interstate 
roceedi Commerce Commission's regulations 
pe lings involving reclaimed lubri and the end of March, according to 
eating oil, LP-gas distribution and au prohibiting the transportation of im- he 
tomobile storage batteries have de properly refilled cylinders; to protect . llow 
veloped from Federal Trade Commis the respondent's good will and the Comparisons follow: 
sion action reputation and standing attached to : . Mar. 31 
rad violat 1951 1950 
In complaint issued against Penn its trade-mark; to avoid violations of fis ‘ 
svyivania Oil Terminal, Inc., Silver federal and state trade-mark acts ‘ 
Hill, Md, FTC charged that use of and to prevent unfair competition 
the abbreviation “Pen” in brand name contrary to federal and state statutes 
Penolube” and use of word “Penn and to the common law 
sylvania” in corporate name const Battery Complaint——In a third pro 
tutes misrepresentation that product ceedings, FTC has filed complaint 
is refined and processed entirely from against Courant Distributing Co., No- 
oil produced in Pennsylvania field wata, Okla., charging that “Sav-A 
Not only is this claim “misleading Battery” has been falsely advertised 
and deceptive’ from standpoint that as capable of ending battery recharg 
product comes from oil produced in ing and adding years to battery life 
other fields, but, furthermore, “Peno Reyoud that 
lube” consists “wholly or in substan 
tial part of used oil obtained from Summary of API Report of Refinery Operations 
erank case drainings and other of 
Week Week 
sources, and the containers bear no banded baded 
markings to show that it is reclaimed Production March 31 bey - 
(thousands of bbis.) 
reprocessed oil FTC alleged Crude daily avg 6.381.000 6.380.000* 
In addition to company officers, an Foreign crude included 190,000 451,000 
other respondent named was a dis Percent operated o4.9 94.9* 
tributor «Eugene K. Johnson) who Gasoline 20,398,000 20,028,000 


(Contimued from page 19) 


holds an exclusive franchise to sell Kerosine 2.528 ,000 2,619,000 
the oi] within a 50-mile radius of Gas oil & dist. fuel 9.365.000 8,951,000 
Washington Residual fuel oil 9,147,000 9,720,000 
stocks 

Denies LP-Gas Charge Answering Finished & unfinished gasolint 142.186.000 141,239,000 
FTC's charge of “tie-in” sales, Insto Kerosine 13,285,000 13,032,000 
Gas Corp., Detroit, denied that the Gas oil & dist. fuel 13.170,000 $3,626,000 
corporation's practices have “hin tesidual fuel oil 37,282,000 37,327,000 
dered, lessened or suppressed compe- (*) Revised 


tition Summary of B. of M. Report on Crude Oil Stocks 
The agreements made by respond 


Week Week ( hange 
ent with its distributors and with the banded Banded from 
leasees of its cylinders relating to the Mareh 24 e — a March 24 

7 (figures in is.) 
refilling of such cylinders,” answer Total crude stocks in U. S 232,832,000 235,956,000 . 3.124.000 
stated, “are reasonably necessary Total located in BM East 


to permit the respondent to keep its Coast District 13,599,000 14,557,000 + 958,000 
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Partial Text of Wholesale Oil Price Order 


WASHINGTON—Partial text of 
the regulations on wholesale oil prices 
is reproduced below. Explanatory da- 
ta on why the order was issued is not 
‘arried but an article on the regula- 
tions will be found in the news sec- 
tion. Some repetitious matter in the 
OPS text has been eliminated. 


April 5, 1951 
TITLE 32A—National Defense, 
Appendix 
Chapter lll—Office of Price Stabil- 
ization, Ec ic Stabilization 
Agency 
(Ceiling Price Regulation 17) 
CPR 17—Gasolines, Naphthas, 
Fuel Oils and Liquefied 
Petroleum Gases 


ARTICLE I 


Section 1. Products Covered. This 
regulation covers the following prod- 
ucts: 

Any fraction of crude petroleum 
which is a source of or is used to 
produce any of the products listed 
below. 

Any fraction of petroleum which 
is sold for the same end use as any 
of the products listed below 

Liquefied petroleum gases 

Natural gasoline 

Aviation gasoline 

Automotive and marine gasoline 

All petroleum naphthas and solv- 

ents 

Benzene, toluenes and xylenes 

Stove and lamp gasoline and pres- 

sure appliance fuel 

Condensate or distillates extracted 

in natural gasoline or cycling 
plants or not moved as crude pe- 
troleum 

Jet propulsion fuel 

Tractor fuel 

Kerosine 

Range oil, stove oil or heater oil 

All other distillate burning, heat- 

ing or fuel oils 

Diesel fuels 

Gas oils 

Gas enrichment oil 

Residual fuel oils and blends there- 

of with distillate fuel oils 

Crude petroleum when sold: (1) to 
a processor for use as gas enrich- 
ment oil, (2) to a tank wagon resell- 
er by sellers other than crude oil pro- 
ducers for resale to a consumer for 
a purpose other than the production 
of more than one petroleum fraction 
therefrom, or (3) to a consumer for 
a purpose other than the production 
of more than one petroleum fraction 
therefrom; provided, however, this 
regulation shall not be applicable to 
sales of crude petroleum to a refiner 
or to a person using such crude pe- 
troleum in oil and gas field opera- 
tions. 

Sec. 2. Transactions and persons 
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covered. This regulation covers all 
types of sales and deliveries of the 
products listed in Sec. 1 either by re- 
finers, producers, processors, natural 
gasoline or cycling plant operators, 
blenders, resellers, or any other per- 
son, with the following exceptions: 


(a) Retail sales at retail establish- 
ments, including transactions through 
stationary retail facilities which are 
in conjunction with bulk plants, ter- 
minals or refineries. 


(b) Exchanges of petroleum prod- 
ucts between refiners or other petro- 
leum sellers, provided prices at which 
such sales are made do not affect the 
level of existing ceiling prices. 


(c) Sales between corporations 
when one is a wholly owned subsid- 
iary of the other, or when both are 
wholly owned subsidiaries of a third 
corporation, and sales between such 
other affiliated or controlled corpora- 
tions as are especially excepted by 
order in writing of the Director of 
Price Stabilization or his duly au- 
thorized representative, provided 
prices at which such sales are made 
do not affect the level of existing 
ceiling prices. 

(d) Sales of aviation gasoline of 
100 octane ASTM or higher when 
made to a defense agency or to any 
person for use in connection with a 
defense contract or subcontract. 

(e) All sales of benzene, toluene 
and xylenes. 

(f) Interrefinery sales of petroleum 
fractions when such sales are made 
at the direction of the Petroleum Ad- 
ministration for Defense. 

(g) Sales of special hydrocarbon 
fractions or liquefied petroleum gas 
when sold for use in manufacturing 
the following products or components 
of such products 

(1) Synthetic rubber. 

(2) Aviation gasoline of 100 oc- 
tane ASTM or higher, toluene, ben- 
zene or their components, when sold 
to a defense agency or to any person 
for use in connection with a defense 
contract or subcontract. 

Sec. 3. Geographical coverage. The 
provisions of this regulation are ap- 
plicable to the United States, its ter- 
ritories and possessions and the Dis- 
trict of Columbia, except the Canal 
Zone. 

Sec. 4. Products and transactions 
excepted from the General Ceiling 
Price Regulation. Any products or 
transactions excepted from the cov- 
erage of this regulation are also ex- 
empt from the provisions of the Gen- 
eral Ceiling Price Regulation. 

Sec. 5. Exports. The ceiling price 
at which a person may export any 
product covered by this regulation 
shall be determined by this regula- 
tion plus the additions permitted for 
export sales of the commodities cov- 


ered by this regulation by any ap- 
plicable export regulation which may 
hereafter be issued 


Sec. 6. Imports. Ceiling prices in 
this regulation shall apply even 
though the product involved origin- 
ated outside of the area covered by 
the regulation and was imported into 
such area. 


See. 7. Secret contracts. The pro- 
visions of this price regulation shall 
not apply to sales of any product 
pursuant to a contract which is of- 
ficially classified as “secret” or above 


Sec. 8. Transfers of business or 
stock in trade. If the business, as- 
sets or stock in trade of any business 
are sold or otherwise transferred 
after January 26, 1951, and the 
transferee carries on the business, or 
continues to deal in the same type of 
products, in an establishment sepa- 
rate from any other establishment 
previously owned or operated by him, 
the ceiling prices of the transferee 
shall be the same as those to which 
his transferor would have been sub- 
ject if no such transfer had taken 
place, and his obligation to keep rec- 
ords sufficient to verify such prices 
shall be the same. The transferor 
shall either preserve and make avail- 
able, or turn over, to the transferee 
all records of transactions prior to 
the transfer which are necessary to 
enable the transferee to comply with 
the record provisions of this regu- 
lation. If the prices for the estab- 
lishment are not in line with prices 
which would be arrived at under the 
in-line ceiling price method of Ar- 
ticle Il, the transferee may never- 
theless arrive at his ceiling prices by 
use of this “in-line method.” 


Sec. 9. Adjustable pricing. Any 
person may agree to sell at a price 
which can be increased up to the ceil- 
ing price in effect at the time of de- 
livery. Where a petition for adjust- 
ment or amendment is pending the 
buyer and seller may agree that 
prices for deliveries made during the 
pendency of the petition shall be de- 
termined in accordance with the dis- 
position of the petition. 


Sec. 10. Petitions for amendment. 
Any person seeking an amendment of 
any provision of this regulation may 
file a petition for amendment in ac- 
cordance with the provisions of Price 
Procedural Regulation No. 1. 


Sec. 11. Applications for adjust- 
ment. (a) The Director of Price Sta- 
bilization may adjust by order any 
ceiling price established under this 
regulation for a seller or group of 
sellers or for a general area when it 
appears 


(1) Local shortages. 


(i) That there exists or threatens 
to exist in a particular locality a 
shortage in the supply of a petroleum 
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4000 Gallons of oil 
for 4%o' a mile!” 


—says FRED TEUFEL 
Tank Truckman, Union, N. J. 


He drove a 1950 BIG JOB equipped with 
POWER PILOT in Ford's nationwide Econ- 
omy Run. He says, “‘My delivery cost per 
tank load showed me Ford Trucks cost 
less to run than my other trucks!" 


Fred Teufel hauls fuel oil in North 
Jersey. It’s always “stop and go” 
driving. He says: “The BIG JOB 
gets through trafficso much faster, 
I save time and money. My Econ- 
omy Run cost records for 5 
months show I traveled 8,535 


miles, with an average load of 14 
tons, had no repairs, made 643 
stops. | spent a total of $349.33 
for gas, oil, and maintenance 
that’s a running cost of only 4.09 ae 

cents a mile! 


Like others who rely on Ford 


for low running cost, you'll like 


the money-saving truck service 
available at Ford Dealers’ every- 
where. For more facts on the 
trucks that last longer and save 
you money every mile send 
coupon below. 


Fred recently bought a new 1951 
FORD F-8. He says, “In round 
figures, the F-8 costs $3,000 less 
than another well-known tractor 
we operate. I'm going to replace 
all my present units with new 
Fords as soon as | can,” 


| 


a= 


This new 145-h.p. Ford F-8 for 5! 


has power reserves to conquer the 


an economical Ford Truck to do it. 
You can choose from over 180 differ- 
toughest jobs in trucking. Whether ent models. Plus a power choice of 
you haul big loads or small, there's  V-8 or 6-cylinder engines. 


FORD TRUCKING COSTS LESS 
because FORD TRUCKS LAST LONGER! 


Using latest reghtration date 7 318,000 trucks lite insurance experts prove Ford Trucks last longer! 
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NEW JERSEY 
Report No. 4973 


POWER PILOT 
helps 
GAS & OIL MEN 
hold down hauling costs 


power from the least gasoline. 


The Ford Truck 
Power Pilot is a 
simpler, fully- 
proven way of 
getting the most 


It automatically meters and fires 
the right amount of gas, at precisely 
the right instant, to match con- 
stantly changing speed, load and 
power requirements 

Unlike conventional systems, the 
Power Pilot uses one control instead 
of two, yet is designed to synchro- 
nize firing twice as accurately 


You can use regular gas you 
get no-knock performance. Only 
Ford in the low price field gives you 
Power Pilot Economy! 


MAIL THIS COUPON TODAY! 


FORD Division of FORD MOTOR COMPANY 
3247 Schoeter Rd., Dearborn, Mich. 


Send me without charge or obligation, de- 
tail specifications on Ford Trucks for 1951. 


Full Line Heavy Duty Models 
Light Models Extra Heavy Duty Models 


Nome 
(Please print 


Address 


City 
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product which aids directly in the 
present defense program or is essen- 
tial to a standard’ of living consistent 
with the maintenance of tire defense 
program; 


* (ii) That such local shortage will 
be substantially reduced or elimin- 
ated by adjusting the ceiling prices 
of such seller and of like sellers for 
such product; and 

(iii) That such adjustment will not 
create or tend to create a shortag’ 
or a need for increase in prices, i 
another locality, and will effectuate 
the purposes of the Defense Produc- 
tion Act of 1950 

(iv) Applications for adjustment 
for local shortages shall be filed with 
the Petroleum Branch, Office of Price 
Stabilization, Washington 25, D. C 


(2) Depressed price areas and price 
inequities. 

(i) That due to temporary condi- 
tions a seller has a ceiling price 
which is not in line with his cus- 
tomary pricing practice or with his 
customary price relationship with 
other sellers in the same marketing 
area, or 

(ii) That prices charged for pe- 
troleum products in a particular area 
have customarily followed the pat- 
tern of prices in nearby or surround- 
ing areas, but due to temporary con- 
ditions ceiling prices have been es- 
tablished by this regulation which 
are not in line with the level of prices 
which would have prevailed had the 
area been free to adjust itself to nor- 
mal conditions 

(b) The seller in applying under 
(a) (2) (i) or (a) (2) (ii) above 
shall show to the satisfaction of the 
Director: 

(1) The basis upon which it is con- 
cluded that the ceiling prices are be- 
low normal, with a statement of how 
long the inequity has been in exist- 
ence 

(2) The ceiling prices proposed 


(3) Information supporting why 
the proposed ceiling prices would be 
normal 


(4) A statement that the proposed 
ceiling prices will be in hne with the 
level of ceiling prices otherwise es- 
tablished by the regulation 

(5) Applications for adjustment 
for depressed price areas and price 
inequities shall be filed with the Pe- 
troleum Branch, Office of Price Sta- 
bilization, Washington 25, D. C 

(c) Government contracts. Any 
person who has entered into or pro- 
poses to enter into a contract with 
an agency of the United States Gov- 
ernment who believes that a ceiling 
price contained in this regulation im- 
pedes or threatens to impede produc- 
tion, manufacture or distribution of 
a commodity essential to the defense 
program may file an application for 
adjustment with the Petroleum 
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Branch, Office of Price Stabilization, 
Washington 25, D. C 


Sec. 12. Price revisions incident to 
orders establishing specific prices. 
Notwithstanding the provisions of 
this regulation, the Director of Price 
Stabilization may by written order 
provide specific ceiling prices to re- 
place ceilings established by this reg- 
ulation 


Sec. 13. Shifts which must be re- 
ported. Where a seller has estab- 
lished a ceiling price on a delivered- 
at-destination basis at a given point 
for a particular petroleum product 
to a purchaser and thereafter sells 
such purchaser on an f. 0. b. shipping 
point price basis he shall report such 
shift to the Director of Price Stabil- 
ization within thirty days after the 
date such sale is made, if, but only if, 
the effect of selling pn an f. 0. b. ship- 
ping point price basis is to increase 
the laid-down cost to the purchaser 
above the seller's delivered-at-destin- 
ation ceiling price to such purchaser 


Sec. 14. Records. (a) The follow- 
ing records must be preserved and 
kept available for examination by the 
Director of Price Stabilization 


(1) Records in the seller's posses- 
sion showing the prices charged by 
him for the petroleum products 
which he sold or offered for sale in 
the base period In addition, the 
seller must prepare within 90 days 
after the effective date of this reg- 
ulation and preserve a statement of 
any of his customary allowances, dis- 
counts, and other price differentials 

(2) Records indicating clearly the 
basis upon which the seller deter- 
mined the ceiling price for any pe- 
troleum product not sold or offered 
for sale by him during the base pe- 
riod. 


(3) Records, for a period of two 
years, of the kind the seller cus- 
tomarily keeps, showing the prices 
which the seller charges on sales of 
products covered by this regulation 

(b) Compliance with these record 
keeping provisions shall be deemed 
compliance with the record keeping 
requirements of the General Ceiling 
Price Regulation during the period 
when petroleum products were cov- 
ered by that regulation 


Sec. 15. Compliance with this reg- 
ulation required. (a) Prohibitions 
against selling or delivery of petro- 
leum products at prices above the 
ceiling. On and after the effective 
date of this regulation regardless of 
any contract or other obligation, no 
person shall sell or deliver and no 
person shall buy or receive in the 
course of trade or business any pe- 
troleum product covered by this reg- 
ulation at prices higher than the ceil- 
ing prices fixed by this regulation, 
and no person shall agree, offer, so- 
licit, or attempt to do anything pro- 
hibited by this section. Prices lower 


than the ceiling prices may be 
charged, demanded, paid, or offered 


(b) Evasion. The ceiling prices 
established by this regulation shall 
not be evaded either by direct or in- 
direct methods in connection with the 
purchase, sale, delivery or transfer 
of petroleum products alone or in 
conjunction with any other materials, 
or by way of any commission, service 
transportation, or any other charge, 
or discount, premium or other priv 
ilege, or by tie-in agreement or other 
trade understanding, or by a change 
in the quality of the product, or 
otherwise, except when such change 
in quality results from order of an 
agency of the United States Govern- 
ment 

(c) Enforcement. Any person who 
violates any provision of this regula- 
tion is subject to the criminal penal- 
ties, civil enforcement actions, and 
suits for damage provided for by the 
Defense Production Act of 1950 


Sec. 16. Definitions. (a) “Person” 
includes an individual, corporation, 
partnership, association, or any other 
organized group of persons or legal 
successors and representatives of any 
of the foregoing, and includes the 
United States or any agency thereof, 
or any other government, or any of 
its political subdivisions, or any 
agency of any of the foregoing. 


(b) “Product of the same grade.” 
For a product of a particular seller 
to be regarded as of the same grade 
as the product of another seller it 
must customarily have been 80 re- 
garded in trade practice in the gen- 
eral area where such products are 
sold 

(c) “Contract” means an agree- 
ment, the existence of which is es- 
tablished by written evidence 


(d) “Base Period” means the pe- 
riod from December 19, 1950 to Jan- 
uary 25, 1951, inclusive 


(e) “Tank Wagon Price” means a 
particular price level as customarily 
established by a seller, regardless of 
the type or size of equipment that 
may be used for making deliveries, 
as distinguished from the retail serv- 
ice station price, or the “tank car’ 
price, or other large lot quantity 
price levels. The tank wagon pric« 
is a delivered-at-destination price 
However, if at a particular bulk plant 
or terminal the operator had a tank 
wagon price to consumers who picked 
up their supply at such bulk plant or 
terminal then the operator thereof 
may continue to charge or offer the 
tank wagon price to consumers at 
the particular bulk plant or terminal 


(f) “Retail establishment” means 
a store, shop, garage, service station 
‘land or marine) or other stationary 
place of business at which the major 
portion of the sales of petroleum 
products is sold in customary small 
quantities to consumers. Any facil 
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ity making deliveries of fuel into fuel 
tanks of aircraft at an airport (or 
other landing area) shall be consid- 
ered a retail establishment for the 
purpose of this regulation 


(g) “Defense Agency.” This term 
as used in this regulation means the 
Department of Defense (including 
the Department of the Army, the 
Department of the Navy, and the 
Department of the Air Force), the 
Maritime Administration of the De- 
partment of Commerce, the United 
States Coast Guard, and the Atomic 
Energy Commission 


(th) “Defense contract” means any 
purchase order or written agreement 
with a Defense Agency 

(i) “Subcontract” means any pur- 
chase order, or agreement to perform 
all or any part of the work required 
under a defense contract or to make 
or furnish any commodity needed for 
the performance of a defense con- 
tract 

(j) “Delivery point” for sales made 
at the tank wagon price level when, 
ever referred to in this regulation 
means the customary tank wagon 
price area of the seller. If a seller 
customarily maintains different price 
areas within the area customarily 
supplied from a bulk or distributing 
plant, such price areas being reflected 
by the seller on a stated price or dif- 
ferential basis, then each such price 
area shall be interpreted as a deliv- 
ery point and the ceiling price of each 
seller in each such price area shall 
reflect his customary differentials or 
differences in prices 

(k) “Offering price.” The price at 
which a product was offered means 
the price shown in the seller's price 
list, or if a particular price was not 
included therein, or if he had no price 
list, the price at which he offered 
products in any other written man- 
ner. Such prices shall be subject to 
seller's customary allowances, dis- 
counts, and price differentials 


(1) “Sale.” This term for purposes 
of using the “ceiling price based on 
sales’ method of Article II shall in- 
clude 


(1) Sales in the base period pur- 
suant to oral or written contracts, 
including spot sales, made during 
such period 


(2) Written contracts made during 
the base period whether or not any 
deliveries were made thereunder, and 
written contracts made during the 
period June 1, 1950 to December 19, 
1950, inclusive, under which no deliv- 
eries were made in the base period 
but which provided for performance 
to begin during or after the base 
period 


(3) Deliveries made during the 
base period under a contract made 
between June 1, 1950, and December 
19, 1950, if such contracts were ad- 


justable to reflect market conditions 
during the base period, or in the case 
of tank wagon resellers if such con- 
tracts provided for varying the price 
to the reseller in accordance with a 
Stipulated posted market price (or 
prices) at the point or points where 
such buyer resells. 


Provided, however, that in all cases 
deliveries made in the base period 
under contracts entered into prior to 
June 1, 1950, shall not be considered 
as a “sale,” unless the buyer and 
seller agree to continue such con- 
tracts, in which case the ceiling price 
may be established on the basis of 
such contracts 


(m) “Purchaser of same class” re- 
fers to the practice adopted by the 
seller in setting different prices for 
a product for sales to purchasers 
performing different functions (for 
example, refiner; jobber; distributor, 
commercial, industrial or private con- 
sumer; service station tank car deal- 
er; divided or undivided tank wagon 
dealer; ete.), or for purchasers per- 
forming the same functions but lo- 
cated in different areas or buying in 
different quantities or grades or un- 
der different conditions of sale. Price 
is prima facie evidence but not con- 
clusive evidence to be considered in 
determining if a purchaser belongs 
to a particular class; however, a low- 
er price to a particular purchaser 
which was to meet competition and 
was otherwise inconsistent with the 
seller's practice in setting the same 
price to purchasers in the same func- 
tional class shall neither result in 
placing the particular purchaser in a 
lower price class nor be considered 
in determining a seller's ceiling price. 

(n) “Posted purchase price” means 
a price schedule posted by a purchas- 
er who, during the period December 
19, 1950, to January 25, 1951, inclu- 
sive, actually purchased any of the 
products covered in Sec. 23 produced 
from any field, or delivered or tend- 
ered by a natural gasoline or cycling 
plant operator, refiner, blender, re- 
seller or any other person and to 
which purchase the posted price was 
applicable. 


ARTICLE Il—Ceiling Prices 


NoTe: In determining ceiling price 
the ceiling price shall reflect cus- 
tomary discounts, allowances and dif- 
ferentials based upon terms and con- 
ditions of sale or delivery 


Sec. 17. Aviation gasoline. (a) Spe- 
cific prices. (Reserved.) 


(b) Formula prices: 
(1) Ceiling price based on sales. 


The ceiling price for each seller at 
each shipping or delivery point shall 
be the highest price charged at that 
point by him during the period De- 
cember 19, 1950, to January 25, 1951, 
inclusive, for a sale of a particular 


grade of aviation gasoline to a pur- 
chaser of the same class. 


(2) Ceiling price based on offering 
price. If a seller is unable to deter- 
mine a ceiling price under (1), the 
ceiling price for such seller at each 
shipping or delivery point shall be 
the highest offering price at the ship- 
ping or delivery point during the pe- 
riod December 19, 1950, to January 
25, 1951, for a sale of a particular 
grade of aviation gasoline to a pur- 
chaser of the same class. 


(3) Ceiling price based on com- 
petitive or in-line ceiling price. 


(i) Ceiling price of another seller. 
When a seller at a given shipping or 
delivery point is unable to determine 
a ceiling price for aviation gasoline 
under (1) or (2) above, his ceiling 
price at the particular shipping or 
delivery point shall be the highest 
ceiling price of any seller of the same 
class to a purchaser of the same class 
for the shipping or delivery point. 
This method of determining a ceiling 
price cannot be used unless the sell- 
er’s records show that for the pur- 
pose of such sale he has adopted as 
his ceiling the ceiling price of such 
other seller. 


(ii) In-line ceiling price. If under 
this method (i) of pricing a seller 
arrives at a ceiling price for aviation 
gasoline which is not in line with the 
price he would have arrived at by use 
of his customary pricing practices in 
the same general area during the 
base period December 19, 1950, to 
January 25, 1951, he may neverthe- 
less sell at a price in line with his 
price for the product at other com- 
parable points which reflects his cus- 
tomary pricing practices. The sell- 
er shall within 15 days after making 
a sale file this in-line price with the 
Petroleum Branch, Office of Price 
Stabilization, Washington 25, D. C., 
stating his proposed ceiling price and 
in what way the ceiling price deter- 
mined according to the price of a 
competitive seller of the same class 
is inconsistent with the customary 
pricing practices of the seller. Such 
price shall be the seller's ceiling price 
for the particular product unless it is 
disapproved in writing or a substi- 
tute price is established by the Office 
of Price Stabilization. A ceiling price 
established under this section may be 
changed at any time by order of the 
Office of Price Stabilization. 


(4) Final pricing method. See Sec- 
tion 28 of this regulation. 


Sec. 18. Automotive and marine 
gasoline. (a) Specific prices. (Re- 
served.) 

(b) Formula prices: 

(1) Ceiling price based on sales. 
The ceiling price for each seller at 
each shipping or delivery point shall 
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LP-Gas Cylinders 
made of U-S-S MAN-TEN 


Tue steel cylinders used for domes- 
tic delivery of LPG hold 100 Ibs. of gas. 
When made of ordinary steel they weigh 
100 Ibs. empty. To reduce this hefty 
load as much as possible, many manu- 
facturers now make these containers of 
high-strength Man-Ten. This 
cuts cylinder weight to 70 lbs. MAN-TEN 
is 50°, stronger than plain carbon steel 
and is tougher and more shock resistant 
to boot. As a result, these 30 |b.-lighter, 
easier-handled cylinders are better able 
, to withstand the rough usage they get 
in loading, transportation and unload- 
ing. That's why they last longer in 
service. 
But MAN-TEN construction pays off 
in other ways. The 30°; saving in steel 
per bottle means a 30°, reduction in 
freight costs on steel, a 30°; reduction 
in shipping costs on the cylinders— and 
a 42°, increase in the number of cylin- 
ders that can be obtained from the 
steel used 
This application of U-S"S Man-TEN 
is typical of the benefits you can obtain 
by replacing ordinary steel with U-S’S 
High Strength Steels. With these “‘steels 
that do more’ —U-S’S Cor’Ten, 
Man-Ten and Tri-Ten— you 
can reduce the weight and increase the 
durability of practically every kind of 
equipment used for handling and trans- Strength Steels means that you get 
porting petroleum products. The list in- more product units out of the steel you 
cludes storage tanks, truck tanks and use—the supply of steel goes further. (RON AND STEEL 
even sea-going tankers and river barges. That's important anytime. It's espe- Pp 
And remember this—the steel you cially important now with the steel isa 
save by saving weight with U-S-S High supply becoming more critical. VITAL DEFENSE MATERIAL 


AMERICAN STEEL & WIRE COMPANY, CLEVELAND 
COLUMBIA STEEL COMPANY, SAN FRANCISCO - NATIONAL TUBE COMPANY, PITTSBURGH 17 MEANS MONEY FOR YOU 
TENNESSEE COAL, IRON & RAILROAD COMPANY, BIRMINGHAM - UNITED STATES STEEL COMPANY, PITTSBURGH MONS STEN OR AMERICA 
UNITED STATES STEEL SUPPLY COMPANY, WAREHOUSE DISTRIBUTORS, COAST-T0-COAST 
UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


HIGH STRENGTH STEELS 


COR-TEN - MAN-TEN TRI-TEN 


APRIL 11, 1951 


-save weight -save freight -save steel! 
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be the highest price charged at that 
point by him during the period De- 
cember 19, 1950, to January 25, 1951 
inclusive, for a sale of a particular 
xrade of automotive or marine gas- 
oline to @ purchaser of the same 
‘lass 


(2) Ceiling price based on offering 
price. If a seller is unable to deter- 
mine @ ceiling price under (1), the 
ceiling price for such seller at each 
shipping or delivery point shall be 
the highest offering price at the ship 
ping or delivery point during the pe 
riod December 19, 1950, to January 
25, 1051, for a sale of a particular 
grade of automotive or marine gaso 
line to a purchaser of the same class 


(3) Ceiling price based on com- 
petitive or in-line ceiling price. 


(i) Ceiling price of another seller. 
When @ seller at a given shipping or 
delivery point is unable to determine 
a ceiling price for automotive or ma- 
rine gasoline under (1) or (2) above, 
his ceiling price at the particular 
shipping or delivery point shall be 
the highest ceiling price of any sell- 
er of the same class to a purchaser 
of the same class for the same ship- 
ping or delivery point. This method 
of determining a ceiling price can- 
not be used unless the seller's records 
show that for the purpose of such 
sale he has adopted as his ceiling the 
eelling price of such other seller 


(ii) In-line ceiling price. If under 
this method (i) of pricing a seller 
arrives at a ceiling price for automo- 
tive or marine gasoline which is not 
in line with the price he would have 
arrived at by use of his customary 
pricing practices in the same general 
area during the base period Decem- 
ber 19, 1950, to January 25, 1951 
inclusive, he may nevertheless sell 
at a price in line with his price for 
the product at comparable 
points which reflects his customary 
pricing practices The seller shall 
within 15 days after making a sale 
file this in-line price with the Petro 
leum Branch, Office of Price Stabil 
ization, Washington 25, D. C., stat 
ing his proposed ceiling price and in 
what way the ceiling price deter 
mined according to the price of a 
competitive seller of the 
is inconsistent 


other 


same class 
with the customary 
pricing practices of the seller. Such 
price shall be the seller's ceiling price 
for the particular product unless it is 
disapproved in writing or a substi 
tute price is established by the Of 
fice of Price Stabilization. A ceiling 
price established under this section 
may be changed at any time by or 
der of the Office of Price 
tion 


Stabiliza 


(4) Pinal) pricing method. See 
Section 28 of this regulation 


Sec. 19. Petroleum naphthas and 


solvents. (a) Specific prices. 
served.) 
(Regulations governing these 
products are the same as on 
automotive and marine gase- 
line in Sec. 18—Ed.) 


(Re- 


Sec. 20. Kerosines, tractor fuels, 
distillates and heating oils. (a) Spe- 
cifie prices. (Reserved.) 

(Regulations governing these 


products are the same as on 
automotive and marine 
line in Sec. 18—Ed.) 


See. 21. Residual fuel oils and 
blends thereof with distillate fuel 
olls. (a@) Specific prices. (Reserved.) 

(Regulations governing these 

products are the same as on 

automotive and marine gaso- 
line in Sec. 18—EA.) 


Sec, 22. Liquefied petroleum gases. 


(a) Specific prices. (Reserved.) 
(Regulations governing these 
products are the same as on 
automotive and marine gaso- 
line in Sec, 18—Ed.) 


Sec. 23. Natural gasoline. (a) Spe- 
cific prices. (Reserved.) 
(b) Posted prices: 


(1) In areas where natural gaso- 
line is customarily purchased and 
sold on the basis of posted purchase 
prices the ceiling price for natural 
gasoline so sold and purchased shall 
be 


(i) Posted purchase price. The 
ceiling price for natural gasoline 
from any given field shall be the 
posted purchase price as of January 
25, 1951, for said field 


(ti) Two or more posted purchase 
prices. Where there was for any 
field more than one posted purchase 
price,.the ceiling price for natural 
gasoline shall be the highest of the 
posted purchase prices 


(ili) Contract in excess of posted 
purchase price. Notwithstanding (i) 
and (ii), above where a contract was 
in effect on January 25, 1951, and 
was made prior to December 9, 1950, 
for the purchase of natural gasoline 
at the receiving tank at a price in 
excess of the highest posted purchase 
price for the given field and deliveries 
were made prior to January 25, 1951, 
in accordance with such contract, 
then the price actually charged on 
January 25, 1951, shall be the ceiling 
price for the natural gasoline cov- 
ered by the contract On termina- 
tion of the contract establishing the 
ceiling price for the production in- 
volved, any purchaser may purchase 
the production involved at the price 
charged under the contract on Jan- 
uary 25, 1951, regardless of any 


posted purchase price 

(ce) Formula prices: 

(1) Ceiling price based on sales. 
The ceiling price for each seller at 


each shipping or delivery point shall 
be the highest price charged at that 
point by him during the period De- 
cember 19, 1950, to January 25, 1951, 
inclusive, for a sale of a particular 
grade of natural gasoline to a pur- 
chaser of the same class. 

(2) Ceiling price based on offering 
price. If a seller is unable to de- 
termine a ceiling price under (1), 
the ceiling price for such seller at 
each shipping or delivery point shall 
be the highest offering price at the 
shipping or delivery point during the 
penod December 19, 1950, to Janu- 
ary 25, 1951, for a sale of a particu- 
lar grade of natural gasoline to a 
purchaser of the same class. 


(3) Ceiling price based on competi- 
tive or in-line ceiling price. 


(i) Ceiling price of another seller. 
When a seller at a given shipping or 
delivery point is unable to determine 
a ceiling price for natural gasoline 
under (1) or (2) above, his ceiling 
price at the particular shipping or 
delivery point shall be the highest 
ceiling price of any seller of the 
same class to a purchaser of the 
same class for the same shipping or 
delivery point. This method of de- 
termining a ceiling price cannot be 
used unless the seller's records show 
that for the purpose of such sale he 
has adopted as his ceiling the ceiling 
price of such other seller. 

(ii) In-line ceiling price. If under 
this method (i) of pricing a seller ar- 
rives at a ceiling price for natural 
gasoline which is not in line with the 
price he would have arrived at by 
use of his customary pricing prac- 
tices in the same general area during 
the base period December 19, 1950, 
to January 25, 1951, he may never- 
theless sell at a price in line with 
his price for the product at other 
comparable points which reflects his 
customary pricing practices The 
seller shall within 15 days after mak- 
ing a sale file this in-line price with 
the Petroleum Branch, Office of Price 
Stabilization, Washington, D. C., 
stating his proposed ceiling price and 
in what way the ceiling price deter- 
mined according to the price of a 
competitive seller of the same class 
is inconsistent with the customary 
pricing practices of the seller. Such 
price shall be the seller's ceiling price 
for the particular product unless it is 
disapproved in writing or a substi- 
tute price is established by the Office 
of Price Stabilization. A ceiling pric« 
established under this section may bx 
changed at any time by order of the 
Office of Price Stabilization. 

(4) Final pricing method. See Sec- 
tion 28 of this regulation. 

Sec. 24. All other petroleum prod- 
ucts included under this Regulation. 
(a) Specific prices. (Reserved.) 

(b) Formula prices: 

(1) Ceiling price based on sales. 
The ceiling price for each seller at 
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Make a faster selling impression 


with DULUX on pumps and buildings 


A station that’s smart-looking in- 
stantly catches the motorist’s eye 

.. instantly creates a good impres- 
sion. And because just a glance is 
all that most drivers have time to 
give your station, a well-groomed 
appearance can be a big factor in 
making a sale. 

Today more and more wide- 
awake station operators are putting 
Du Pont DULUX Enamel! on 
pumps and buildings. From experi- 
ence they have seen how a long- 
lasting DULUX finish can help 
them keep up island traflic month 
after month. 


DULUX 


u § par 
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Also, they know that eye-arrest- 
ing DULUX colors hold their gloss 
and resist fading. Really durable 
Du Pont DULUX stands up to 
hard knocks amazingly well . . 
resists stains and weathering, is 
easy to keep clean. These DULUX 
properties, you'll find, lighten your 
maintenance problems . . . cut your 
maintenance costs. 

Be sure to use Du Pont DULUX 
Enamel the next time your pumps 
and buildings need painting. It can 
help you make faster selling im- 
pressions that pay off in faster turn- 
over at your pumps. 


They’re sold on your station in a matter of seconds! 


HELPFUL 

BOOKLET cay 

SAVE You mo 
NEY 

YOUR MAINTENAN 


REDUCE 


R CE PROBLEMS 


an 
tled by 


‘ta on LUX. 


E. L. du Pont de Nemours & Co 


Title 


Address 


Name 


Firm _ 


Viease send me 


THE HEA 


free of charge. your Mlustrated hooklet 


Finishes Division, Dept. 4. Wilnungton 98, Delaware 


City and State 


a 
/ hha SX, \ 
15° 
~45 
— 
>. 
| 
| 
| 
Pont Dt LUX Tank | 
| White has brought a twofold diy; i 
dend to the Petroleum Industry 7 
| Write today for “BRAT THE 
| Hikay illus 
---.---- 
| — | 
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each shipping or delivery point shall 
be the highest price charged at that 
point by him during the period De- 
cember 19, 1950, to January 25, 1951, 
inclusive, for a sale of a particular 
grade of any other petroleum product 
included under this Regulation but 
not listed under one of the foregoing 
sections to a purchaser of the same 
class 


(2) Ceiling price based on offering 
price. If a seller is unable to deter- 
mine a ceiling price under (1), the 
ceiling price for such seller at each 
shipping or delivery point shall be 
the highest offering price at the ship- 
ping or delivery point during the pe- 
riod December 19, 1950, to January 
25, 1951, for a sale of a particular 
grade of any other petroleum product 
included under this Regulation but 
not listed under any of the foregoing 
sections to a purchaser of the same 
class 


(3) Ceiling price based on competi- 
tive or in-line ceiling price. 


(i) Ceiling price of another seller. 
When a seller at a given shipping or 
delivery point is unable to determine 
under (1) or (2) above a ceiling price 
for any other petroleum product in- 
cluded under this Regulation but not 
listed under any of the foregoing sec- 
tions, his ceiling price at the particu 
lar shipping or delivery point shall be 
the highest ceiling price of any seller 
of the same class to a purchaser of 
the same class for the same shipping 
or delivery point This method of 
determining a ceiling price cannot be 
used unless the seller's records show 
that for the purpose of such sale he 
has adopted as his ceiling the ceiling 
price of such other seller 


(ii) In-line ceiling prices. 
this method (i) of 
arrives at a ceiling price for a pe- 
troleum product included under this 
Regulation but not listed under any 
of the foregoing sections which is not 
in line with the price he would have 
arrived at by use of his customary 
pricing practices in the same general 
area during the base period Decem- 
ber 19, 1950, to January 25, 1951, he 
may nevertheless sell at a price in 
line with his price for the product at 
other comparable points which re 
flects his customary pricing practices 
The seller shall within 15 days after 
making a sale file this in-line price 
with the Petroleum Branch, Office of 


If under 
pricing a seller 


Price Stabilization, Washington 25 
Db. C., stating his proposed ceiling 
price and in what way the ceiling 
price determined according to the 
price of a competitive seller of the 
same class is inconsistent with the 


customary pricing practices of the 
seller. Such price shall be the seller's 
ceiling price for the particular prod- 
uct unless it is disapproved in writ- 
ing or a substitute price is 
lished by the Office of Price 


estab- 
Stabil 


ization. A ceiling price established 
under this section may be changed 
at any time by order of the Office of 
Price Stabilization 

(4) Final Pricing method. See Sec- 
tion 28 of this regulation 


ARTICLE I1l—Increases Permitted 
or Reductions Required 

Sec. 25. Transportation. (a) There 
may be added to the applicable ceil- 
ing prices determined under other 
sections of this Regulation an amount 
not in excess of the following: 

(1) The increased costs to the sell- 
er or his reseller customer resulting 
from transportation rate increases 
after January 25, 1951, permitted by 
Federal or State regulatory bodies 
or by the Office of Price Stabiliza- 
tion 

(2) Where transportation is in fa- 
cilities owned or controlled by the 
seller the same increases as provided 
in (1) above where the movement in- 
volved is in lieu of transportation by 
such regulated carrier. 


Provided, however, there may be add- 
ed by the seller to the applicable ceil- 
ing price established herein an 
amount not in excess of the transpor- 
tation tax imposed by Section 620 of 
the Revenue Act of 1942 if the seller 
incurred such tax 

Sec. 26. Taxes. Any tax increase, 
or new tax after January 25, 1951, 
imposed upon or incident to the sale, 
production, gathering, severance, 
transportation, delivery, processing 
or use of any petroleum product cov- 
ered by this regulation, excepting im- 
port duties, may be collected by a 
seller in addition to the ceiling prices 
established under this regulation, if 
the seller is required by law to collect 
or pay such tax 


Sec. 27. Sales in the territories of 
the United States. There may be 


added to the ceiling prices determined 
under the provisions of this regula- 
tion the additions permitted for ex- 
port sales of the commodities cov- 
ered by this regulation by any applic- 
able export regulation which may 
hereafter be issued. 


ARTICLE IV—Final Pricing Method 


Sec, 28. Seller unable to determine 
ceiling price. (a) If under other pro- 
visions of this regulation, a seller is 
unable to determine his ceiling price 
at a given shipping or delivery point 
for any product covered by this regu- 
lation, then the seller may neverthe- 
less make a sale of such product et 
that point. If he wishes he may re- 
quest a ceiling price before making 
a sale. Within 15 days of the mak- 
ing of the sale, the seller shall file 
with the Petroleum Branch of the 
Office of Price Stabilization, Wash- 
ington 25, D. C., a written request 
for approval of a ceiling price in- 
cluding a statement setting forth: 

(1) The sale price with careful de- 


tails of the sale, or if no sale is mad 
the ceiling price which is requested 

(2) An explanation as to why the 
seller is unable to establish a ceiling 
price under preceding articles of this 
regulation. 

(3) Whenever applicable, that the 
ceiling price is in line with his own 
ceiling price for the same product at 
three other points nearest the point 
at which the sale is made 

(4) Whenever (3) is not applicablk 
an explanation, supplemented by spe- 
cifications as to how the particular 
product differs from the two products 
having the most nearly similar speci- 
fications for which ceiling prices are 
established under preceding articles 
of this Regulation, the ceiling prices 
of such products and a statement 
showing the method of evaluating the 
product used by the seller. 

(b) The price filed shall be the 
seller's ceiling price at the shipping 
point or delivery point for the partic- 
ular product until the price is disap- 
proved in writing by the Office of 
Price Stabilization or until the seller 
is notified in writing that a substi- 
tute ceiling price has been set by the 
Office of Price Stabilization. Either 
an approved ceiling price or a sub- 
stituted ceiling price set by the Office 
of Price Stabilization may be re- 
placed by another ceiling price upon 
written notice to the seller from the 
Office of Price Stabilization 

(c) If a seller shall fail to report a 
sale as required by this section, the 
Office of Price Stabilization may = 7 
any time upon written notice to the 
seller establish his ceiling price for 
the particular product at the particu- 
lar point effective retroactively to a 
date 15 days after the making of the 
sale 

Effective date: This Ceiling Price 
Regulation shall become effective on 
April 10, 1951. 

Note: The record-keeping and re- 
porting requirements of this regula- 
tion have been approved by the Bu- 
reau of the Budget in accordance 
with the Federal Reports Act of 1942 


Michael V. DiSalle, 
Director, Office of Price 
Stabilization. 


April 5, 195 


Wage Hike Forms Ready 

WASHINGTON Printed forms for 
reporting wage and salary increases 
under General Wage Regulation 6, 
along with instructions for complet- 
ing the form, are now available in 
quantities at all of the 50 regional 
and district offices of the Wage and 
Hour Division, U. S. Department of 
Labor, according to the Wage Stabili- 
zation Board. These offices are cur 
rently acting as field offices for WSB 

Reports must be filed within 10 
days after increases are made effec- 
tive 
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| RAZIER AL P-GAS TRANSPORTS 


STREAMLINED-FOR SALES BUILDING APPEARANCE 


Designed and equipped to reduce operating costs. 
Low center of gravity. 

All piping compact and structurally sound. 

Built to meet I.C.C. and state regulations. 


ALL SALES DIRECT, MANUFACTURER TO YOU 


SPRINGFIELD BODY TRAILER 


1631 COLLEGE ST. P.O. BOX 431 PHONE 2-5526 SPRINGFIELD, MISSOURI 
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IN FARM DELIVERIES 


“Neptune Meters 
are Standard 
all our equipment” 


RESULTS OF OUTSTANDING PERFORMANCE 


Here's more proof of the sustained accuracy and low mainte- 
nance costs you too can obtain with Red Seal meters! With only 
one moving part in the measuring chamber, non-wearing capil- 
lary seal, and no distortion due to pressure, Red Seals hold 
amazing accuracy over millions of gallons. Calibration is sensi- 
tive, easy, positive—won't ‘‘drift."’ Ask your Neptune represen- 


iS tative or jobber for complete details. 


NEPTUNE METER COMPANY 
50 West 50th Street + New York 20, N. Y. 
BOSTON CHICAGO : 
LOUISVILLE Ne. KANSAS CITY, MO. 
SAN FRANCISCO + ~—Canadion Factory LONG BRANCH 
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LUBRICATION 


@ tube Men See No ‘Magic’ in Non-Petroleum Oil 


By HOLGER RIDDER 
NPN Staff Writer 


Marketing tests of a non-petroleum 
motor oil in some 57 cities (see NPN 
Feb. 21, p.35) have evoked numerous 
observations and comments from oil 
industry lubrication men in the past 
month. To obtain a cross section of 
what oil industry lube men have to 
say about Carbide & Carbon Chemical 
Corp.'s Prestone motor oil, NATIONAL 
PETROLEUM NEWS made a survey. 


Consensus of lube men interviewed 
can be summed up by the following 
points: 

1—Prestone motor oil may 
have some advantages over some 
high quality petroleum motor oils, 
but it also has some disadvan- 
tages 

2—Lube men question whether 
any sound technical data or tests 
will support some of the “exag- 
erated” claims made by some 
dealers regarding the qualities of 
this synthetic lubricant. (While 
dealers have made many “exag- 
gerated” claims for the oil, the 
makers of Prestone motor oil 
have been conservative and have 
qualified their claims of what the 
oil will do.) 


3—-Because the oil is being 
marketed to “selected” consum- 
ers, it may be possible that ex- 
tended drain periods of several 
thousand miles might prove safe 
However, this would not hold true 
if the oil were to be marketed to 
the general public without regard 
to engine age or condition, or 
without weighing all of the other 
factors which affect the period 
between oil changes 


4—-Consensus is that this syn- 
thetic oil will not solve the hy- 
draulic valve lifter problem. 


5—-Because Prestone motor oil 
is being sold to a “select” market 
at a price of about 2% times 
that for high quality petroleum 
oils, lube men do not consider 
the product a serious competitor 
to conventional high quality mo- 
tor oils. 


Summarized herewith are examples 
of some of the comments made to 
NPN by various lube men 

Company A—The lube man for an 
Independent marketer says the pres- 
ent program of National Carbon Co. 
(a subsidiary of Carbide & Chemical), 
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involving very carefully controlled 
and restricted marketing, is going to 
be most interesting, especially to see 
if any appreciable part of the motor- 
ing public is willing to pay a dollar 
a quart for oil on the basis of spec- 
ialized promotion. 


He adds, “Obviously, when a new 
oil is placed on the market at a price 
2% times that of other high quality 
oils, there has to be some pretty 
forceful merchandising, which in turn 
means some pretty strong statements 
and claims as to why the oil is worth 
so much more. Naturally, there is no 
law against any marketer making 
statements that his oil can be used 
for 10,000 or even a million miles 
without draining, and the same goes 
for a lot of other statements and 
claims. The real proof of the pudding 
is, however, actual performance and 
actual customer satisfaction .. .” 


He goes on to point out that if oil 
marketers in general could hand-se- 
lect their customers to a favored few 
who have brand new cars equipped 
with oil filters, and with special per- 
sonal advice and instructions, “we 
could all make recommendations for 
very long mileages between oil drains 
However, we oil marketers have to 
serve the public as a whole, which 
means engines of all varieties, ages 
and conditions; and engine operation 
and maintenance ranging all the way 
from very good to very poor.” 


Under the special conditions which 
National Carbon is deliberately select- 
ing, this lube man asserts, use of oil 
for a long time between drains is a 
far different matter from the much 
less ideal conditions of the average 
car on the road. The reason the oil 
industry makes a general recommen- 
dation of 1,000-mile oil drains is be- 
cause it has to consider the average 
and less than average case, and not 
the ideal case. 


He points out also that if the oil 
industry as a whole could expect to 
get $1 per quart for motor oil, it 
could certainly do a lot of things to 
the oil in the way of “what we might 
call fancy or luxury properties. The 
big question is: Are these so-called 
fancy or luxury properties of any real 
usefulness to the motorist when they 
mean such a large price premium?” 


He contends, too, that the implied 
superiority of Prestone motor oil over 
Petroleum oils is not based on fact 
and that there are many high quality 
petroleum oils on the market which 


will perform just as satisfactorily in 
engines on the road. Though it is a 
synthetic product having a few prop- 
erties which are somewhat different 
from those of petroleum motor oils, 
as far as practical use in engines is 
concerned, this lube man terms these 
differences of questionable value. 


He makes the emphatic point that 
Prestone motor oil will not solve the 
hydraulic valve lifter problem. He 
says, “The more work we do with 
these hydraulic lifters, the more we 
are convinced that oil, no matter how 
special or no matter how detergent, 
is not a cure-all for hydraulic lifter 
troubles.” 


Company B—Economics generally 
control a situation such as this, de- 
clares this lube man. He is convinced 
that the technical value of the product 
(Prestone) is not out of line with 
the general range of values of the 
good, high quality lubricating oils 
from petroleum sources now on the 
market. If this is correct, he adds, 
then obviously the new product can 
only hope to achieve reasonable per- 
centage of the market, provided (1) 
it is competitive in price, (2) it has 
available to it the distribution facili- 
ties required to introduce a motor oil 
into the service stations of the 
country 

He takes “definite issue” with 
the “vague” drain recommendation 
“change it when the oil gets dirty.” 
He declares 

“Our own engine evaluations do 
not indicate that this oil has any 
magical properties for absorbing and 
rendering harmless the dirt and dust, 
fuel decomposition products, abraded 
metal particles and other materials 
which have nothing to do with the 
oil quality, but which are the funda- 
mental reasons why oils have to be 
changed frequently if engines are 
to be kept in good condition. Second- 
ly, the lift which this product may 
have received from the widely publi- 
cized valve lifter difficulties are not 
primarily due to lubrication, nor can 
they be corrected through the lubri- 
cant itself, and we are confident that 
ultimately design changes will elimi- 
nate the problem with any oils now 
marketed and considered reasonably 
satisfactory.” 


Company C—A major marketer re- 
ports, “Our L-4 Chevrolet test results 
show the product to have merit in 
many respects, but we gained the im- 
pression that it also had some weak- 
nesses. The latter concerned protec- 
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tion against rusting and possibly high 
wear under heavy load conditions.” 

This company’s lube man goes on 
to say, “I still believe that the reason 
for draining used oil depends upon 
two detrimental influences that may 
have taken place (in an engine) 
deterioration and contamination. As- 
suming that Prestone is a very stable 
oll and that it does possess solubility 
qualities that compensate for lack 
of detergency provided in additive- 
type products, there is always the 
detrimental influence of contamina- 
tion. In the SAE paper by Carbide's 
own representative (Kratzer, Green 
and Williams in January, 1946), they 
claimed, “There is no reason to be- 
lieve that synthetic lubricants can be 
used longer when these contaminants 
are present than when using petrol- 
eum oils.’ 

“Aside from a possibility that Pres- 
tone type products might have some 
beneficial effect from the standpoint 
of combustion chamber deposits and 
less octane requirement from this 
source, I have no reason to think 
that they will offer sufficient incen- 
tive to users to warrant the cost of 
the product.” 


Company D—Reports that follow- 
ing the results of the initial introduc- 
tion of Prestone motor oil back in 
1945, it was found that the ultimate 
reaction was that although some cus- 
tomers were willing to try the oil for 
a short period, they found no actual 
service advantages to justify paying 
75c per quart when high quality com- 
petitive oils were more readily avail- 
able at about half the price This lube 
man goes on to say: 

“I believe it is logical to assume 
that similar experience will be en- 
countered in the present effort, par- 
ticularly since the retail price has 
been raised to $1 per quart.” 

Company reports that field test work 
with the oil has shown it to be a 
good lubricant and will keep new or 
reconditioned engines relatively clean 
when used exclusively in the crank- 


case. Laboratory work shows that 
Prestone will clean up recently formed 
deposits in automotive crankcases, but 
it has practically no effect in clean- 
ing up older deposits which have 
accumulated over a period of time 
and have had the chance to become 
more thoroughly oxidized. 

The lube man points out that there 
is reason to believe that the oil, 
when used exclusively, will keep hy- 
draulic valve lifters free and it may 
possess the ability to free stuck hy- 
draulic lifters, providing they are not 
in too bad condition. He adds, “One 
principal difficulty encountered in the 
use of Prestone motor oil is the fact 
that if it is not used exclusively, the 
blending of other oils in the crank- 
case apparently destroys its ability 
to keep engines clean.” 

Regarding some of the claims made 
for Prestone, the lube man makes 
these observations: 


Quicker Starting—-We are satisfied 
that a premium SAE 10, for a winter 
recommendation, will permit as easy 
starting under low temperature con- 
ditions as Prestone motor oil. 


Better Engine Performance—We 
consider this statement to be nothing 
more than a general claim with no 
specific data to back it up. 


Does Not Form Carbon Deposits 
in the Cylinders—It is possible that 
combustion space deposits may be 
somewhat less from the use of this 
oil, compared to high quality mineral 
oils. If there is any difference, we 
question if it would be noticeable in 
practical operation. 


Eliminates Spark-Plug Fouling—In- 
asmuch as the “shorting” of spark 
plugs from deposits (not very preva- 
lent) may be due primarily to lead 
in the fuel, we do not believe Pres- 
tone motor oil will give any better 
results than other motor oils in this 
respect. 

Frees Sticky Valves—Due to the 
nature of the material, it is possible 
that the use of Prestone motor oil 
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may result in less valve sticking 
than may be the case with some min- 
eral motor oils, This is not a serious 
complaint when higher quality prem- 
ium type oils are used 


Dissolves Sludge and Varnish— 
Cleans Motor and Keeps It Clean— 
Our tests show that it does not have 
the ability to dissolve sludge and 
varnish and clean a motor after the 
deposits have accumulated for a reas- 
onable amount of time and have had 
the opportunity to become more high- 
ly oxidized. We question if Prestone 
motor oil will be as effective as a 
premium HD in keeping motors clean 
in stop and go service. If mineral 
motor oils are added to Prestone in 
the crankcase, the ability of Prestone 
to keep engines clean is appreciably 
affected. 


Reduces Wear and Prolongs Engine 
Life—It is our opinion that it might 
be difficult to substantiate this claim. 
We are quite certain that a premium 
HD will be far more effective in pre- 
venting low temperature corrosion 
and wear, as well as rusting of in- 
ternal) parts of the engine. 


Company E—L-4 test shows wear 
rate of this synthetic motor oil is 
about double that of regular motor 
oil in the upper part of the engine. 
Ring gap after engine tests was found 
to be about twice that when regular 
motor oil was used. However, bear- 
ing wear rate of the synthetic prod- 
uct was good. Conclusion of tests also 
found engine dirtier than when 4 
regular HD oil was tested. 


Lube man here contends there 
should be uniformity of recommenda- 
tion on oil changes by the manufac- 
turer. He said that Prestone is plac- 
ing the burden of responsibility and 
determination of proper drain inter- 
val on the consumer, and, he adds, it 
has been his experience that the con- 
sumer generally isn't a good judge 
of when his oil needs to be changed. 
He also declares that testing the con- 
dition of a motor oil by the dipstick 
method only shows the amount of 
insolubles circulating in the oil and 
doesn’t show “what's in the engine.” 


Then he concluded, “Looks as if 
we're getting competition. The oil in- 
dustry is highly competitive. We 
thrive on it.” 


Company F—Lube man here says, 
“It's a smart move on the part of 
the Prestone people to concentrate 
on car dealers, because the entry into 
the car dealer market with a prod- 
uct of this type is probably easier 
than in any other market. If these 
people plan to market their product 
as a high priced specialty product, I 
believe they will find that there is a 
definite, but limited market for the 
material. There is a definite group 
of people who will pay a much higher 
than usual price for a product if 
they have reason to believe that it is 
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the very best that they can buy. It 
would seem that this latest campaign 
is directed toward this group.” 


Regarding tests made by this com- 
pany of the products, he says: 


“One factor that is not completely 
understood by many is the fact that 
the viscosity index of these oils is 
misleading due to the fact that the 
oils do not follow the straight-line 
relationship on a jviscosity tempera- 
ture chart. This mieans that although 
by the usual method of calculating 
viscosity index the oils may show 
a V. L. in excess of 140, they are 
equivalent only to mineral oils of 120 
V. L, or less insofar as the relation- 
ship between viscosity at low tem- 
perature of, say, zero, and high tem- 
perature of, say, 300° F is concerned. 
As a result, the oils do not show the 
improvement in oil consumption at 
high temperature or the improvement 
in starting at low temperatures that 
would be expected from the difference 
of viscosity index as compared with 
the better quality motor oils on the 
market today.” 


He makes these other points: 


Oil Drain Interval—-The same vari- 
ables that make it difficult to recom- 
mend precise oil drain intervals for 
all types of operation where mineral 
oils are used also apply to the syn- 
thetic oils, The synthetics possibly do 
have improved ability to dissolve cer- 
tain contaminants such as their own 
oxidation products, fuel gums and 

ater. They do not have any greater 
ability to handle other contaminants 
such as dirt, carbon, metal and exces- 
sive quantities of gums and water 
than a good detergent type mineral 
oil. In fact, in some respects they 
may not be as good,. They may pos- 
sibly show less deposit forming ten- 
dencies in the combustion chamber 
than certain types of mineral oils 
but I don’t know of any work that 
has been done which positively proves 
this. 


Valve Lifters—Valve Sticking— 
These problems depend on two fac- 
tors. One is how soon the synthetic 
will get into the lifters and replace 
the oil that may be pocketed in the 
lifters before the synthetic oil is in- 
troduced. There is also the problem 
as to what happens when the syn- 
thetic becomes mixed with the min- 
eral oil pocketed in the lifters. In 
addition there is definite evidence 
that at least a part of the lifter 
trouble is due to some form of rust- 
ing or corrosion and if these oils are 
not better in protecting against rust- 
ing and corrosion than they were 
the last time we checked them, the 
over-all improvement may not exist. 


Dipstick Test—This can be used as 
just as reliable an index as the use 
of the dipstick is for other types of 
oi] to determine change period .. . 
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which isn't a very good way of telling 
it. 


Company G—Information so far de- 
veloped quite limited and nonconclu- 
sive. From previous experiments and 
on the basis of recent findings, it is 
our opinion that while Prestone mo- 
tor oil no doubt is a good crankcase 
lubricant, there is no reason why 
motor oils from a petroleum origin 
will not perform equally well or bet- 
ter. 


Company H—Lube man here de- 
clares: 


“I feel very strongly that it is un- 
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fair to the motor vehicle user to lead 
him to believe he could safely allow 
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“The causes of soilage of dirty en- 
gines are dirty combustion. The rate 
of changing oil should step up with 
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can be accoraplished by more plenti- 
ful use of good, fresh, clean lubricat- 
ing oil, Whether $1 a quart motor oil 
will promote more frequent drains is 
debatable.” 
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MERCHANDISING - ADVERTISING-PROMOTION 


Major Makes 1951 ‘Big Promotion Year 


This year Union Oil of California 
will put out an average of $550 each 
for its 5,000 retail outlets, or a total 
of $2,750,000, on an advertising and 
sales promotion campaign 

Slogan «of the campaign is “Keep 
your eye on the ball.” Termed “among 
the largest in the company’s history 
the program was explained at a se- 
ries of dealer meetings 

Advertising will take a big chunk 
of the budget, although a breakdown 
hasn't been made public. The institu- 
tional advertisements, which are now 
widely known, will be carried into 
their eighth year. Full page ads will 
appear every five weeks in Look, 
Newsweek, U. 8. News, and various 
trade and regional publications. Union 
Oi) claims they will reach 5 million 
families, or 60 million people, this 
year. Says Union, “This series has 
proved itself a very powerful sales- 
man.” 


Ten full-color ads plugging “Tri- 
ton” motor oil will be carried in Sun- 
day magazine and comic sections, 
while black-and-white versions of the 
ads will be printed in western maga- 
zines. Union figures they will reach 
50 million people in the West 

Union's best motor oil, called “Roy- 
al Triton’, will be the subject of a 
schedule of ads on a national basis 
Every five weeks they will appear in 
Life, Collier's and Sunset (home and 
garden magazine). Each ad will have 
a guaranteed circulation of 9 million 
families or a total circulation of 108 
million for 1951, according to the 
company 

It is noteworthy that Union began 
selling “Royal Triton” in the East last 
year. Says the company, “The po- 
tential sales through eastern outlets, 
plus mounting sales in the West, now 
make it practical to advertise the 
purple oil (‘Royal Triton’) on a na- 
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tional basis.” To spur this campaign, 
Union is exploiting phrase, “Triton 
ended the domination of eastern oils.” 

Union's top grade motor oil and 
gasoline (“7600") will be the topic 
of billboard advertising. 

At least 30°% of the total advertis- 
ing budget has been earmarked for 
newspaper advertising, and a sub- 
stantial part has been reserved for 
radio, the company said. Since space 
and time can be scheduled on short 
notice, plans for newspaper and ra- 
dio advertising will be developed to 
meet current needs 

Sales promotion consists of two 
phases._the material already on hand 
and plans and stunts which will be 
developed as the year progresses. Es- 
tablished materials include a new set 
of maps, a co-operative direct mail 
program available to dealers, which 
is similar to last year’s but of broad- 
er range, the credit card, dealer sales 
aids including a new-type calendar 
and a comprehensive training pro- 
gram. Meetings, scheduled at two- 
month intervals starting this month, 
will deal with business management, 
products, lubrication, merchandising 
and allied subjects 

To dramatize pictorially the slogan 
“Keep your eye on the ball’, the com- 
pany depicted as the ball, the huge 
orange sphere which is part of the 
station design. On it is embossed 
for the regular grade 
and the name “Union". In a series 
of presentations, distinctive exhibits 
were made inside the “76" balls. And 
to catch the dealers’ attention, shape- 
ly girls clad in brief ballet costumes 
posed by the presentations. 

In selling the program to the deal- 
ers, Union declared it will reach 
“practically every motorist in the 
West, every person in every neighbor- 
hood.” The company added, “When 
it does, it will bring people into Union 
Oil dealer stations, create the oppor- 
tunity for dealers to convert those 
people into steady customers.” 


Farm Film Shown by Sinclair 

Sinclair Refining Co. has “on the 
road” a new motion picture, devoid 
of advertising, which is being seen 
by 20 to 30 farm family audiences 
daily. 

It expects that, by the end of 
March, fully 350,000 persons will 
have seen the picture since Jan. 1 
in about 1,200 showings staged by 
Sinclair distributors. 

On April 1, the film, “Rainmaker,” 
will be released for showings by civic 
clubs, chambers of commerce, county 
farm agents, vocational agriculture 
schools, etc. 

In using this distribution pattern 
the company is maintaining a prac- 
tice begun with previous movies of 
this type, of which there have been 
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seven Never before, however, has 
a Sinclair movie for farm audiences 
been entirely a piece of entertain- 
ment 

The seventh picture, even so, has 
been seen by “well over 3,000,000 
persons” as guests of distributors or 
Sinclair itself; shown to more au- 
diences by the purchasers of more 


1,000 prints—by railroads, in- TANK TRUCK SER Vy 


dustrial firms, the Red Cross, etc.— 


Ce 


and is still in use. That picture is 


“Miracle in Paradise Valley,” re- 
sy leased to Sinclair distributors in late 
1948. 


The company’s distributors usual- 
ly arrange showings in community 
and grange halls and high school 
gymnasiums— avoiding theaters. Sin- 
clair literature is available at these 
gatherings. Customarily, door prizes 
are distributed—-Sinclair products for 
the men, perhaps small electrical ap- 
pliances or radios for the women, 
toys for the children—with Sinclair 
and the distributor usually meeting 
their cost on a 50-50 basis. 

The new picture is based on the 
community improvement program as 
encouraged by the Department of 
Agriculture, and tells an amusing 
story of present-day farm life. It 
stars an ambitious kid brother of 
the farmer's wife who arrives from 
the city to teach his brother-in-law 
“modern farming methods.” 


Won't Pay for Last Drop 


General Petroleum illustrates the 
moral that it's the “little things that 
count” in building service station 

Tes profit by telling the story of how one 


dealer lost a customer | 
The company relates that a motor- 
ist decided to stop patronizing a sta- 
tion because its operator charged 
him the price the gasoline pump me- 
ter just failed to touch when his 
tank was filled—instead of the previ- 
ous cent. The motorist reportedly 
was “just sick and tired of being 
played for a sucker.” 


Middle of Road Ads 


How to get product advertising out 
into the middle of the street is shown 
by Andrew Yule & Co., Ltd., manag- 
ing agents for Tide Water Oil Co. 
(India) Ltd. It has placed 55-gal 
drums at busy traffic points in Cal- 
cutta, each bearing the Veedol motor 
oil insignia. Drums are painted white 
for good visibility 

How has the company been able to 
get permission to place such adver- 
tising in the streets? 

Calcutta police formerly used old 
tar barrels to mark temporary traffic 
islands. Their battered condition was 
an eyesore. The Yule company of- 
fered to furnish police with unscarred 

Qu and to paint and transport 
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NPA Reports Most Station Building Applications Approved 


WASHINGTON—National Produc- 
tion Authority has authorized the 
construction of 127 service stations at 
estimated total cost of almost §2.5 
million since imposing construction 
controls last January, while at the 
same time rejecting 30 additional ap- 
plications calling for stations with to- 
tal cost of more than $557,000 


These statistics were compiled by 
NATIONAL PETROLEUM News from 
NPA summary data on all commer- 
cial construction applications through 
March 23. These do not represent to- 
tal approvals or denials, however, be- 
cause of lag in compiling reports 
from 29 field offices. For instance, 
NPA's Cleveland office reported that 
15 stations were approved through 
March 16 for states of Ohio and Ken- 
tucky, whereas NPA's Washington 
summary showed only five approvals 
for these two states plus Michigan as 
shown in accompanying table 


Independents Lead-By far the 
greater number of approvals were 
granted to Independent operators in 
contrast to major oil companies. Rich- 
field Oil Corp. led all majors, winning 
approval for six stations ranging in 
cost from $13,500 to $21,000, plus an- 
other station for which the cost was 
not stated. 


A Cleveland real estate company 
was denied NPA approval in its ap- 
plication to build three Ohio service 
stations. 


Greatest number of applications 
(34) were submitted by Texas op- 
erators who also received the greatest 
number of approvals (24) and largest 
number of denials (10). California 
had a better percentage of approvals 
as 17 of 22 applications won NPA 
authorization 

No breakdown was available on the 
percentage of “emergency” applica- 
tions submitted as contrasted with 
general or normal applications. Con- 
struction Order M-4 stipulates that 
no commercial buildings shall be ap- 
proved for construction unless they 
contribute to the national defense ef- 
fort or public welfare or would put 
a hardship on the community if not 


permitted. Applications also are 
weighed in the light of local build- 
ing materials supply-and-demand pic- 
ture. However, provisions were made 
in the order for granting emergency 
approval to those who are able to 
prove that suspension of construction 
would work a hardship on them not 


suffered by others in the same trade 
or business. 

The accompanying table gives 4 
state-by-state breakdown on number 
of station applications, approvals and 
denials, along with value of total ap-, 
provals and denials, plus average es-. 
timated cost of stations approved 


How NPA Has Acted on Station Applications 


Applica Ap- 
tlons provals 
Ala None 
Aria None 
Ark 3 
Caht 22 
Cato None 
Conn None 
Del 
pc 
Fia 
Ga 
Idaho 


Maine None 
Ma 19 
Mass None 
None 
None 
None 
2 
None 
None 
None 
None 
1 
None 
2 
3 
None 


* Value of stations approved do 
for which no cost estimates were given 
in respective states A lee 
excluded were denied approval 


Value Average Denial» 


$45.415° 


81,862°° 
144,633°° 


460,115°* 


$15,475 


34.000 


21,404 


104,610 


93.475 
11,993 
72,213°° 
147. 010°° 


462.11) 


85,15) 17,030 
11,500 5.750 
53,000 17,667 


20.2" 


476, 800° 18,175 30 557.481 


not include two such stations in California and one in Missour 
These were not used in computing average station value 
one station each in California and Texas for which cost estimates were 


Included in value of stations approved are one project each in District of Columbia Florida 


Indiana 
such as restaurant, off-street parking. etc 


Kansas. Louisiana, Maryland, Oregon and Pennsylvania which included other facilities 
Even though service station in each case represented 


the greater part of estimated cost, these projects were not used in computing average station costs 
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“Why should you be in all 
parts of the oil business?” 


Mrs. Henry Lincoln, housewife in Boise, Idaho, 
asks: “Do you have to be in all parts of the oil business? 
Why don’t you just produce or refine, and give other com- 


panies a chance to do the 
transporting, selling, etc. ? 


Why ail parts? Take the example of how Some 600 miles away in Colorado was a 
Standard serves Idaho and eastern Ore- possible source of additional fuel the 
gon. Time was when severe winter old Rangely oil field, long undeveloped 
weather often delayed deliveries. Costs Standard studied the demand and the 
seemed high. Here was a need, a demand. supply, decided to bring them together 


That called for a complete, integrated And to move the crude. Standard laid a Next—a new Standard refinery at Salt 
operation —getting the crude out of the pipeline to Salt Lake City. This called Lake City. It cost over $15 million. But to 
ground, refining it, delivering it to users for an especially big investment because keep costs down, it must operate contin- 

all carefully planned ahead. So new the 182 mile long line is the world’s uously—have constant supply of crude, 
wells were drilled at Rangely. highest: crosses the Uinta Mts. at 9560 feet. constant movement of product. 


I'd Like to Know... 


You may have heard that a suit has 
been filed by the Antitrust Division 
in Washington, D. C. to break up 
Standard of California as well as six 
other West Coast oil companies 
Many people have written us pro 
testing this action, have asked per 
tinent questions. We believe these 
questions should be answered for 
everyone. We take this way of doing 
Another long pipeline was then built on If Standard had not been prepared —in so. If you have a question, write 
up to the Northwest. Gasoline and fuel size, in integrated skills, in investment cap- 
oil made from Rangely crude now go _ ital—to tackle this job as it did, it could 
where they're needed—lower in cost, not have done this job at all. As it is, we 
plentiful no matter how tough the winter. are able to serve a large area well. 


STANDARD OIL COMPANY OF CALIFORNIA 
¢ plans ahead to serve you better 


FULLING STATION 


Like TO Know™ 
225 Bush Street, San Franciaco 20 
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ABOUT OIL PEOPLE 


John W. Dakar 
is now assistant 
vice president of 
Standard of 
Ohio's marketing 
department 
This new posi- 
tion has been cre- 
ated because of 
Sohio’s expanded 
sales activities, 
and Mr. Dakar 
will be responsi- 
ble for the com- Mr. Dakar 
pany’s general of- 
fice sales. J. J. Adams will continue 
as general manager of division sales 
Mr. Dakar joined Sohio at Cin- 
cinnati in 1929. The following year 
he was transferred to the budget de- 
partment in Cleveland and in 1931 
JOBBERS AND PUBLIC RELATIONS was topic discussed at Ohio Petroleum Mar- was made secretary to the president, 
keters convention March 21 by John L. Dupree (center), national OIC chairman the late W. T. Holliday. He joined 
Shown at speakers table with Mr. Dupree are Eric V. Weber (left), association presi the department of business research 
dent, and C. 7. Hardwick, chairman of OLLC's Kentucky-Ohio-Tennessee district in 1933 and in 1942 became manager 
of research for the sales department 


Fred Bond, president of Gasmart 
Inc., Jacksonville, Fla., has taken over 
the distributorship of Amalie Motor 
Oil for the northeastern half of Flor 
ida and southeastern part of Georgia 
Charles W. Cromer will be sales man- 
ager for Gasmart’s Amalie sales 


Maj. H. C. Conners of the U. S 
Air Force, on leave from Graver 
Tank Co. of Chicago, now is sta- 
tioned in Korea. His friends may 
write him at the following address 
Maj. H. C. Conners, A. O. 391608 
HQ 315th Air Div. icc), APO 959: co 
Postmaster, San Francisco, Calif 


Forde Edwards, manager of Ste- 


vens Oil Co., Las Vegas, New Mex 
LOOKING OVER PROGRAM at Ohio Petroleum Marketers Assn. convention in Col enjoys the mountains so much that 


umbus March 20-22 are Cleft to right): Frank Scheiderer, Penn Oil Co., Marysville; he has made a hobby of directing 
John W. Liovd, Llovd Out Co., Rockford; and Donald W. Klay, Parks-Klav Co., Lima tourists to the scenic points of in- 
terest 
Besides managing Stevens Oil, a 
Phillips jobber, Mr. Edwards owns a 
service station, which he opened for 
business in December 


OHIO JOBBERS D. W. Mahaffey (lefd 
Morral Supply Co., Morral; and G. ft 
Douglas (center), Champion Service Co., 
Hamilton, listen to hunting story by B 
W. (Barney) Mays, of Mays Oil & Sup- 
ply Co., Dayton, at March 20-22 meeting 


of Ohio Petroleum Marketers Assn e 


Columbus 


LEUM NEWS 
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INTERESTED IN PUBLIC RELATIONS are these oil men who recently attended meeting of Ilinois Oil Industry Information Com 

mittee in Chicago. They are (left to right) Harold Ruby, Cities Service, Springfield; W. R. Scout, Carter Oil, Mattoon; M. T James, 

Indiana Standard, Decatur; W. J. Smith, Indiana Standard, Peoria; A. J. Mazzioti, Deep Rock, Chicago; A J. Hinckley, Sinclair, 
Rock Island, and J. E. Bardone, Sinclair, Chicago 


C. Grant Littlefield is now man- Army Headquarters, Ft. Sam Hous- 
COMING MEETINGS ager of the TBA department of Can- ton, San Antonio, with the rank of 
APRIL adian Oil Companies, Ltd. Mr. Little- major 
Association ef Rastern Petroleum Credit Man- field has been with Canadian Oi! since 
agers, neeting New York April 
6-15 1922, when he joined the company as 
a road salesman. He was made man- G. Griffith Atkins, Esso Standard’s 
j els ; 6 ager of the Ottawa division in 1929 sales representative at Gastonia, N 
Netionm! Petrctoum Asnn., Hotel Cleveland and in 1942, became divisional man- C., for 11 years, has been transfer- 
American roleum Institute, | on of P ager at London red to Rocky Mount, N. C., where 
a a Won ao H. C. Price, formerly TBA man- he will be in charge of sales for 
Ind.ane tndepradrat | Asan. ager at Canadian Oils, is now assist- three counties Mr Atkins has been 
a ‘ ‘. ant manager of supply and transpor- with Esso since 1926 except during 


Natural ~ tation. Mr. Price has been with the Werte War II, when he served with 
. ee ou company since 1920, and had been the PAW in Charlotte, N. ( 


Mf April 26-2 head of the TBA department since 
American Petroleum Institute, 16th mid 1949 
neeting n of Refining 


May 3 W. R. Johnson, formerly manager 
verly 
MAY of the North Bay division, has been ADVERTISERS’ INDEX 
burt =. by J, appointed manager of the London di- 
: May 3-4 vision. Mr. Johnson joined Canadian 
ee oe a Oils 27 years ago. He was made a 
Me Mas ‘ a sales supervisor in 1935 and became 
tori keters Aw rine 4 
National Dixie Distributers, Phoenix z W. D. McLean has beer promoted 
‘ from district manager at North Bay 
Veonsstvania Vetroleum Assn ring eeting 
Redf Springs Bedf P May 6 to divisional manager. Mr. Mclean 
ind pendent Petro! m Assn. of America joined the company in 1926 as a ware- 


Liquefied Petr (as) Assn... 


ae s? Bleve t 
M 


ge Herbert L. Clay, secretary of the 
American Petroleum Institute, [vis { Pr Kentucky Petroleum Marketers Assn., 
has a son who is associate professor 
North Carolina O11 Jobbers Assn., spring t of medicine at the University of 
iz. ee Louisville School of Medicine. Dr. 
National Assn. of Oi Equipment Jobbers, fret Herbert Clay, Jr. who is just 35 
eeting. Brown Hotel, Louisville, Ky., & years old, is also a member of the 
anu executive staff of the Louisville Gen- 
Virginia Petroleum Jobbers Assn., sprit eral Hospital, maintains private of- 
oo ag John Marshall Hotel, Richmond fices as a consulting cardiologist and 
Virginia Ol Men's Assn.. neetit ' handles interpretations of electro- 
= cardiograms at the Norton Memorial 
Sateen lay 20 Infirmary and Kentucky Baptist Hos- 

pital 


Maxie 
M 


Heat Institute 


mpire State Vetrolewm Assn Hote ted Stat Rubber ¢ 
} , "4 with the Army during World War II, Viking Pump ¢ 
and at the time of his discharge was c 
chief of preventive medicine, Fourth Woo : 


“ac Joher 


Petroleum Institute, 


arketing 


= ABOUT OIL PEOPLE 
> = 
| } 
2 
“4 
Cover 
Food Machinery & Chemical Corp " 
Fruehauf Traltler ¢ 42-33 
General American Transportation Corp 2 
Bros in as 
nio Chemica 
Natural Gas ne Men's Ass ation 
Neptune Meter ( 62 
New England Petroleum Cory 45 
Patent Chemieal Inc “4 
Philadelphia Valve ‘ 
Plaze, Ir “4 
Piatt's Oo Gran News Service an 
Richfield of N y 17 
Roper Cory Geo “7 
amith Corp. A. O 
Springfield Body & Trailer ¢ 61 
Standard Of Co Calif ne 
Stephens ne 
Back Cover 
14 
a4 
65 
18 « 


ABOUT OIL PEOPLE 


Robert A. Kent—Heads Kansas Oil Men's Association 
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early 
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age and 
founded 
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Hi graduated from 
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the Wharton 
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awarded an 
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in business fr School 
versity of 
From 


audit si 


1938 worked in 


Instirance 
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Kansas 
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returned to 
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ment of 


youthful president of the Kansas 
oil industry at an 
father 
Kan 
Norton 
high school at Salina in 1932 
Academy 
lettered 
University 
in business adminis- 
M 
Finance, 


Started with Kent Oil] 
Later he worke 


visor and then was 


as an 
otfice 
Rex L 
a couple 


Kan 


transferred to 


In 1945 he returned to Salina 
present post He also is vice 
of Rapid Transit Co 
as a common 

Mr. Kent a director of the 
for two years and vice president 
ascending to the presidency. He also 
of the Kansas Motor Carriers Assn 
the 70s 

Mr 
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at Lex- 
in football 
of 


which operates a 
carrier 
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Ss degree 
Uni- 


for 
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as an 
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tex, 11, Carl, 9, 


reside in Salina 


and Bruce, 7 


accountant 


Lincoln, 
charge of Kent operations in Ni braska and South Dakota 


Kansas 


in the 
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one year 
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president and sales manager 
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i for two years as territory super- 
Nebr., 


in 
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president 
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° engineers solved them! 


Each of these men had a different problem of petroleum trans- 
portation. Each thought his particular problem the knottiest and 
toughest to solve. There was only one solution for each and FARRELL 
engineers had the answer. The wide variety of conditions under 
which the different trucks were to operate—in each case—called for 
a truck-tank engineered to meet the exacting requirements of the 
transporter involved. 

Today, countless marketers of many famous-brand gasolines, small 
and large independents, and fuel-oil distributors—all look to FARRELL 
to fill their needs for a truck-tank that will enable them to make 
more calls . . . in less time . . . at low cost. 

Tough and knotty problems come to quick and successful solu- 
tions by competent FARRELL engineers. Many times they need only 
check their files for not only a similar solution—but for tested, tried 
and proven examples. 
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MANUFACTURING COMPANY 


Hot weather ahead! 


Be ready fo sell 


SUMMER 
LUBRICANTS 


A Complete line of Finished Oils-Blending Oils-Greases € Bases @ 


UNDER YOUR OWN BRAND NAME 


SUN OIL COMPANY * Philadelphia Pa. * In Conodo Sun Os! Compony, itd., Toronto ond Montreol 
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